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Sparks 


Off to the Races 
The Rules Change 
100-Mile-an-Hour Club 
Bathrick Moves Up 
Adcraft Fling 


OE 


By 
Chris Sinsabaugh 


Claypool Hotel, Indianapolis 
BUICKED here Thursday under 
pee of Frank Webb, ace 
tom-tom beater for Kudner who 
has the “When Better Cars Are 
Built Buick Will Build Them” 
acount, part of the advance 
guard of the legions headed this 
way for the 28th running of the 
§00-mile race on the Indianapolis 
seedway next Tuesday, Memorial 
Day. I came early because of the 
Champion 100-Mile-an-Hour Club 
dinner, sponsored by the Toledo 


cars qualifying for the speed battle 
next Tuesday. That dinner was 
held Thursday night. But more 
about that anon farther along in 
the column. 

He * 

I FIRST CAME to Indianapolis, 
nw the Epsom Downs for this 
automobile derby, when the speed- 
way was opened in 1909. Then it 
had a macadam surface and an- 
ticipating the possibility of mak- 
ing the contests a combination of 
rad and speedway racing there 
were criss-cross roads on the in- 
feld. But that venture never was 
tied. That first meet, made up of 
short-distance events, so ruined 
the macadam that the manage- 
ment resurfaced the oval with 
brick and in 1911 inaugurated the 
00-mile sweepstakes for the 
tichest purse in automobile rac- 
ing. The event has been continued 
amually ever since, except for 

(See SPARKS, Page 27, Col. 1) 


OFF TO THE RACES. Capt. Eddie 
Rickenbacker, president of the Indian- 

Ss Speedway and president of East- 
‘m Air Lines, thanks Fred H. Lock- 
Wood, Borg-Warner representative, for 
€ privilege of flying the $10,000 Borg- 
‘amer Trophy, awarded to the In- 
jon Polis 500-mile winner, as Ray P. 
Chnson, of Borg-Warner Corp., assis- 

Starter of the race, and the “Silver 
eet” crew looks on. 
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INDUSTRY LAUDS NEW NADA HEAD 


New Regulations; 


To Obsolete Many 
Current Vehicles 


Uniform Specifications to 
Affect Haulers in 
All 48 States 


By Jack Weed 
Section Editor 


NEW YORK.—Uniform 
school bus specifications to 
be enforced in 48 states—de- 
tails of which are published 


for the first time in this issue 
—are expected to obsolete a large 
portion of school buses now in 
service, according to observers 
here. 


With some 4,000,000 school chil- 
dren depending upon their trans- 
portation upon the school bus, the 
recent meeting held here at Teach- 
ers College under the direction 
and supervision of Drs. Cyr and 
Noble, of Columbia’s Teachers 
College, is of vital importance to 
the nation. 


It is needless to say that the 89 
men who sat in conclave for a full 
week to set these standards have 
done a very estimable job .that 1s 
thoroughly appreciated by tne 
thousands of schoo] administrators 
throughout the nation who have 
the transportation of these pupils 
under their jurisdiction. 

It should also be needless to say 
that the successful efforts of this 
group should be appreciated by 
every manufacturer who builds 
chassis or bodies or _ supplies 
equipment for school buses, be- 


| cause it is, as far as now known, 


the first effective standardization 
which has been accomplished in 
the industry where the builders 
and rule-makers got together to do 
the job. 
With some 86,099 school buses 
(Continued on Page 21. Col 1) 


CONGRATULATIONS to Stanley Horner, center, from Alfred Reeves, left, 
vice-president and general manager of the Automobile Manufacturers Assn. 
and,. right, George M. Slocum, publisher. Automotive News, toastmaster at 
the testimonial dinner to Horner at the Mayflower, Washington, Wednesday. 


World Engineering Congress 


Discusses Car of Tomorrow 


NEW YORK.—Lighter cars for 
tomorrow; automatic or semi- 
automatic transmissions which will 
relieve the driver of shifting 
gears; cars with “home comforts” 
such as movable furniture, sun- 
tops and wash rooms, were en- 
visaged here this week at the 
sessions of the World’s Automotive 
Engineering Congress, sponsored 
by the Society of Automotive 
Engineers. 


The congress is being attended 
by engineers from all parts of the 
world and when the session closes 
here this week-end the congress 
will be moved to Indianapolis and 
then to Detroit. 


At the Thursday session Col. G. 
A. Green, former head of the Fifth 
Avenue Coach Co. and now vice- 
president in charge of engineering 
of the Yellow Truck and Coach 
Mfg. Co., presented a _ detailed 
paper on transmissions before the 
truck, bus and rail car section, 
under the chairmanship of M. C. 


Big Over-Allowances Shown 


In NADA Shopping Survey 


DETROIT. — Over allowances in 
used car trades averaging $58 per 
car and cash discounts averaging 
$54.13 a car are revealed in concur- 
rent surveys made during April in 
14 major cities throughout the coun- 
try by the National Automobile 
Dealers Assn. 

In making the study NADA con- 
ducted shopping surveys in which 
more than 1,600 contacts with deal- 
ers were made. 

In each city an identical car was 
used and the shopper made but one 
call upon each dealer. In most cities 
the 1936 Chevrolet Master Deluxe 
two-door town sedan was used, but 
at some points a car of comparable 
price and popularity were substi- 
tuted. The shopper merely called 
upon the dealer, offered to buy a 
new car and asked for an appraisal 
on his car and learned what dis- 
counts, if any, the dealer would give 
in connection with a casb dealer. 


The NADA guide book value was 
used as the average value in each 
community and the actual recondi- 
tioning cost was deducted there- 
from to determine the estimated 
trade-in value of each car used for 
shopping purposes. 

Among all makes the survey re- 
vealed that the average over-allow- 
ance being offered by dealers was 
6.42 percent of the delivered price 
of the new cars shopped under each 
heading. In 519 calls upon the 
dealers representing one manufac- 
turer. for instance. the average price 

(See DISCOUNTS. Page 16. Col. 5) 
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Horine of the Mack Mfg. Corp. 
The transmission of today can be 
regarded only as a necessary evil, 
Col. Green said, since it serves 
merely to compensate for the in- 
adequacy of the power plant at 
low speed. 

“What we really need,” he said, 
“is a prime mover with the torque 
advantages of steam but without 
its prohibitive complications, haz- 
ards, inefficiencies, excessive 
weight and cost.” 

E. J. W. Ragsdale of the Ed- 
ward G. Budd Mfg. Co., declared, 
in discussing engineering prob- 
lems in the use of ferrous metals 
(See SAE CONGRESS, Page 8, Col. 2) 


Bathrick Named 
Pontiac General 


Sales Manager 


PONTIAC. — Announcement has 
been made by H. J. Klingler, general 
manager of Pontiac Motor Division, 
of the appoint- 
ment of Don. U. 
Bathrick to the 
position of gen- 
eral sales mana- 
ger. Bathrick has 
been assistant 
general sales 
manager in 
charge of the 
East for the past 
five years. 

In his new posi- ‘ 
tion he succeeds 
c. P. stmeesa. D. U. Bathrick 
who has resigned to take an impor- 
tant Pontiac dealership in Houston, 
Tex., his native state. 

Bathrick’s experience in the auto- 
mobile business began in 1921 when 
he joined a motor company in Chi- 
cago as a roadman. This followed 
his education in the city of Battle 
Creek, Mich., where he was born; 
at Culver Military Academy from 


|'which he graduated in 1914; the 


University of Michigan from which 
he obtained a degree in 1918: 19 
months of active service in Europe 


during the World War as an officer 
of the Marine Corps, and one and | 


one-half years in the Texas oil fields. 
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FactoryandDealer 
Spokesmen Urge 
Close Cooperation 


250 at Horner Fete Hear 
Plea for ‘Conference 
Table’ Methods 


By William Ullman 
Staff Correspondent 
WASHINGTON. — Co-op- 
eration between all elements 
in the automotive industry, 
with especial emphasis upon . 
close, harmonious, and sym- 
pathetic co-operation between 
manufacturers and dealers, was 
the keynote struck by speakers at 
a testimonial dinner held at the 
Mayflower hotel here Wednesday 
night in honor of Stanley H. 


Horner, veteran local Buick dealer 
who has just been elected presi- 
dent of the National Automobile 
Dealers Assn. 


Sponsored by the Washington 


Automotive Trade Assn., the din- 
ner drew more than 250 guests 
from all parts of the country and 
representing a broad cross-section 
of the industry. 

Introduced by Toastmaster 
George M. Slocum, publisher of 
Automotive News, the speakers 
extolled Horner’s long-continued 

(Continued on Page 16, Col. 1) 


70,000 Employes 
Idle as Briggs 


Strike Continues 


DETROIT.—With 70,000 work- 
ers out of jobs as the result of the 
UAW-CIO strike at Briggs Mfg. 
Co., which supplies bodies for 
Chrysler, Dodge, Plymouth and 
De Soto as well as Lincoln-Zephyr, 
Ford and Mercury, further con- 
ferences were postponed Friday 
until Monday. James F. Dewey, 
federal labor conciliator left De- 
troit Thursday to attend a funeral 
of his brother in Philadelphia, thus 
bringing negotiations to a halt. 

While the real basis for the 
strike is not entirely clear, some 
observers feel that it is part of a 
movement by the CIO-UAW to 
show its strength over the Martin- 
UAW. The dispute as to which 
union is the UAW has not been 
settled. 


rhe Top Ten 
PASSENGER CARS 
First Ten in Registrations as 
Reported in AN Today: 
1939 
Pos. 
1—197,898 
2—149,455 
3—122,767 
4— 67,031 
|| 5— 65,144 
i] 6— 49,520 
7— 45,681 
8— 23,470 
9— 18,608 Mercury B 
10— 18,075 Nash 11,231—1 
Total All Makes 
845,855 609,238 


For complete standing of all 
makes, see page 13, this issue. 


1938 

Pos. 
149,517— 1 
130,943— 2 
79,491— 3 
50,490— 4 
34,587— 5 
32,206— 6 
29,939— 7 
16,017— 9 


Make 
Chev. 
Ford 
Plym. 
Buick 
Dodge 
Pontiac 
Olds. 
Chrys. 
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Dealers in 37 Sta 


Indiana Group 


is Highest 


With 636 New and Used Units 


By Mel Adams 
Staff Correspondent 
CHICAGO.—The Chicago Auto- 
mobile Trade Assn., which is at- 
tracting nationwide attention 
through its surveys on various 
phases of retailing operations, re- 
leased a bombshell this week in 
reporting that during February, 
March and April, a total of 1,154 
new and 1939 used cars were sold 
to Cook county owners by dealers 
located outside of Illinois. 
Thirty-seven states figured in 
the new cars sales made in this 
rot and 13 states in the used car 
sales. 


Most active in invading the 


Ford Profit-Loss 
Account Reveals 
Decline in 1933 


BOSTON.—In the annual report 
to Massachusetts Commissioner of 
Corporations and Taxation, the Ford 
Motor Co.’s balance sheet as of Dec. 
31, 1938, shows a profit and loss ac- 








Cook county retail market were 
Indiana dealers, who accounted 


for 294, or 39 percent, of the 737 |. 


new cars sold, with dealers in the 
nearby city of Hammond alone 
— for 137 of the Indiana 
total. 


Iowa and Wisconsin dealers sold 
84 cars each in metropolitan Chi- 
cago, and dealers in Michigan, the 
other adjacent state, 64. 

The 737 new cars sold by out- 
of-state dealers in Cook county 
amounted to 2.7 percent of the 
27,435 new models registered dur- 
ing the months in question. 


Indiana dealers led also in the 
number of 1939 used cars sold in 
the county, with 342, or 82 per- 
cent of the 417 units disposed of 
by out-of-state dealers. Michigan 
dealers were next with 54, and 11 
other states accounted for the re- 
maining 21. 

Following is the detailed report 
issued by the CATA: 

New Cars and Used 1939 Cars Sold 
to Cook County Residents by 
Dealers Outside Ilinois 


count of $588,821,275 as compared New ’39 Used 
with $608,085,936 at end of 1937, a| State Cars Cars Total 
decrease of $19,264,661. Alabama ...... 2 2 

This compares with a gain in sur-| Arizona ....... 2 2 
plus in 1937 of $5,419,264, or $1.57 a} Arkansas ..... 3 3 
share (par $5), on 3,452,900 shares | California 25 1 26 
of capital stock. Colorado ...... 1 és 1 

. These figures do not take into ac- Connecticut ... 1 os 1 
count any dividends that may have|Delaware ..... as 1 1 

i OL GO... of et 3 
Henry Ford I, first of the Florida ree 23 ‘ 23 

third generation of the Ford |Georgia ....... 3 we 3 

family, is now a director of the Indiana Bae avnta 294 342 636 

Ford Motor Co., it was revealed | E. Chicago ... 8 18 26 

in the annual report this week. | Gary ........ 21 29 50 

Son of Edsel Ford, president of | Hammond ...137 72 209 

the company, the 21-year-old | Indianapolis .. 2 6 8 

Yale senior joins Henry Ford, | Ligonier ..... 8 6 14 

Edsel Ford and P. E. Martin on | Plymouth .... 11 18 29 

the board. South Bend .. 19 25 44 
—_—_—__—"""" | Whiting ...... 4 37 41 
been paid to the three owners of the} Rem/’dr. of Ind. 84 131 215 
business, Henry Ford, Mrs. Fordand|Iowa ......... 84 1 85 
Edsel B. Ford. a 4 , 

Reserves amounted to $9,888,891 as| Kentucky ..... 14 1 15 
compared with $9,184,688 in 1937, Maryland .... 1 3 4 
and inventories totaled $83,237,332 | yassachusetts i 5 5 
against $135,943,385. Michigan . 64 54 118 

Total assets as of Dec. 31, 1938, Minnesota ___. 12 12 
amounted to $673,496,284 against Mississippi ates 1 le: 1 
$704,922,541 at end of 1937. Mi PP! .... “: 

The annual certificate of condition | ™!8sourl ...... 16 3 19 
is the first indication of the com-| Nebraska ..... 5 es 5 
pany’s financial operating results New Jersey a 1 3 
for the year, since Ford Company |New Mexico... 1 1 
publishes no income account. New York ..... 15 a 15 

Balance sheet of Ford Motor Co.,| North Carolina. 1 is 1 
submitted to Massachusetts Com-/} North Dakota... 2 ie 2 
missioner of Corporations, as of Dec.| Ohio .......... 27 6 33 
31, 1938, compares as follows: Oklahoma ..... 1 i 1 
Assets ; 1938 ai wit ie Pennsylvania .. 6 1 7 
Real estate........... 130,398. 375. South Dakota = 3 3 

645,403 
Inventory sss. cene ss «a gat 383 155-843: 385 Tennessee ..... 13 i 14 
Denn S cnareee. 22. O88L08L «=. 8.570.489 Texas poss 5 6 

BEE ci uetasveed $673.496.284 $704.922.541| Vermont ...... 2 2 
Liabilities Virginia ....... 5 5 
Kapital agabie. ete: rasta — * Tyast-ai | Washington ... 3 3 
Ree pias 22... Seeaiars —608.088.938| West Virginia . 2 “ 2 

——<—<—<—_—- | Wisconsin ..... 84 2 86 

iteA kan anaes $673,496.284  $704,922.541 Weenie i ; 
stcs, ameiases eqeewate ond patos wae a ee ee 
ED a caere-s 737 417 1,154 


Olds Sales Rise 
In Second 10-Day 
Period of May 


LANSING. — Oldsmobile retail 
sales of sixes and eights for the 
second 10-day selling period of 
May totaled 4,594 units for a gain 
of 47 percent over the 3,119 cars 
sold during the same period last 
year, according to a report issued 
today by D. E. Ralston, Oldsmo- 
bile’s general sales manager. 

This increased sales volume also 
revealed a gain of 26 percent over 
the 3,658 cars sold during the 
previous 10-day period of this 
month, Ralston added. 

Oldsmobile sales from January 
first to May 20, inclusive, now 
total 55,948 cars for a gain of 51 
percent over the 37,067 cars sold 
during the same period last year. 

Oldsmobile dealers also reported 
a substantial reduction in used car 
stocks, according to Ralston. 





N. J. Assembly Votes 
$11,000,000 Diversion 


TRENTON, N. J.— Direct and 
indirect diversion of $11,000,000 of 
motorists’ tax receipts is em- 
bodied in an unemployment re- 
lief financing program approved 
by the assembly here May 24 and 
now awaiting senate action. 

The program, an attempt to 
provide relief funds without re- 
sort to either new state taxes nor 
new bond issuance, calls for direct 
highway fund diversion of $4,000,- 
000 and for withholding of $3,000,- 
000 next year from the highway 
sinking fund. In addition, $4,000,- 
000 grade crossing elimination 
bonds already authorized are to 
be sold, with their transfer to re- 
lief effected by certification of 
Governor Moore or subsequent 
legislative action; $2,000,000 of the 
revenue to be used toward unpaid 
1938 relief bills and the remain- 
ing half for 1939 relief. 


THREE DISTINGUISHED guests at the Stanley Horner testimonial dinner. 
Left to right, Senator Arthur Capper of Kansas; Melvin C. Hazen, president. | 
Board of District of Columbia Commissioners; and Senator William H. King 


of Utah. 
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tes Sell 1,154 Cars in Chicago for ’39 fin 











NADAConference [Ret 
To Study Means | | 
Of Aiding Selling special to 


: CA 
DETROIT, Mich.—A con - ) 
to be held in Detroit on Junens Soe of 
for the purpose of discussing fucks, st 
means of cor- "Font in 1! 
recting the cha- : 
otic selling con- The ral 
ditions now prcent— 
prevalent in Aes 
automobile _ sell- And th 
ing was approved jusion t 
by the executive «Bee 
committee of the Yr 









































National Auto- - 
mobile Dealers i 
Assn. at a meet- r i 
ing in Detroit on as That's 4 
May 20-21. Invi- W. E. Blanchara}"*"** 
esd 


tations to partic- 
ipate in the conference are being 
extended to automobile manufac. 
turers by Stanley H. Horner, pres. 
ident of N.A.D.A. 

Horner stated that it was the 
committee’s viewpoint that the 
present inconsistent selling policies 
are damaging, unethical and detri- 
mental to the public interest, and, 
if permitted to continue, will re. 
sult in demoralization of the en- 1 
tire automobile retailing sructure. Dae Bt 


In addition to approving the nounced 


ford 
Sal 
T 


DEAF 
ease in 
mucks b 
Inited S 


THREE WATA stalwarts, in the usual order, Benjamin Ourisman, Chevrolet . . 
dealer, Horner dinner committee chairman; R. J. Murphy, WATA manager, | date for this proposed meeting thelyotor Cc 


and J. M. Sanders, association prexy. 





IN A SMILING mood here are, left to right, Commissioner Charles H. March, 
Federal Trade Commission; Joseph B. Trew, Washington Dodge and Plymouth 
distributors, and E. L. Von Eiff, assistant to Walter P. Chrysler. 





Qualifying Speeds Indicate 
New Record for ‘500’ Race 


By Chester S. Ricker 
Special to Automotive News 

INDIANAPOLIS.—Over half the 
field of starters for the Indian- 
apolis Speedway 500-mile classic 
have qualified —the slowest at 
120.9 and the fastest at 130.138 
miles per hour. The pole position 
was won by Jimmy Snyder of 
Chicago driving a_ 6-cylinder 
supercharged car — close behind 
him—in fact only .061 miles per 
hour slower—was Louis Meyer of 
California, the only three-time 
winner of the 500-mile race. The 
average speed of the first 18 cars 
to qualify is 125.011 miles per 
hour. From this it is evident that, 
weather conditions permitting, the 
average of 117.2 miles per hour 
made last year can easily be 
broken. 

Of the 48 cars entered eight 
have front wheel drive, three 
have four wheel drive and the 
rest rear wheel drive. Seventeen 
cars have superchargers. Six of 
the eight front wheelers and 
seven of the supercharged jobs 
are in the first flight cars. It is 
interesting to note that the fastest 
ears that have qualified so far are 
all supercharged rear wheels with 
engines little larger than the 
Studebaker Champion. 

There are 16 more. entries 
which are pretty sure to qualify 
unless they have an accident in 
practice or during the trials. One 
of the four wheel drive Millers, 
with Johnny Seymour driving, 
struck the outer wall on the north- 
west turn during practice Sunday 
afternoon, burst a gasoline tank 
and was burned so badly it can- 


not be repaired. Every effort is | : 
being made to put Householder’s | George Bailey is the only 4-wheel | unsafe vehicles, and requires that a 
car in shape for the trials. It was| drive and the only rear engined | accidents—no matter how slight~ 
wrecked last week. Floyd Davis! 


had a bad spin during his first 
trial Thursday afternoon but will 
be able to try again. Al Miller 
tried Wednesday but scattered 
connecting rods all over the main 
stretch during his trial and 
probably will be unable to start 
on the 30th. 


Last year’s winner, Floyd Rob- 
erts, has not been able to qualify 
due to a defective crankshaft but 
his teammate, Frank Wearne, us- 
ing the same engine that was in 
the winning car last year, quali- 
fied at 125 m.p.h. Wednesday. 


Rex May’s pole holder last year, 
has also had trouble and did not 
qualify until Thursday afternoon. 

Alcohol blend fuel is being used 
in many of the cars instead of 
gasoline. This is particularly true 
of the Italian makes—Alfa-Romeo 
and Masserati. Two of the three 
cars in the front row, Snyder’s 
and Shaw’s, are also alcohol burn- 
ers. The domestic alcohol fuel 
costs about $1.13 per gallon. Their 
mileage is about half that of the 
gasoline fueled cars. Shaw re- 
marked that it cost about a dollar 


a lap for fuel so he must be get- Wyo. Inaugurates Code 


ting about three miles per gallon 
at top speed. This is going to re- | 
quire more pit stops for fuel and | 
introduces another problem when | 
figuring how fast the race will be. | 

Last year the 4-cylinder car | 
was predominant. This year there | 
are 4, 6, 8, 12 and 16-cylinder 
cars. In the lineup of the first 21 | 
cars given herewith there are five | 
sixes, six eights and 10 fours. The | 
sixes and eights having an almost | 
even break for maximum speed | 
when supercharged. 

The Miller Special driven by | 


car that has qualified to date. 


executive committee announced 
the appointment of Walter E. 
Blanchard as operating manager, 
succeeding A. N. Benson. Blan- 
chard has been serving as acting 
general manager since the resig- 
nation of Benson in February. 


Blanchard’s appointment fol-f May, 
lows the successful convention off" 2" 
the association in San Francisco} 5#™* 
which he directed. He joined the/@#in_ of 
N.A.D.A. in 1933 as assistant to they™ume i 


Sales ¢ 
Hunits ¢ 
taled 2 
increase | 
in the fir 

Total s 



















































late Jack Frost, with whom hef®. TT 
was formerly associated in a man-}*"8est f 
agement sales capacity. Since that" "Y ™ 
time, he has been responsible forj Mercun 
the association’s official publica-fent bett 
tion, N.A.D.A. Bulletin, trade sur-May thar 
veys, publicity and administrativejn April 
activities. riod v 
At the meeting last week endj™paral 
the committee also approved thej"s intr 
establishment of regions andj*- 
regional vice-presidents as out-] Used ¢ 
lined at the San Francisco con-feriod ¢ 
vention. The regions are as fol-jomparal 
lows: rer, 1937 
Harold H. Hart, vice-pres., north ‘ 
eastern, Maine, New Hampshire, Ver-], 
mont, -Massachusetts, Rhode Island, ymo 
Connecticut, New York, Pennsylvania, o 
New Jersey, Delaware, Maryland andj 55 J 
District of Columbia. NEW } 
A. B. Burkholder, vice-pres., north}, , 
central, Minnesota, Iowa, Wisconsin, ftomobi 
Illinois, Indiana, Ohio and Michigan.fork con! 
Harry Sommers, _vice-pres., sSouMiyo near, 
eastern, Kentucky, West Virginia, Vir-}, Williay 
ginia, North Carolina, Alabama, 7 
Georgia, South Carolina and Florida. /rysler 


L. C. Cargile, vice—pres., south cen- 
tral, Oklahoma, Missouri, Texas, Ar- 
kansas, Louisiana and Mississippix 


Tom Botterill, vice-pres., western] 
mountain, Montana, Wyoming, Utah, ons, 
Colorado, New Mexico, North Dakota. fume per; 
South Dakota, Nebraska and Kansas. jh, erm 

Wm. L. Hughson, vice-pres.. Pacific}, 1) 
coast, Washington, Oregon, Idaho, Ne-filln thos 
vada, California and Arizona. tors b 


The executive committee dis-" perce 
cussed the proability of holding 3}tid. 
regional meeting in New York at] The M 
show time. Harold Hart, member freater N 
of the executive committee andfk, We 
regional vice president, northPitnam ¢ 
eastern region was named to in-j7~~—— 
vestigate the advisability of this 
meeting and to report back to the 
executive committee at its next 
meeting. 


During 
oY, Ply: 
ay, as i 










Governing Road Traffic 


CHEYENNE, WYO.-—Wyoming’s 
first systematic attempt to regulate } 
its automobile highway traffic went } 
into effect this week when the unl 
form traffic code enacted by the re figs 
cent legislature became a law. 


The code, which establishes *% 
maximum speed limit of 60 miles = 
hour on state highways for the firs 
time, sets up standards for driving. 
prohibits hitch-hiking, overcrowr 
ing of front seats, authorizes la 
enforcement officers and highway 
patrolmen to ban the operation ° 





be reported to authorities. 
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finance Companies Handle 74% of Floor Planning 


3 





; Retail Financing System 


e e . 
| Gaining in 
special to Automotive News 
CHICAGO.—Wholesale financing, 
ces compared with the wholesale 
28 iglue of domestic sales of cars and 


ing fucks, Showed a rise from 23.5 per- 
“Font in 1929 to 74.8 percent in 1938. 


The ratio held between 73 and 75 
wrcent—in other words, it remained 
6 Iairly constant—from 1935 on. 


And the record justifies the con- 
wsion that automobile dealers 
ye come to rely increasingly up- 
finance companies during the 
t 10 years for the money with 
ch to buy the new cars they 
I to the public.” 

That’s one side of the story, as 
presented in the current issue of 






































‘ford, Mercury 
*! Sales Continue 


ei §=6'To Show Gains 


the 
ies] pDEARBORN.—The sharp in- 
tri-l ease in sales of motor cars and 
ndtucks by Ford dealers in the 
Te-Inited States, reported earlier in 
€n-I,. month, continued during the 
ire.t.cond 10 days of May, it was an- 
theliounced Thursday by the Ford 
thefyotor Co. 

Sales of Ford V-8 and Mercury 
‘lt units during the 10-day period 
BET, Ietaled 23,042 units, a substantial 
an-F crease over the volume reported 
ing, the first 10 days of the month. 


™ Total sales for the first 20 days 
# May were 43,195 units. This 
as an increase of 12 percent over 
scofte Same period of April and a 
. pin of 46 percent over the 
the}lume in the same period a year 
he #0: The volume also was the 
an.frtgest for the first 20-day period 
hatf! any month since July, 1937. 


for] Mercury 8 sales were 19 per- 
ica-Rent better in the first 20 days of 
ur-#May than during the same period 
tiveln April. The volume for this 
mriod was the largest for ary 
endpmparable period since the car 
thef"s introduced to the public last 
and 
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Used car sales for the 20-day 
eriod exceeded those for any 
mparable period since Septem- 
er, 1937. 

orth 
Ver- 
and, 
nia, 
and 


Mlymouth Sales Rise 


55% in N. Y. Territory 


NEW YORK.—Sales of Plymouth 
itomobiles in Metropolitan New 
fork continue to excee ' those of the 
0 nearest competitors, according 
» William D. Stewart, president of 
Mrysler New York Co. 


During the first four months of 
89, Plymouth sales in this terri- 
ity, as indicated by new car regis- 
-Pitions, exceeded those for the 
me period of 1938 by 55.3 percent. 
irthermore, they were greater 
aan those of its two nearest com- 
etitors by more than 19 percent and 
“ f pereent respectively, Stewart 
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Dealer Favor 


Time-Sales Financing, official organ 
of the National Assn. of Sales 
Finance Companies, by Milan V. 
Ayres, analyst and secretary of the 
association. 

On the other side of the ledger, as 
pointed out by Ayres, is the fact that 
this record is cause for concern not 
alone to finance companies but also 
to automobile dealers, to factories, 
and to the banks which within the 
past year particularly have entered 
into serious competition with finance 
companies for retail financing while 
passing up wholesale operations. 

Ayres makes it clear that whole- 
saling operations were forced upon 
finance companies, and that these 
are less profitable than retail financ- 
ing. In other words, the finance 
companies have taken the “skimmed 
milk and the cream” while banks 
and small loan companies have been 
interested only in the “cream.” 

“As everyone knows, a great many 
banks and some small loan com- 
panies are vigorously competing for 
a share of the automobile financing 
business,” says Ayres. 

“Probably none of the loan com- 
panies and a very few of the banks 
are handling wholesale financing or 
are willing to do so. Yet it is evi- 
dent that, the retail automobile busi- 
ness being what it is, this wholesale 
financing must be carried on by 
somebody. 

“At first glance this seems like 
typically banking business and dis- 
tinctly in the class of ‘commercial 
loans.’ No doubt, the principal rea- 
son why banks have never done 
much of it, and don’t want to do it, 
is that it involves ‘floor-plan check- 
ing.’ The financing institution must 
employ checkers to go around to the 
dealer’s place of business from time 
to time and make sure that the 
security is still on the dealer’s floor. 

“Finance companies have never 
found it safe to omit this precaution, 
and banks would not find it safe, 
either. Unfortunately, the biggest 
losses which finance companies ever 
suffer are those resulting from 
dealer fraud, which usually takes 
the form of selling floor planned 
cars without accounting to the 
finance company for the proceeds.” 

Ayres concludes that there is an 
urgent need for a proper and even 
larger share of retail volume being 
handled by finance companies. 

“If the banks succeed in getting 
most of the retail financing business, 
the finance companies cannot con- 
tinue to do the wholesale financing 
—at least, at anything like the pres- 
ent rates, because wholesale financ- 
ing by itself is not profitable enough 
to keep finance companies going,” 
he says. 

“That situation is one which the 
banks, the dealers and even the fac- 
tories need to keep seriously in 
mind.” 


Outing Plans Set 
PHILADELPHIA. — Preparations are 
being made for the 18th annual outing 
sponsored by the Automotive Service 
Assn. of Philadelphia and Philadelphia 
Automotive Boosters Club No. 18 
which, according to announcement by 
William P. Berrien, executive secre- 
tary, will be held June 22 at Oak Ter- 

race Country Club, Ambler, Pa. 


“A Word in Edgewise”’, a regular fea- 
ture by George M. Slocum, offers a 
unique viewpoint from the motor world. 


OP” MYERS, veteran general manager of the Indianapolis Speedway, with 
Chrysler Imperial he is using for his official car during preparations for 





OLDSMOBILE zone managers from the Southwest region attended Tuesday’ 
meeting conducted in Lansing by D. E. Ralston, Oldsmobile’s general sales 
manager. This conference, at which sales plans for the summer season were 
outlined, was one of a series conducted during the week by Ralston. Left to 
right: V. A. Chalmers, Houston; L. H. Brown, Oklahoma City; H. A. Trevellyan, 
assistant general sales manager in charge of western sales; D. E. Ralston; W. J. 
Bryan, Kansas City; C. W. Guempelein, Denver; J. R. Austin, Dallas. 





WEDNESDAY’S MEETING of Oldsmobile zone managers was held in Detroit 
in the General Motors building, and was presided over by D. E. Ralston, general 
sales manager. The purpose of this conference, like the previous meetings held 
auring the week, was to acquaint the zone managers with details of Oldsmobile 8 
summer sales plans. Front row, left to right: P. C. DeBarry, Cleveland; D. A. 
McIntyre, Buffalo; H. J. Cupper, Detroit; D. E. Ralston; James Berry, Cincin- 
nati; L. L. Linehan, Pittsburgh. Standing: L. C. Burnett, Indianapolis; R. E. 
Griffin, Oldsmobile’s manager of car distribution, Lansing. 





SERIES OF SALES conferences, scheduled during the past week by D. E. 
Ralston, general sales manager, brought Oldsmobile zone managers from 19 
zones to Lansing and Detroit. Meetings with other zone managers are planned 
for the coming week. Ralston was assisted at the various meetings by R. L. 
Myers, H. A. Trevellyan and G. R. Browder, assistant general sales managers. 
G. R. Browder, left, confers with L. J. Blunden, Oldsmobile zone manager in 
Chicago. 


New Rubber Car Spring 
Is Announced by Goodrich 


AKRON. — Completion of experi- 
mental work on a new type of 
automobile spring, combining the 
resiliency of rubber withthe strength 
of steel, is announced by S. B. Rob- 
ertson, president of B. F. Goodrich 
Co., who indicated that the new 
rubber product would be available 
for large scale production in the 
near future. 

Designed to replace the leaf or 
coil spring now in common use, the 
new Goodrich spring described by 
Robertson, contains three pounds of 
rubber and weighs only 10 pounds 
assembled. It requires no lubrication 
and eliminates rattles and squeaks. 

One would be used for each wheel 
in the same way conventional 
springs are now used. A working 
model, he said, has been installed in 


the company’s building at the New 
York World’s Fair. 


Known as a “torsilastic spring” 
because the rubber is used “in tor- 
sion,” it has distinct advantages not 
only in its characteristics as a 
spring but also in flexibility of ap- 
plication. The spring has only three 
parts, an inner shaft, an outer shell 
and a cylinder of rubber bonded to 
shaft and shell. 

Rubber springs can be made into 
a small, lightweight unit and at rela- 
tively low cost, he said. 


Horsch to Manage 


Ford Sales in Chicago 
CHICAGO.—E. A. Horsch, former 
manager of the Lincoln division at 
the Ford Twin Cities branch, has 
just been appointed as manager of 
the Ford Motor Sales Co., here on 
Michigan Ave.’s auto row, it is an- 
nounced by H. C. Doss, Chicago 
branch manager. 

His duties will be mainly confined 
to Lincoln, Lincoln-Zephyr and Mer- 
cury sales and service activities. 
Horsch joined the Ford sales depart- 
ment in Minneapolis upon graduat- 
ing from the University of Minne- 
sota. 


Sales of Buicks 
Rise 17% in 2nd 
Period of May 


FLINT. — Consistent strength in 
Buick Sales was reported this week 
by W. P. Hufstader, general sales 
manager, who announced that do- 
mestic retail deliveries of new Buick 
cars during the second 10 days of 
May totaled 6,752 units. 

This compared with 5,763 in the 
previous period, for a gain of 17 per- 
cent, and with 4,953 deliveries in the 
corresponding period last year, an 
increase of 1,799 cars of 36.3 percent. 

Hufstader said that sales thus far 
this month are running better than 
the average for the year to date with 
12,515 deliveries during the first 20 
days of May, against 8,670 last year, 
for a gain of 44 percent. 

Buick dealers in the United states 
delivered more than 24,000 used cars 
during the 20-day period and re- 
ported a substantial reduction in 
used car stocks. 


Republic Steel 
Asks $7,500,000 
For CIO Strike 


CLEVELAND. — Republic Steel 
Corp. this week filed a suit. $7,500,000 
against John L. Lewis, his Congress 
of Industrial Organizations and 
many of its union leaders, charging 
that they “knowingly, maliciously, 
recklessly, wantonly and wilfully” 
acted to shut down the nation’s 
third-largest steel producer. 

Only a week ago, Lewis’ C.1.O. 
dunned Republic for $7,500,000 in 
back wage claims filed with the Na- 
tional Labor Relations Board. C.I.O. 
contended that the amount was due 
strikers under an NLRB reinstate- 
ment order, opposed by the corpora- 
tion. 

Another $2,500,000 in personal in- 
jury and death damage suits has 
been asked of Republic as the out- 
come of the violent steel strike 
which took 16 lives and cost the 
company an estimated $5,000,000 in 
potential profits. 

This week’s suit, possibly the larg- 
est ever brought against a labor 
union, charged that leaders and 
strikers violated restraint-of-trade 
sections of the Sherman and Clay- 
ton antitrust acts. Neary 700 per- 
sons, most of them Ohioans, were 
named defendants along with 
C.1.0.’s Steel Workers Organizing 
Committee and its Amalgamated As- 
sociation of Steel, Iron and Tin 
Workers. 

The widespread strike, which at 
its peak threw 100,000 workers into 
idleness at plants of Republic, 
Youngstown Sheet & Tube and In- 
land Steel, collapsed when National 
Guardsmen were called out in Ohio 
to protect men desiring to return to 
work. 

S.W.O.C, demanded a signed con- 
tract, which it has not obtained. The 
companies stressed their willingness 
to bargain with the Lewis unions 
but contended that the Wagner Act 
did not require contractural rela- 
tions. 


Rochester Sets Date 


ROCHESTER, N. Y.—Rochester’s 
32nd annual automobile show will be 
held at Edgerton Park buildings, Oct. 
14-21. It will be sponsored by the 
sooner Automobile Dealers Assn., 
ne. 





ONE OF THE CELEBRATED visitors to Detroit recently was Count Theo. 
Rossi, center, winner of last year’s Gold Cup Race, here shown with J. Lee 
Barrett, left, executive vice-president of the Detroit Convention and Tourist 
Bureau and secretary of the Detroit Gold Cup committee, and William A. 
Mortensen, president of the Aaron DeRoy Motor Car Co., Detroit Hudson dis— 
tributors. While here Count Rossi was presented with a replica of the Aaron 
DeRoy Memorial Trophy for the fastest heat in the Gold Cup Races. 
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AUTOMOTIVE One sacred pledge we make our friends here 
rr a and now. This publication, God willing and sv 
long as it is in our charge, will never champion 
the cause of any individual or any corporation 
which is not for the best interests of the automo- 
tive industry as a whole. Nor will its columns 
be used to spread gossip or inflame prejudice. 
It will confine itself to the wpbuilding of the 
industry it is pledged to serve, wholly through 
the dissemination of NEWS whieh is timely. 
authentic and of value—(AN 6-10-1933). 


SATURDAY, MAY 27, 1939 





Research in Retailing 


ie returns in a nationwide shopping survey in the 
automotive industry, which has been conducted during 
April in 14 cities throughout the country by the National 
Automobile Dealers Assn., are published in this issue. The 
purpose of this study was to develop factual data about actu- 
al merchandising methods now prevalent among dealers in 
all makes of cars. While the report is a rather sharp indict- 
ment of methods employed, the whole aim and purpose of 
such surveys, we feel, are worthy of commendation. 


There can be little question that research, which in many 
cases upset pet theories and established practices in engin- 
eering, has been one of the keystones in automotive progress 
to date. Much money has been spent also in customer re- 
search to determine customer likes and dislikes. Little has 
been done to bridge the gap between engineering research 
and customer research. That is there has been no effort to 
find out whether the engineering improvements which re- 
search has made possible and which customer research has 
shown the customer desires are transferred from the engineer 
to the customer through efficient merchandising channels. 


For years dealers have complained of bad practices, over- 
allowances, discounts, wild-trading, packing and what not. 
Up to now these complaints have been of necessity couched 
in generalities. There were no known facts. Surveys such 
as NADA has just completed should supply these facts and 
with this as a starting point corrective measures should not 
be far in the future. 


Let’s Call a Conference 


NNOUNCEMENT is made this week that the National 
Automobile Dealers Assn. has invited factory officials 
to attend a conference June 26 to discuss merchandising 
problems within the industry. This call, following the talks 
of co-operation made by both dealers and factory representa- 
tives at the testimonial dinner to NADA President Stanley 
Horner in Washington this week, should not fall on deaf ears. 
There are serious problems facing the industry through its 
merchandising branches at the present time which deserve 
the cooperative attention of makers and dealers alike. Con- 
ferences such as proposed by NADA need not be formal 
gatherings, nor do they need imply that anyone in attendance 
stands committed either by his presence or by any sugges- 
tions that he may make or discuss during the conference. 
They can be informal chats which can lead to better under- 
standing and eventually to concrete gains. 


SAE Shows Wisdom 


HIRTY-THREE hog-boat sailors are saved from a sunken 

“sub” by engineering’s newest contribution to the safety 
of the men below the sea. A German nation, whose rela- 
tionship to us has been strained perhaps by surface ripples, 
rises to applaud this feat. This then is the essence of the 
World Engineering Congress now in progress under the 
auspices of the Society of Automotive Engineers. This in- 
ternational exchange of engineering ideas and developments, 
which mean so much in our present civilization, cannot help 
but lead to mutual admiration and respect. Where mutual 
admiration and respect exists, dissention, distrust and dispar- 
agements which lead to war find scant toe-holds. 
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AIR OVER’ While flying to 
WASHINGTON Washington on 
Wednesday of this 
week I was reading “Days of Our 
Years” in which a Dutch-born 
correspondent for the old “New 
York World” reviews the years 
preceding, during and following 
the World War. I would say that 
he is as unbiased a commentator 
on the European situation as I 
have read and yet he paints such 
a picture of human intrique and 
treachery both among so-called 
Christians and Moslems that one 
begins to feel nauseated by the 
whole human race. Wherein do 
we develop this intense selfish- 
ness which demands more than 
our neighbors have and a greed 
for money and power which we 
cannot use during a lifetime, 
which we cannot take with us and 
which brings no happiness even 
if we achieve it? 
.* ¢ © 


I lay the book in my lap and 
look down on the rolling farm 
country of Pennsylvania. It is a 
beautiful spring morning. We are 
flying at about 7,000 feet and I 
assume I can see at least 20 miles 
to the horizon. Fine paved roads 
stretch away like a cobweb and 
the tiny little ants that dot the 
web are the motor vehicles that 
you and I make and sell. Each of 
these little dots must contain 
human beings and that blue dot, a 
little larger than the rest, is a bus 
which may contain 48 human be- 
ings. Forty-eight lives are in 
that tiny blue pinpoint and each 
one filled with love or hate, ro- 
mance or disillusionment, achieve- 
ment or failure! What is it all 
about? One gets to wondering and 
7,000 feet above the earth’s petty 
problems gives you at least a fair 
perspective. 

* * - 


There is not one of us here in 
America who should not get down 
on his or her knees once between 
sunup and sundown every day 
and thank God that he can live in 
this country. Once in awhile I 
run into someone so discouraged 
over the present scene in America 
that for days thereafter I scan my 
morning paper with an anxious 
look only to discover that my 
friend has not yet made away 
with himself. (It’s a funny thing, 
the grousers seldom do!) But if 
you will read as I did the horrors 
of the World War and wars later 
in Ethiopia and in Spain, then fly 
for nearly a thousand miles over 
God’s peaceful United States I 
think you will get a little senti- 
mental too. Well, that’s that! 


* * * 


At the testimonial dinner for 
Stanley Horner the newly elected 
president of NADA at which Al- 
fred Reeves, general manager of 
AMA was the principal speak- 
er the thought occurred to me 
which I readily admit is far too 
good to be original. Here were 
two men, one representing the 
manufacturers and the other the 
dealers . .. in between was a 
chair and for the moment it was 
vacant. I seemed to see sitting 
there a composit individual with 
the characteristics of a Coolidge, 
a Hoover, a Roosevelt, a Hayes 
and a Landis. He was the czar of 
our industry but both the manu- 
facturer and the dealer were bet- 
ter satisfied because he was sitting 
there. Might that be the key?— 
G. M. S. 





Better Than the Hair of the Dog 


In This Corner— 
‘Dealers Are 


Fed Up. * »” 


The views expressed in this column are those of our readers. 
Anonymous contributions will not be accepted but confidence will 


be observed upon request. 


Prices 


I was attracted to an editorial 
in your paper of Saturday, May 6, 
wherein you discuss somewhat 
factory-dealer relationship. 


You say there is no way legally 
to control used car prices. I would 
like to ask you why we cannot 
have a factory “supervised and 
suggested code” for used cars? 

Our firm operated for 18 years 
as dealers for cars and 
I recall full well when ...... ,a 
great many years ago (I cannot 
remember sure, but I believe 
about 1920) “put the screws” to 
his dealers, and insisted that they 
mark up fheir used cars 25 per- 
cent. It worked, too, to the ad- 
vantage of the dealer, but unfor- 
tunately allowed ...... -- who at 
that time was comparatively 
young, to catch up on them. No 
doubt at that time ...... tracked 
the law, as they usually do. 


If the manufacturer can sug- 
gest “new car prices,” why not 
“used car prices’ too? This rule 
of course could be “obtained” as 
you say—only by 100 percent fac- 
tory co-operation, and then can- 
celling and keeping cancelled all 
dealers who would not “co-oper- 
ate on the suggestion.” 


As you say again, the used car 
constitutes a part of the purchase 
price of the new car. For instance, 
if we get the cash, we use the 
cash to buy some more merchan- 
dise to make more money—but 
when we get the used car, we sell 
it for cost or less to get some more 
merchandise to lose some more 
money. 

When the factories all decide to 
give the dealers a better discount 
(I would say 30 percent), sup- 
ported by a “suggested used car 
code of fair competition,” then an 
old-fashioned “honest to God” 
confined territory, their troubles 
and ours will be over, and once 
more this large business will be 
profitable and interesting. Unless 
something like this is done, in my 
opinion the factory will within 10 
years be selling and financing 
their own merchandise. 

As you of course know, some 
companies aré now rapidly tend- 
ing that way. 

This is the 31st continuous year 
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in the retail automobile business 
for our firm, and unless something 
now unforeseen happens, we will 
be looking for other uses for our 
buildings and “meager cash re- 
serve.” 

Too much stress is put on the 
interests of the “dear public.” The 
public can take care of itself, but 
it will soon be that the dealer 
cannot. The dealers are getting fed 
up on the factories getting all the 
cash while they shoulder all the 
grief—An Indiana dealer. 


Support 


“Enclosed find our check to be 
used jin furthering the wonderful 
program which your organization 
has planned.” — Walter Mullady, 
president, Decatur Cartage Co. 
Chicago. 


Splendid 


“I want to congratulate you on 
that magnificent Highway Users 
Defense Edition. It is a real con- 
tribution to the truck industry. 
Accept my appreciation on behalf 
of every one interested for your 
splendid contribution for a square 
deal for highway transportation. 
—R. F. Black, president, White 
Motor Co., Cleveland, O. 


Coming Events 


MAY 
22-June 8—World Automotive Engineers 
Congress (SAE)—New York, May 
22-26; Indianapolis, May 30; 
troit, May 31-June 2; San Fran- 
cisco, June 6-8. 
JUNE 
5- 6—Buck Hill Falls, Pa. Pennsy! 
vania Automotive Assn — 
26-27—Lake George, N. Y.- Empan 
State Automobile Merchants Ass" 
annual conclave. 


AUGUST 


7-10—Chicago Navy Pier. 
Automotive Accessories 


OCTOBER 
12-21—London. International Automo 


bile show. ; 
14-21—Rochester, N. Y. Automobile 
bile 


Annual! 
Exhibit. 


show. 
15-21—New York. National Automo 
show. ile 
25-Nov. 11 — Milan, Italy. Automo 


salon. 
NOVEMBER 
3-11—Chicago. Automobile Show- 
DECEMBER rvice In- 
11-16—Chicago. Automotive Se 
dustries Show. 
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Hord Dealers 


Lead The World 





IN TOTAL SALES OF 
TRUCKS AND COMMERCIAL CARS 
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Broad range of power, wheelbase lengths and body types enable Ford dealers to 
approach truck owners in every hauling and delivery field. Conventional and Cab-Over- 
Engine designs, school bus chassis and transit buses are included in the Ford line. 


It is significant that there are more Ford Trucks 
and Commercial Cars in use today than any other 
make. Over four million of these Ford units have 
been sold since the first Ford Truck was built 21 
years ago. 

This leadership has been achieved largely through 
the perception of Ford dealers who were quick to 
recognize the rich possibilities of the commercial 
market, and who have continued to develop it 
profitably. 

Truck sales yield substantial gross profits, en- 
couraging intensive selling activity. And the wide 


momentum to the individual efforts of the dealer. 
It’s easy to sell something everybody knows is good. 

In selling trucks, the dealer need not contend so 
much with seasonal fluctuation. The truck market 
is a stabilized market where demand is a steady, 
day-in, day-out factor. The prospects who comprise 
it are known, and, therefore, easy to reach. Once 
sold, they buy again, and they become parts and 
service customers, as well as good prospects for cars. 

Many practical sales helps are furnished by the 
Ford Motor Company to dealers, designed to pro- 
mote the common interest, which is to assure 


public acceptance of Ford-built Trucks and . E&P continued gains in both truck and passenger 


Commercial Cars naturally gives effective 


FOR D 


MOTOR 


car sales. 


COMPANY 


Builders of Ford V-8 and Mercury Cars, Ford Trucks, Commercial Cars, Station Wagons and Transit Rusee 
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April Productio 
‘First Four Months Total 


1,409,839 Cars and Trucks 


Special to Automotive News 
WASHINGTON. — Production of 
motor vehicles in the U. S. and Can- 
ada during April was well above the 
same month a year ago but slightly 
under the figure for March of the 
present year, U. S. census bureau 
statistics reveal. The April total was 


Barnett to Head 
Commercial Car 


Sales at Plymouth 


DETROIT.—Appointment of 
Ward H. Barnett as director of 
commercial 


sales for the 
Plymouth di- 
vision of Chrys- 
ler Corp. was an- 
nounced this 
week by Harry 
G. Moock, Plym- 
outh vice - presi- 
dent in charge of 
sales. 

Creation of 
this new Plym- 
outh post follows 
recent sales 
gains in the com- 
mercial car field, 
in step with increased registra- 
tions throughout the country of 
new Plymouth passenger cars, 
Moock said. Promotion of Barnett 
to direct the company’s expand- 
ing commercial car program brings 
to the office years of specialized 
experience in this phase of auto- 
motive marketing. 


For the past three years, 
Barnett was director of com- 
mercial car sales at the De Soto 
Motor Corp., after three years’ 
previous service as regional man- 
ager of Fargo division on com- 
mercial car and truck sales. He 
first joined the Chrysler Corp. 
staff in 1926, and worked four 
years on sales promotion of Dodge 
trucks. 


car 





W. H. Barnett 


Rice Heads New Club 


Of N. J. Car Salesmen 


HACKENSACK, N. J.—Charles I. 
Rice, of W. H. Peters, Inc. (Cadillac, 
LaSalle, Pontiac), was elected presi- 
dent of the Hub and Rim Club, 
which has just been organized here 
by salesmen of companies affiliated 
with the Hackensack Authorized 
New Car Dealers. 

Besides uniting in a spirit of fel- 
lowship and co-operation among 
themselves, the salesmen through 
their new organization hope to ac- 
tively participate in strengthening 
the aims of the dealer group. The 
salesmen are in accord with recent 
inauguration by the dealer group 
of a program designed to keep their 


staffs free of the floater type of |. 


irresponsible salesman. The new 
salesmen’s club adopted rigid reg- 
ulations governing membership and 
will co-operate closely with the 
dealers in ridding this area of 
floater salesmen. 


354,263 against 238,129 last April and 
389,489 in March 1939. 

The official figure for April this 
year compares with 347,964 units, 
estimated previously by Automotive 
News. 

For the first four months of this 
year, factory sales totaled 1,409,839 
units, a very substantial increase 
over the 900,475 aggregate set in the 
corresponding period of 1938. 

Of the April total in U. S. this 
year, 273,409 units were accounted 
for by passenger cars and 63,963 by 
commercial vehicles. Canadian pro- 
duction in April totaled 16,891 units; 
12,791 passenger cars and 4,100 
trucks. The total compares with 
17,549 in March and 18,819 last April. 

Total Canadian production for the 
first four months of this year was 
63,534, against 63,311 in the same pe- 
riod a year ago. 

For the first four months of this 
year, factory sales of passenger cars 
in the United States amounted to 
1,093,125; and commercial units 
253,180. 

These statistics are based on data 
received by the Census Bureau from 
73 manufacturers in the United 
States, 22 making passenger cars 
and 62 making commercial units, 11 
of the 22 passenger car manufac- 
turers also producing trucks. Cana- 
dian production figures are from the 
Dominion Bureau of Statistics. 


New Reo Plan 
Gets Hearing in 
Detroit June 8 


DETROIT.—An amended plan of 
reorganization for the Reo Motor 
Car Co., the result of an accord be- 
tween attorneys representing vari- 
ous interests of the company, was 
filed this week with Federal Judge 
Arthur F. Lederle here. 

Byron Ballard, attorney for Theo- 
dore I. Fry, trustee of the company, 
announced in court that the attor- 
neys had reached an agreement. He 
moved to withdraw the original plan 
on file in favor of the amended plan. 

The amendments provide that the 
future financing of the company 
shall be left to the discretion of the 
board of directors. The original plan 
provided for a $2,000,000 loan to be 
secured from the RFC to obtain 
working capital. 

Other changes are the elimination 
of the clause that would change the 
par value of the company’s stock and 
the elimination of the change in 
the company’s articles of associa- 
tion designed to freeze the number 
of directors at nine. 

The amendments provide for pay- 
ment in full of 700 creditors with 
claims under $500, and the segrega- 
tion of certain assets for the pay- 
ment of the 95 larger creditors. 
Claims of creditors total $412,000. 

Judge Lederle set June 8 for a 
hearing. 


Named to District 


BAY CITY, Mich.—National Electric 
Welding Machines Co. announces - 
pointment of Leonard E. Nichols, 
formerly its chief welding engineer, 
as technical advisor and sales en- 
gineer for the Detroit district sales 
division. 





ROYALTY WAS fascinated by the wonders of the American automobile in- 


dustry, when Their Highnesses, Crown 
of Norway, recently visi 
Treasure Island, Calif. 


hibit manager, who presented Her Highness with a 


Prince Olav and Crown Princess Martha 
ted the General Motors exhibit, Vacationland Building, 
The royal couple was received by David P. Harr, ex- 


bouquet of American Beauty 


roses, alongside the smart Cadillac 60 Special Limousine shown above. 
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n of 354,263 Units Easily Tops 38 





CHAMPION PONTIAC salesman. Ed Grupp, veteran member of Savage- 
Haldeman Co., Los Angeles Pontiac dealer’s sales force, who sold 47 cars in 
April—25 new and 22 used cars. Of the new Pontiacs sold by Salesman Grupp 
last month nine were eights and 16 were Pontiac sixes. 


Below Cost Sales Banned 
In 12 Additional States 


Special to Automotive News 


NEW YORK.—Further exten- 
sion of laws banning below-cost 
sales by retailers and wholesalers 
is revealed by the latest available 
reports of state legislative activity 
which, according to summariza- 
tion here this week, show that of 
such measures introduced in 25 
state legislatures this year, 12 
have been passed thus far. 

Half of the enacted bills repre- 
sent entirely new laws, while the 
others either supplant or change 
previously effective acts of similar 
type. 

This action brings to 28 the 
number of states which have out- 
lawed below - cost merchandising. 
The number may be still fu ther 
augmented before the current ;ear 
of state legislative activity is con- 
cluded. Twenty-seven state legis- 
latures are reported to have ad- 
journed already, but 15 others 
were still in session at this writing 
and two, Delaware and Alabama, 
in recess. 

New below-cost sales ban meas- 
ures or changes in previously sim- 
ilar acts were passed this year by 
the legislatures of Arizona, Mary- 
land, Maine, Utah, Washington, 


Dealers Stage 
Annual Frolic 
In Northwest 


SEATTLE.—Dealers in the North- 
west have their business woes and 
problems and successes too, of 
course. But they also find time for 
social activities and frolics. 

Under this classification comes 
the annual outing of the Oregon 
dealers, just held at Gerhart, Ore., 
at which Washington state dealers 
were guests and participated in 
large numbers. 

Even though the trip along the 
Columbia river was made in a char- 
tered ship, called “The Used Car 
Queen,” used car difficulties were 
taboo. Washington dealers joined 
the Oregon group on this ship at 
Longview, Wash. 

Arriving at Astoria, the dealers 
were taken by motor cars to Ger- 
hart. About 75 were in the party. 
An orchestra and dinner on the boat 
enlivened the occasion. 

At the banquet Saturday evening 
at the Gerhart hotel, following a 
day spent in playing golf, A. B. 
Graham, of Portland, presided. 
Prizes were awarded and no busi- 
ness was transacted. Sunday golfing 
continued. 

James H. Cassell was manager of 
the annual Oregon outing. Active 
dealers from Oregon were A. B. 
Graham, Geo. Braley, Clarence 
Francis, Chas. Wentworth, Arthur 
Fields, A. B. Smith, Herb Frank and 
Geo. Wallace. Active dealers from 
Washington, in staging this big 
event, were M. O. Anderson, Rudie 
Mueller, Fred Walker, M. K. Reed 
and Clay Sparks. 


Idaho, Montana, Oregon, West 
Virginia, Minnesota, Rhode Island 
and New York. 


Such measures also were intro- 


duced in the legislatures of 
Georgia, Kansas, Michigan, Ne- 
braska, North Carolina, Texas, 


Wisconsin, Pennsylvania, Florida, 
Illinois, North Dakota, Ohio and 
Vermont. While the proposals 
have been killed in several of 
these, either by legislative action 
or adjournment, the issue is still 
alive in some states. A bill to re- 
peal a statute of this type is still 
pending in New Jersey. 


Harper Becomes 


Willys-Overland 
Distributor in Ill. 


TOLEDO.—Harry B. Harper, 
assistant to sales manager of 
Willys-Overland Motors, Inc., an- 
nounced this 
week his resig- 
nation to become 
Willys - Overland 
distributor in 
northern and 
eastern Illinois. 

The territory 
assigned to Har- 
per is one of the 
largest and most 
densely popu- 
lated areas in the 
country, accord- 
ing to M. J. 
Golden, sales manager of Willys- 
Overland Motors. 


Harper came to Willys-Over- 
land in 1911 in charge of the com- 
pany’s export operations. He was 
soon promoted to sales manager 
and continued in that capacity 
until he organized his Philadelphia 
distributorship seven years later. 

Harper is past president of the 
National Automobile Dealers Assn. 





H. B. Harper 


LEAD EXECUTIVE CLUB. Officers of the Flint Industrial Executi 
were elected for next year as follows: Frank Elwell, center, works -— vrolet. 
Buick, president; L. W. Johnson, :'ght, parts and service manager of Che 
vice-president; Albert J. Proctor, .eft, superintendent of AC plan 








Bankruptcy Suit 
Is Filed Against 


Vincent Bendix 


SOUTH BEND.—A petition in in. 
voluntary bankruptcy against Vin. 
cent Bendix, president of the Bendix 
Aviation Corp., was filed in the 
United States district court here 
May 24. The petition filed by Chicago 
creditors, states that “the liabil- 
ities of the bankrupt exceed the sum 
of $3,000,000 and that his assets, con- 
sisting of various forms of securities 
and other personal property inter. 
ests, are substantially less in value 
than his liabilities and do not exceeq 
the sum of $500,000.” 


Judge Thomas W. Slick has ap- 
pointed Thad M. Talcott jr., United 
States commissioner, as temporary 
receiver in the case, and has issued 
an order restraining all persons 
from instituting any action against 
Bendix and restraining all persons 
from disposing of Bendix’ property 
and other assets until further order 
of the court. 


Bendix through his attorneys, 
former Congressman Samuel B. Pet. 
tengill and G. A. Farabaugh, South 
Bend, authorized this statement: “1 
wish first to make plain that this 
matter does not in any way involve 
the Bendix Aviation Corp. or any 
of its affiliated companies. I shall 
continue my business associations 
and devote my energies as in the 
past to constructive work along the 
lines to which I have devoted my 
entire life, in the automotive and 
aviation industries. 


“Substantially all my debts ex- 
cept one secured loan are due to 
contingent liabilities. Over 10 years 
ago I personally guaranteed certain 
large bond issues on Chicago real 
estate. Other guarantors who might 
have shared the responsibility have 
been unable to do so, leaving me to 
meet the obligations practically 
alone. Asset values have constantly 
shrunk while my obligations in- 
creased through recrual of interest 
and taxes. This has created a bur- 
den which it has become impossi- 
ble for me to carry. I have struggled 
with it for the last six years, sacri- 
ficing one asset after another in an 
effort to meet my obligations. 


“Recently a judgment for over 
$2,000,000 was taken against me on 
one of these guarantees in a Chicago 
court. Another judgment in excess 
of $200,000 has been taken against 
me as a stockholder on account of 
double liability for stock owned in 
a closed bank. Actions on other 
guaranteed bond issues are pending. 


“I wish to make it clear that sub- 
stantially all obligations for which I 
personally received the proceeds 
have been paid or secured. The debts 
I did not pay are mostly those re- 
sulting from guarantees of real 
estate bonds in 1928 or which grew 
out of double liability on stocks of 
closed banks.” 
























Colo. Bill Vetoed 


DENVER.—Gov. Ralph L. Carr this 
week vetoed a bill passed by the re- 
cent legislature which would have 
made it a misdemeanor for any per- 
son to turn back the speedometer on 
automobiles with intent to defraud. He 
said he believed its enforcement wou 
Se Salem, if not practically impos- 
sible. 


ves club 
ineer at 


t 4, treasurer, 


and Herbert Mohan, standing, superintendent of the south unit paint shop 4 


Fisher Body No. 1, secretary. 
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54% of the new Dodge buyers, 
read The Times in New York | f 


- 
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Here’s a novel and instructive experience for au- 
tomotive executives. Walk up and down New York 
st¥ agid ask everyone who buys a new Dodge 
his favorite newspaper is. You'll find the 
swer overwhelmingly “The New York Times.” 
Here is a fact of vital importance to Dodge execu- 
* tives and to all other automotive executives as 
well. Because if you find what newspaper reaches 


New York Times. 


This unbiased survey, confirming as it does the 
experience and judgment of the automotive in- 
dustry, shows clearly why automobile manufac- 
turers use more advertising space in The Times 


than in any other New York newspaper. 


May. June. November anf December, 1938, asking two things: 





BE SUPE ! 
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* QUESTIONNAIRES were sent to every individual buying a 


new car in New York City guring the months of March, April, 
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most of New York’s new car buyers you have 
found the way to make automotive advertising 
in New York more efficient . .. which means more 
direct in increasing sales at lower cost and hence 
greater profit. 

The Recording and Statistical Corporation has 
just completed such a survey.* Here are some 


facts about Dodge buyers that appear in it: 


More than half (54%) of the New Yorkers who buy new Dodges read The 


More of these new Dodge buyers say The Times is their first choice among 
newspapers than name any other New York newspaper. 
Buyers of all makes of cars combined (including Dodge buyers) read The 


Times in far greater number than any other newspaper. 


Advertising in The New York Times remains the 
most effective way of reaching and impressing 
New York’s car-buying public. Extra advertising 
schedules in The Times mean extra sales and 


extra profits. 


Che New Work Times 


“ALL THE NEWS THAT'S FIT TO PRINT” 


GENERAL MOTORS BLDG e DETROIT e MADISON 3880 


which New York newspapers they read regularly. which ONE 
they prefer above all others. Of 43.000 questionnaires mailed 


out, approximately 25 per cent were returned, 


{ vOU 1O THE THINGS TOU WANT 1G LO AND SEt will HERE 


| 
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1939 Retail Car, 


Cars Exceed 1938 by 41%; 
Trucks Show 25% Gain 


NEW YORK.—Retail sales of pas- 
senger cars and trucks in the United 
States during the four months end- 
ing with April totaled 1,061,012 
units, advancing the total for the 
year to date by 38 percent over the 
corresponding period of 1938, the 
Automobile Manufacturers Assn, re- 
ports. 


Passenger cars totaled 888,550, a 
gain of 41 percent over the 628,413 
units sold between January and 
April last year, while truck sales 
totaled 172,462, a gain of 25 percent. 


Motor vehicle sales in April total- 
ed 310,833, compared with 330,669 in 
the previous month, and 229,011 in 
the same month of last year, repre- 
senting a 6 percent decline in the 
month, but a 36 percent increase on 
the annual basis. 

Passenger cars sold in April to the 
number of 265,756, gaining 37 per- 
cent over last year, but falling 3.8 
percent below the revised total of 
276,301 for March. 

April truck sales totaled 45,127, a 
gain of 27 percent over April, 1938, 





Strauss Hails 
New Method of 
Road Building 


SAN FRANCISCO. — 1,500 pur- 
chasing agents at the 24th annual 
convention of the National Assn. of 
Purchasing Agents, Robert Strauss, 
director of the General Motors sci- 
ence exhibit at the San Francisco 
Exposition, declared during a spe- 
cial session Monday that: 

“The automobile is only as valu- 
able as the road it runs on, and as 
better roads are built in the future, 
so will the effect be proportionately 
felt in all lines of endeavor.” 

To illustrate his point, Strauss de- 
scribed a new method of road con- 


struction which already has been. 


tried in many parts of the country 
and will soon be used on thousands 
of miles of new construction. He re- 
vealed that this new method, de- 
veloped by the Portland Cement 
Assn., seems to offer a solution to 
the secondary road problem, since 
it affords a hard surface for sec- 
ondary roads which heretofore could 
not be surfaced because of the time 
and expense involved. 

He added that this new method 
could also be used for low-traffic 
volume roads, driveways, airport 
runways and even ditch and levee 
facings, and that with the super- 
highway system now proposed, 
America will have better highway 
transportation than ever before. 


“ 298A 


STEEL WITH ALLOY SAWS 





Cutting stainless steel sheet with 
the greatest of ease is one example 
of the power and versatility of the 
new Stanley Unishears. These im- 
proved motor-driven metal cutting 
saws are produced by The Stanley 
Electric Tool Division of The 
Stanley Works. The modern cost 
cutters are widely used in fabri- 
cating various sheet metal prod- 
ucts. They are light, portable 
units with cutting speeds up to 15 
feet per minute. Amazing per- 
formance and assured durability 
are aided by drop-forged yokes 
and connecting rods made from 


SAE 4640 Nickel-molybdenum 
steel. These alloy Nickel steel 
forgings are heat treated by 


quenching in oil from 1525°F. and 
drawing to the 
desired strength 
and toughness. 


THE 
INTERNATIONAL 
NICKEL COMPANY 
INC. New York, N.Y. 


but shrinking 17 percent compared 
with the 54,368 sold during the pre- 
vious month. 

Retail sales last month exceeded 
sales to dealers by the factories by 
more than 2,800 units, thereb y 
slightly reducing the margin of un- 
sold stocks in the field. April was 
the second month this year in which 
sales to the domestic market and re- 
tail sales were substantially level. 


GM Anti-Trust 
Case Is Called 
For October 9 


SOUTH BEND.—The federal 
government’s anti-trust case 
against General Motors Corp. will 
be tried in the United States dis- 
trict court for Northern Indiana 
here, Oct. 9, according to Judge 
Walter C. Lindley, special judge 
in the case. 

Judge Lindley has taken under 
advisement a GM motion for a 
bill of particulars in the case. A 
petition of the corporation to set 
aside Judge Thomas W. Slick’s 
order overruling a demurrer 
against the federal government’s 
indictment also was taken under 
advisement. 

Counsel for the corporation 
contended in the hearing on the 
petition to set aside Judge Slick’s 
ruling on the demurrer that Judge 
Slick was prejudiced when he 
made the ruling. Judge Slick dis- 
qualified himself as trial judge 
soon after he made the ruling. 


SAE Congress 


(Continued from page 1) 
to reduce weight, that the in- 
herent stability of a flat wooden 
panel is 250 times greater than 
that of a steel sheet of like di- 
mensions and weight. 

He indicated how, by folding 
and shaping the steel, an ‘even 
superior structure can_ result 
despite this apparent disadvantage. 
Lightweight construction has thus 
progressed, he pointed out, first 
through wood, then through the 
lighter alloys and finally has come 
to high-tensile steels. 

On the same subject, Frank 
Jardine, of the Aluminum Co. of 
America, presented a paper by 
A. A. Woollen, D. S. Mussey and 
himself, which held that any 
transportation unit in use today 
can be made largely of aluminum, 
and that it will be much lighter 
than the same unit made entirely 
of ferrous materials. A weight re- 
duction of about 50 percent was 
possible, the paper indicated. 

Edwin L. Allen, of the Standard 
Products Co., told the congress: 

“In the not-too-far distant fu- 
ture, we will walk up to our car, 
push a button and the door will 
open. The seats will be light mov- 
able chairs and the floor will be 
wide and flat. 

“A portion of the roof will be 
made of a curved translucent ma- 
terial which will admit the health- 
giving rays of the sun, at the same 
time removing the glare. A series 
of buttons will regulate the tem- 
perature and humidity to any de- 
sired condition of air. 

“Pressing of another button will 
unfold a concealed bed from out 
of the partition between the pas- 
senger and engine compartments. 
Many little passenger conveniences 
will be installed, such as toilet and 
lavatory facilities.” 

At the opening session Monday, 
Alfred Reeves, general manager 
of the Automobile Manufacturers 
Assn., declared that the automo- 
bile has remade the map of the 
world. He predicted a still further 
expansion of the use of cars and 
trucks in the United States and 
said that co-operation between car 
designers and highway engineers 
would make for still greater safety 
in the future. 
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LOOKING OVER one of books which extol California’s beauty. Jack Chrys- 


ler, son of Walter P. Chrysler, and K. 


T. Keller, president of Chrysler Corp., 


pause during ground-breaking ceremonies at the new Chrysler Pacific coast 


parts depot at San Leandro, Calif. 


Chrysler Ground-Breaking 


Finds Keller Optimistic 


Special to Automotive News 

SAN FRANCISCO. — “Make good 
cars and tell the world about it. 

“Don’t concern yourself too much 
with politics lest you neglect your 
own business.” 

The foregoing summed up the 
business philosophy of K. T. Keller, 
president of the Chrysler Corp., who 


BREAKING GROUND for Chrysler’s 


new $196,000 parts depot at San Le- 
andro, Calif. At left, Mayor Earl Derry, 
of San Leandro, watches K. T. Keller, 
president of Chrysler Corp., turn the 
first sod. 


was here on a five-day business trip 
with some of his executives, and 
Jack Chrysler, son of Walter P. 
Chrysler, chairman of the corpora- 
tion. 

Aside from announcing the Chrys- 
ler Corp. will spend $12,000,000 on 
tools and dies in the making of the 
1940 line of automobiles, Keller de- 
clined to discuss the coming models. 
He said, however, the corporation 
planned to carry on an active sales 
campaign on the 1939 types of motor 
cars and trucks right through the 
summer despite rumors to the 
contrary. 

He pointed out that business in 
the industry has been 43 percent 
better during the first 44% months of 
1939 as compared with the same 
period for 1938. With Chrysler he 
said the percentage was even 
greater, the corporation having sold 
493,027 up to May 13 as compared 
with 177,369 to the same date in 1938. 

The executives with Keller were 
William J. O’Neil, president of the 
Dodge division; A. Van Der Zee, 
vice-president in charge of sales; 
Clarence E. Bleicher, vice-president 
and general manager of the DeSoto 
division; Charles L. Jacobson, vice- 
president and sales director of the 
Chrysler division, and Verne Orr, in 
charge of the corporation’s activities 
on the Pacific Coast. 

The visitors took part in the 
ground-breaking exercises on the 





site of Chrysler’s $196,000 Pacific 
Coast parts depot at San Leandro. 
The building which is to be con- 
structed within a 90-day period will 
contain 67,000 square feet of floor 
space and will replace the corpora- 
tion’s Los Angeles factory as coast 
distribution center for parts for all 
a made by the corpora- 
ion. 


Cadillac-LaSalle 
Outlets Are Near 
All-Time Record 


DETROIT.—An expanded mar- 
ket for Cadillacs and LaSalles in 
smaller cities was reported by 
General Sales Manager D. E. 
Ahrens this week concurrent with 
an announcement that retail sales 
outlets of the company are near 
an all-time peak. 

“While it is yet too early to 
make a conclusive market survey 
on the 1939 cars,” said Ahrens, “it 
is apparent we have registered 
unusual increases in cities under 
50,000 population. Latest record 
reveals dealers (as differentiated 
from distributors) have sold 45.2 
percent of our 1939 models com- 
pared to 42.6 percent a year ago.” 

In disclosing that the number 
of Cadillac-LaSalle retail outlets 
are near an all-time high, Mr. 
Ahrens said 259 franchises have 
been signed since the advent of 
1939 models. Included among re- 
cent appointments are: 

C. L. Bibee, Leavenworth, Kan.; 
Kotcher - Turner, Detroit; Amel 
Motor Sales, Oneida, N. Y.; Royal 
Motors, White Plains, N. Y.; Lew 
Bates, Marshall, Tex.; Maine 
Avenue Pontiac Sales, Ashtabula, 
O.; Sperling Orlando Co., Morris- 
town, N. J.; Sanderson Motors, 
Lakewood, O.; Bob King, Eldo- 
rado, Ark.; Matanzos Motors, St. 
Augustine, Fla.; C. G. Hawkins, 
Hainesville, O.; Evangeline Motor 
Co., Lafayette, La. and Frank E. 
Flaunteroy, Natchez, Miss. 





For a fresh automotive vie i 
read George M. Slocum’s “A Word + 
Edgewise.”” 


Truck Sales Reach 1,061,012 Units 






27,000,000th Ford 
Will Leave on 


Nationwide Tour 


TREASURE ISLAND, Calif — 
As a climax to the celebration of 
Ford Day at the Golden Gate In- 
ternational Exposition here, the 
27,000,000th Ford car will start 
from the exposition grounds on 
May 28 for a roundtrip transcon- 
tinental tour which will include 
a one-week stop at the New York 
World’s Fair. 

The latest of the long lj 
“millionth” Fords, whose jaa 


'tion serve as milestones of the 


Ford Motor Co.’s history, is cs 
uled to reach New York : Gan 
to take part in the celebration of 
Ford Day at the N. Y. fair on 
June 16, the 36th anniversary of 
the founding of the company 
There it will be welcomed with 
fitting ceremonies and _ installed 
as a central exhibit in the Ford 
Exposition for approximately one 
week. On June 22 the car will 
start from the world’s fair for its 
return trip to the Golden Gate 
Exposition where it is scheduled 
to arrive July 14. 

The eastbound trip from San 
Francisco will be made via Sac- 
ramento, Reno, Elko, Salt Lake 
City, Denver, North Platte, Oma- 
ha, Iowa City, Joliet, Chicago, 
Gary, Lansing, Detroit, Dearborn 
Toledo, Cleveland, Buffalo, Syra- 
cuse and Albany. 


_The return trip will be made 
via Philadelphia, Baltimore, Win- 
chester, Pittsburgh, Chillicothe, 
Louisville, St. Louis, Kansas City, 
Bartlesville, Oklahoma City, Dal- 
las, Fort Worth, Sweetwater, 
Pecos, El Paso, Safford, Phoenix, 
El Centro, Los Angeles and 
Fresno, back to San Francisco. 


The 27,000,000th Ford was as- 
sembled at the company’s plant 
at Richmond, Calif., last Feb. 15. 


Officers Named 
By Phila. Assn. 


PHILADELPHIA. — (UTPS) — 
The following were elected by the 
Philadelphia Automobile Trade 
Assn. at a meeting held Monday: 

President, Thomas B. Martin- 
dale, president, T. B. Martindale, 
Inc., (Ford); vice-president, 
George H. Thornton, president 
and general manager, Thornton- 
Fuller Co., (Dodge-Plymouth) 
(re-elected) ; treasurer, Clifford R. 
Koelle, president, Koelle-Green- 
wood Co., (Ford-Lincoln); secre- 
tary, John A. Lafore jr., president, 
Central City Chevrolet Co., (ie- 
elected). William P. Berrien con- 
tinues as executive secretary. 

Martindale succeeds Eli S. Sent- 
man as president and Koelle suc- 
ceeds J. E. Gomery, former treas- 
urer who has served for the past 
7 consecutive years in that capac- 
ity. 








Erroll J. Black 


MILWAUKEE.—Erroll J. Black, 54, 
a textile engineer for the Seaman 
Body Corp. for more than 22 years 
and a nationally recognized authority 
in the automobile industry as a de- 
signer of car interiors, died May 21 at 
his home here. Before coming to Mil- 
waukee in 1916, he worked for the 
Ford Motor Co., and the _ former 
Mitchell Motor Co., Racine, Wis. . 
Black is survived by his wife, three 
children, his mother and two sisters. 


SEASONED EXECUTIVE 


A top executive, long in charge of a sizable automotive 
manufacturing corporation, is seeking a new connection. 

His broad experience in all phases of manufacturing and sell- 
ing (both national and export) of cars and trucks, will be of 


exceptional value to some company. 

Well seasoned to cope with present-day problems, he is 
dynamic in his ability to effect definite accomplishments. 
Here is a well qualified executive, available as General Man- 
ager, Sales Director or in some other administrative position. 
Write Executive X-194, c/o Automotive News, Detroit, Mich. 
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NEW CAR LES CINCINNATI 








New car exes tn Cloctunett the Gest fone 


ahead of sales the same pe 
aon cer, ‘That the Cincinnati Times-Star is aie 





ve Sunday paper by a (oe 


shed the Times-Star, and only the rice coe 
Ts yo ned plete automotive selling job in this rich 
market is i ldonced by the fact that the Times-Star 
reaches 21% MORE Class “A” and “B” homes in Met- 
»politan Cincinnati than any other daily, and nearly 
0,€ ) ) MORE hones of ALL classes. 











CINCINNATI TIMES-S TAR 


HULBERT TAFT, President and Editor-in-Chief 
NEW YORK: Martin L. Marsh, 60 E. Forty-second St. # CHICAGO: Kellogg M. Patterson, 333 N. Michigan 
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Ohio Court Tightens Floor Plan Mortgage Priorit 
Decision Abrogates Old Plaryto 


Favoring Innocent Buye 


COLUMBUS, O.—Priority of a|a floor plan note and chatte 





Syracuse Dealers Warned 


Of Lag in Used Car Sales 


Special to Automotive News like two used cars to 1 new car 
SYRACUSE, N. Y.—The Syra-| sale, according to Frank G. Re- 
cuse Automobile Dealers Assn. is| voir, president of the local associ- 
directing attention of its mem-| ation. 
bers to what is regarded as an “It is an unusual trend. It 
unhealthy situation in the retail| means that used car inventories 
automobile business locally—sales| have been increasing,” Revoir 
of new cars have recently been! declared. 
exceeding in number the sale of “Of course, the 1% to 1 ratio 
used cars. does not apply to all new car 
During the first four months of ae ‘e- Rage coche ho e. 
hi a : ion fi res| ceeded it, while others have been | ; : 
oan the bale ot 2579 a cars| Selling more used cars than new] having allowed or permitted the 
in Onondaga County against 2,-| cars. But it is the general situa- + dealer to place the car on his floor 
480 used cars. tion which is disturbing. It is ob- for sale, was stopped from setting 
Estimating the number of sales vious that, on the whole, not| OLDEST AUTOMOBILE worker in|up its floor plan mortgage as 


: i : ; i Detroit from the standpoint of contin- i i i 
made by dealers in used cars ex- enough attention is being paid to gens serviee With Gne company— against the title of the innocent 


finance company floor plan mort- 
gage over an innocent purchaser 
was upheld by the Huron county 
court of appeals in a_ decision 
rendered in the case of the Craw- 
ford Finance Co. vs. Kenneth R. 
Derby. 

This abrogates the old “floor 
plan rule” which held in favor of 
the innocent purchaser on the 
theory that the finance company, 





clusively, it is figured that the selling used cars.” Jacob Piromm, a core-maker at Cadil- buyer. 
i eas —Fe ed t n e 0 i isi i 
ratio of sales by new car dealers Resigns Position his employment this week, He tuyned | ,, 2" reason for this decision is 


during the first four months of} NEW YORK —After 12 years as cow | out his customary quota of bottom | the clear cut definite wording of 

1939 was 1% new cars to each| missioner of the National Battery | jacket cores during the day. the certificate of title law regard- 

used car. i. cae 2 Ta a a yg ———————————— a Pee. ee 3 
‘ resigning June © devote his en- : : : 

The ratio should have been the! tire time to the organizing and man-| Read trade news of the coach trailer | Ohio Automotive Assn. points out. 


other way around — something! aging of National Trade Assns. industry in AN’s truck section. The Crawford Finance Co. held 








EQUALS PISTON VARNISK 


— AND VARNISH CAN RUIN THE PERFORMANCE OF THE BEST CAR EVER BUILT 


The best way to keep your customers _ the car, not the oil, will get the blame. 


is to keep the cars you sell them at So make sure your customers get the 


ek, swift cars... 
peak performance. most out of those sleek, swift ca 


But old-style oil, by forming varnish, Suggest HAVOLINE to them. It is 
can cause piston drag, can cause lost — insulated. It helps get everything out 


power and even actual freezing. And of a car that the maker built into it. 


INDIAN REFINING COMPANY, INDIANAPOLIS 
Affiliated with 


THE TEXAS COMPANY 
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mortgage and the manufacturer’ 
certificate. The finance compan 
knew the dealer would displa 
and offer the car for sale. Derb 
purchased the car without an 
knowledge of the mortgage an ‘ 
signed and deposited with thaoductic 
dealer an application for cerye uP t 
tificate of title. No certificate opitt e*P* 
title was ever delivered to Derbypfe thir 
The finance company replevine@ te first 
car from purchaser. 1 ragist 
The court found: | decré 
1 Rights of the parties must b industr 
determined by the certifica the fou! 
of title act. god ch 
2 That the old filing statute dig nt peri 
not apply and under the tit] ful W 
act the lien holder, holding a not final 
and mortgage and having posses 
sion of the manufacturer’s cer 
tificate or the certificate of tit} 
with lien noted on it, is fully pro 
tected. 
3 That the legislature intende 
to set up one, and only one 
method by which liens on or tit 
to a motor vehicle could be ac 
quired. 
4 That the purchaser could hav 
secured himself by not parting... se] 
with the purchase price unles@” of t 
simultaneously with the paymenf’ they 
he received a certificate of titl@® sions 
and, failing to do so, he dealt wit nding ( 
the dealer at his own risk. =e 
That no clerk of court couldfsnwhi 
issue a valid certificate of titld@ive con 
without the manufacturer’s cergi, afte: 
tificate. 
6 That no waiver or estoppe 
could operate against the financeé 
company mortgage and that nd 
court in law or equity could 
recognize the right, title, claim o 
interest of any other person in o 
to the motor vehicle except thé 
finance company, who complied 
with all legal requirements and 
was holding the manufacturer’ 


fhe sect 
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fons aré 
sand ea 
» 1938. 
months 
n they © 
bor 
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of fact 
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certificate along with its note and part 
mortgage. ks and 
icant. I 


Plan Golf Tournaments 

ST. LOUIS.—A schedule of fiv@ given 
recreation days and golf tournag’ for 

ments sponsored by the Greatemiing. 1 

St. Louis Automotive Assn. progrever, \ 


ever, | 


vides for five golf tournaments imvidend 
May, June. July, August and Sepg make 
tember. The first will be held ajMer sati 


the Meadowbrook Country Cllu@lly spe: 
this month. =. of 
mainder 


William Ogg Fitzgerald's famous car 
toons appear exclusively in Automo recent 


tive News. hn A 
a a i lia nts, pay: 
rd Ju 
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i i tom), 000 

THIS DEVICE, which the invento®), ar 
calls an Angle Micrometer, has for . orld’s | 
fundamental giving to the Cane’ ie 8 day 
the circle a predetermined va mS Th 
terms of our standard measurens e Pa 
and in its structure represents ° en Neived 
rant, or % of a circle of 36” eae e-presic 
ference. Consequently, a 36 oe _10 o 
ference would give to the degree hae 

° N re 

tes on the shaft of the = ny 
as may be seen in the photograp im 
a loosely mounted worm wheel, — 73,0( 
connection with that is a worm P | 
ated by the dial button, as snows aa By 
the right of the picture. The hn revo | 
wheel has 60 teeth, therefore, eac te NTR 
olution of the worm will aevent*. ogeada in 
main worm 1-60 of 1-10 of an ol 431.000 
1-600—which would equal one = =m00 | ; 
when the degree value is 1-10 0 in 
inch. th tatistic 

The rim of the stem operating A ge | 
worm, to the right of the pic — eccou: 
graduated in 60 divisions and one o# Unit 
will represent 1-60 of 1-60 of — ; ited 
one second. It is therefore capa aad ed $25¢ 
dividing and setting off i Foe’ in 1937 
within one second of the a ittries | 
quirements. hg ane 
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hatte) ~o Automotive News 


urer’f#iew YORK.— Wall Street at 

i ° 
1pangy »oment appears to take this 
— of the automotive situa- 
lerby. 


/ an uarter, both in 
. ange second q 


ion and earnings, will 
oe ye and probably exceed 
i "Z ier expectations. ; 
Yerbyg ite third quarter, particularly 
Vine@ite first two months, probably 
) register ai more-than-sea- 
| decrease in 
industry. , 
te fourth quarter still has a 
chance of being an ex- 
nt period, although it still is 
¥ful whether it will exceed 
fnal three months of last 


in operations 


st b 
fica 


e diq 
tit] 
not 

SSes; 
cer: 
tit] 
pro 


for the full year, the indica- 
jons are for increased produc- 
and earnings when compared 
» 1938. Estimates for the full 
months are more favorable 
n they were some weeks ago. 
br troubles, which broke 
early this week, caused little 
“ern in Wall Street. As a mat- 
hav@'r fact, disturbances of this 
rting,... seldom cause selling in 
nles@.. of the companies involved 
nen§., they come at a time when 
titlg tions of the industry are 
wit ming out a top prior to a 
onal letdown. 

ranwhile, stocks of the auto- 
ive companies turned upward 
in after the interruption last 


nde¢ 
one 
tit] 

- ace 


ould 
title 
cer 


) 
PP Stock Averages 
ee Last This Year 
/ nd Week Week Change Ago 
Ouldiwtors . 27.41 28.56 41.15 17.25 
n omttruck cos. 2877 29.91 41.14 18.45 
arts-access. . 20.65 2!.64 40.99 14.95 
"te rubbers 20.86 22.25 41.39 14.47 
liedkek of the uptrend which had 
andivailed for several weeks. The 
rer’ gains were fairly large and 


andere participated in by most 
tks and were viewed as sig- 
feant. It was not yet clear, 
ever, that the stock market 
fiv@i given the clue to fall busi- 
rags for which Wall Street is 
ate@iing The Wednesday rally. 
progfever, was encouraging. _ 

s iividend declarations continue 
Sepa make their appearance in 
1 after satisfactory numbers. Gen- 
llu@lly speaking, they reflect con- 
nce of managements in the 
mainder of the year. Some of 
recent declarations include: 

hn Aluminum & Brass, 25 
as, payable July 1 to stock of 
rd June 15; Budd Wheel, 


letroit to View 
GM’s Parade of 


Progress June | 


DETROIT.—General Motors‘ 
ade of Progress Exposition will 
Presented to residents of De- 
won Northwestern Playfield, 
sinning on June 1 and continu- 
through June 7. 

er 6,500,000 persons have 
attracted to showings in 165 
*s of United States, British 
lumbia, Mexico and Cuba. Over 
. 000 are expected to enjoy the 
of Tld’s Fair on Wheels” during 
im 8-day showing here. 

entThe Parade of Progress was 
m4ived by Charles F. Kettering, 
in#F*-president of General Motors 
107 charge of research, and is pre- 
nted free to the public. 


car 
mo 






















1 
er¥/3,000,000 Is Spent 
“ By Tourists in Canada 
AAONTREAL. — Tourists visiting 
ada in 1938 spent an estimated 
431,000 compared with $290,- 
in 1937, the Dominion bureau 
tatistics reports. 
rge part of the tourist revenue 
accounted for by visitors from 
od,. uited States, who spent an esti- 
€d $259,000,000 against $274,000,- 
req 2 1937. Visitors from overseas 
‘Mtries spent an estimated $14,- 
‘0 compared with $16,972,000. 
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itomotive Shares Turn 


Upward After Short Dip 


$1.75 on its preferred, payable 
June 30 to record June 16; Elec- 
tric Storage Battery, 50 cents on 
he common and 50 cents on par- 
ticipating preferred, both pay- 
able June 30 to record June 9: 
Federal Mogul, 25 cents, payable 
June 20 to record June 5; Lib- 
bey-Owens-Ford, 50 cents, pay- 
able June 15 to record May 31; 
Raybestos - Manhattan, 25 cents. 
June 15 and May 31; Wavkesha 
Motors, 25 cents, payable July 1 
to record June 15; Yellow Truck 
& Coach, $1.75 on preferred, pay- 
able June 30 to record June 15; 
Motor Wheel, 40 cents, payable 
June 10 to record May 20; Mus- 
kegon Piston Ring, 35 cents, pay- 
able June 30 to record June 12, 
and Muskegon Motor Specialties, 
75 cents on Class A, payable June 
1 to record May 20. 





MEMBERS IN good standing of the 
100,000—mile-a-year club met for the 
first time when American Airlines in- 
augurated new ground service in De- 


troit with 20-foot long, 12-passenger 
Cadillac airport coaches, Pilot Bill 
Record covers his mileage by air, 
while Blake Morrison, Cadillac test 
driver, takes his on the highway. At 
the left Stewardess Margaret Goff 
lends the proper feminine atmosphere. 
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Vall Street Sees ’39 Motor Earnings Well Above’ 


Total Farm Income Shows 
Gain in First Four Months 


WASHINGTON.—Farm cash in- 
come from marketings during the 
first four months of this year 
amounted to $1,958,000,000, com- 
pared with $2,059,000,000 estimat- 
ed for the same months last year, 
according to a government compil- 
ation. . 

This reduction is primarily ow- 
ing to the smaller cotton crop be- 
ing sold or placed under loan at 
prices about the same as a year 
earlier. Other changes to be not- 
ed are some increase in the in- 
come from grains partly offset by 
a reduction in tobacco income and 
a decrease in the income from 
dairy products. 

Government payments to farm- 
ers through April have totaled 
$282,000,000, compared with $168,- 


000,000 for the same period of 


1938. Thus the total income, in- 


cluding government payments, 
amounted to $2,240,000,000 in Jan- 
uary-April this year and was $13,- 


| 000,000 larger than the $2,227,000,- 


000 in these months a year earlier. 


| The live stock return continues 


to be favorable. Production is 
large, but not too large, in relation 
to the consumptive capacity of the 
country. During the first quarter 
of the year, packing plants having 
federal meat inspection produced 
a total of 3,196,000,000 pounds of 
meats of all kinds, against 3,163,- 
000,000 pounds during the same 
period last year, and an average 
of 3,037,000,000 pounds during the 
first quarter of the past five years. 


Takes Over Business 
CLINTONVILLE, Wis.—The Four 
‘Wheel Drive Auto Co. here has pur- 
chased the heavy duty cab business 
‘of the J. L. Clark Mfg. Co., Oshkosh. 
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STEEL gets a BEAUTY BATH 


—in the 1939 BODY by FISHER 


F YOU watched the innumerable steps that 
Fisher craftsmen followed in applying the 
finish to a Body by Fisher—you’d probably 


wonder if all of them were necessary. 


But just remember that the “paint job” on steel 
bodies has a double duty to perform. It must 
do more than add sparkle to the built-in beauty 
of the structural contour — it must protect it 
against oxidation and climatic conditions, too. 


That’s why Fisher craftsmen put the surface of 
every Body by Fisher through thirteen different 
beauty treatments. First, it is acid cleaned, 
then given a warm water bath, scrubbed with 
cleaner, sprayed with primer, given two coats 


of spray glaze and force dried at 200° F. 


Then it is wet sanded, inspected, lacquered with 
repeated coats, power polished, striped and 
touched up, inspected again, and finally okehed. 
This finish stands up, retains its beauty and is 
easy to service. 


Similar is the diligence that’s used throughout 
all phases of Body by Fisher construction — in 
the Unisteel fusing of all its parts into a silently 
solid structure—in shutting out heat, noise and 
cold with padded insulation—in providing extra 
visibility for drivers and passengers alike. 


For instance, no other cars in the low-price 
field have the pad-type insulation through- 
out, such as you will find in the Chevrolet 


So is it any wonder that more motorists than ever 
are this year limiting their choice to General Motors 
cars? They’re the only cars with the Unisteel 
Turret Top Body by Fisher. 





* SUCCESSIVE COATS of pyroxylin lacquer give Body by Fisher 
its rich depth of color — four to six coats are used for dark 
colors, while six to eight coats are used for lighter colors. 





Ree es Pe 
*“CHEVROLET’S THE CHOICE?” this year of hundreds of 


thousands of smart and thrifty motorists who want nothing less 





Jor their money than the style, comfort and safety of its new 


Body by Fisher. 







SBODY BY 


FISHER 


sedan illustrated on the right — nor do any ON GENERAL MOTORS CARS ONLY: 
of them have as large a windshield. MOTORS CHEVROLET + PONTIAC + OLDSMOBILE 





BUICK + LA SALLE * CADILLAC 
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75% of Visitors 
To Fairs Plan 
To Go by Car 


NEW YORK. — Three-quarters 
of the visitors to the world’s fairs 
at New York and San Francisco 
this summer will travel by motor 
car, it is indicated in a survey 
conducted by the Woman’s Home 
Companion. An additional 6 per- 
cent will take advantage of the 
unusually low rates put into ef- 
fect by the bus lines. 

Other surveys have disclosed 
that about 9,000,000 motor cars, 
bearing an average of 2.5 pas- 
sengers each, will roll over 
America’s highways between the 
months of May and October, 
headed toward New York or San 
Francisco and breaking all pre- 
vious records for mass motor 
transportation. 

Other indications in the most 
recent survey are that the worlds’ 
fair motorists will travel an 
average of 320 miles a day; 42.6 
percent will use hotels, 41.8 per- 
cent will use the tourist camps, 
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HERE’S HOW National Carbonated Beverage Week was officially launched 
in Detroit. Chevrolet furnished the truck; James Vernor jr., the ginger ale, and 


Mayor Richard W. Reading and Miss Julia Timchak, of the City Hall staff, the 


official atmosphere. 


and the balance will stay in 
tourist homes. 
Length of the motorists’ stay 





will vary from two days to three 
weeks. The average stay will be 
eight days. 


the 





















Sales 
Packard is crediting news- 
papers with big rise in car sales 
since announcement of $100- 
$300 price reductions. 


For first 20 days of May, ac- 
cording to M. M. Gilman, presi- 
dent of Packard, deliveries have 
risen 67 percent over deliveries 
for the same period of last 
month. Newspapers alone car- 
ried the announcement of Pack- 
ard’s new permanent price pol- 
icy, he said. 


Gravure 


Electric Auto-Lite Co. is cur- 
rently supporting its sales work 
by extensive roto campaign. 

To the Auto-Lite’s sked of na- 
tional magazine advertising—Sat- 
urday Evening Post, Collier’s, 
American, Life, Liberty, Country 
Gentleman, Progressive Farmer, 
Popular Science, Farm Journal, 


“SHOULD I BUY MY NEW CAR ON 
THE MONTHLY PAYMENT PLAN?” 


insurance, and the time payment price. 


ES—provided you have an absolute guarantee of your finance company 
against any hidden charges in rate, and a guarantee that you will receive 
exactly the insurance for which you pay. Commercial Credit Company openly 
publishes its rate and makes these guarantees. The dealers who give you 
Commercial Credit service co-operate in extending these guarantees to you. If 
you buy on the Commercial Credit plan, you get every protection to which you 
are entitled. Accept nothing less. 
Why spend the money you have saved? Buy your new car out of your monthly 


income just as you pay your rent. Pay for your new car while you use it. You 
will be surprised at the little difference between the cash price plus cost of 


Our Rate is Guaranteed — 
We Hide No Charges 


When we handle the financing of your time 
payment transaction on your new car of any 
make, we guarantee that the finance charge 
you will pay does not exceed $6.00 per year 
per $100 (50c per month) on your original 
unpaid balance plus charge for the insurance 
you receive, payable in 12 to 18 or more 
equal monthly instalments. Some states 
require a small charge for filing, recording 


or tax, which is added. No hidden charge for 


*‘investigation”’ or anything else. 


Complete Insurance Protection 


You receive a policy or certificate issued by 
one of the largest insurance companies 
protecting you against loss by fire—actual 
value; theft—broad form; collision—deduc- 
tible type; and other accidental physical 
damage to your new Car. We guarantee that 
you will get exactly the insurance you pay for 
and will not pay any more for such insurance 
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te ri “ 
$ MAY Wh Tite States Credit service, 
in the mercl Said 
ffering ©O™ than you shou 
3 QO Il pa that you pay for. 


aif A YEAR PEFR HUNDRED DOL ARS 
BASED ON ORIGINAL UNPAID 
1 i. oe 
INSURANCE 


than the regular published rates charged by 
the same insurance company for the territory 


in which you live. 


Ask Any Dealer For 
This Guaranteed Plan 


Your local dealer can handle the entire trans- 
action for you with the least trouble, at one 
place, one time. This guaranteed monthly 
payment plan is available through acceptable 
dealers anywhere in the United States 
through 192 local offices that extend Com- 
mercial Credit service. You will find the 
employes at these local offices efficient, 
courteous and helpful. They are just as much 
a part of your community as your local 


druggist or grocer. 


Buy your new car from the local dealer 
who gives you Commercial Credit service. 
You will then benefit by our guarantee. 


Chairman of the Board 


TEE 
OUR & UARAN anywhere 


“ h any office 






COMMERCIAL CREDIT COMPANY 


BALTIMORE 


One of a series of open letters to the American 


Public appearing in 427 Newspapers and in National Magazines 


th Dimension 


The News of Automotive Advertising 


By Pete Wembhoff 









Capper’s Farmer, Newsweek The 
Farmer, Popular Mechanics—j 
being added rotogravure adver- 
tising in 39 cities, among the 

Atlanta, Baltimore, Boston, Buf} 
falo, Chicago, Cincinnati, Cleye- 


























land, Dallas, Denver, Des Moines§ ChevT® 
Detroit, Duluth, Fort Worth, Hoy.) Buick 

ston, Indianapolis, Kansas. City Pontiac 
Los Angeles, Louisville, Memphis) %4s™ 
Milwaukee, Minneapolis, New Or.) 094-L4 


leans, New York, Omaha, Phila-#70 


delphia, Pittsburgh, Portland Fordt 
Louis, St. Paul, San Peuntioas Mercur 
Seattle, Toledo and Washington§} Lin.-Z¢ 


A ; supplementary black-and 
wh ite newspaper campaign is 
tentatively scheduled for 44 addi 
tional cities. 

Handled by Detroit off f 
Ruthrauff & Ryan, Inc. wea 


Hats Off 


To Harry Elliott, Dick Gra: 
Slim Barnard, Clarence — 
stead, “Tiny” Brez, Joe Gaestel 
Cliff Jones, Steve Arnette, Stan- 
ley Plumb, Bud Moriarity, Dean 
Lippi, Spence Honig, Burt 
Dunne, et al. 

For a swell time in the land 
of sunshine. 


































deal 

Essay — 
One of the thousands of stu 

dents at Ohio State University wi 

drive home from college in June 

with a brand new Willys-Overland 

coupe being offered as prize in a 

essay contest sponsored by Bok DETR 

White, Inc. Columbus (0,gig Apri 

Willys-Overland dealers. ty R. i 
Only eligibility rule imposed by ™ 

White is that all cideeuie amet a . The 4 

bona fide students of Ohio State istration 

Entrants are to write a fitting 

slogan on the Willys-Overland Pl 


automobile with a 150-word essay 
describing features of the car. 





Coop 

“Philadelphia Inquirer” ran co 
operative ad, on behalf of used 
car advertisers who use its classi 
fied section, in the Sunday new 
sections May 21. Ad, running fu 
length three columns wide, wa 
directed at Memorial Day vaca 
tionists and promoted used cars i 
the better brackets with the slo 
gan, “You get more miles an¢ 
smiles per dollar if you buy 3 
petter used car now!” X 

Thirty-four dealers were repre 
sented with listing of one car eac 
For details and full description 
readers were referred to the used 
car columns of the newspapers 


Chatter 


Detroit press to get preview o 
GM’s “Parade of Progress” nex 
Thursday. . . . Fred Williams, ass 
admgr. of Nash Motors, passing 
out cigars on debut of new 
daughter. . .. May 21 issue of Th 
Week mag carries largest ad vol 
ume in history. . . . Current Mer 
cury ads featuring AN’s “Top Ten 
title. .. . Ethyl’s “Tune-Up Time 
ether show switches from Thurs 
day to Monday evening (7 p. 
EST) starting June 1. 


K. C. Dealers Pick 


Cunningham as 


Assn. Presiden 


KANSAS CITY.—John R. Cun 
ningham, vice-president of the Hud 
son-Brace Motor Co., Hudson dis 
tributors, is the new president 0 
the Kansas City Motor Car Dealer 
Assn. 

Vice-president for the associatiot 
is E. H. Norrington, president of th 
McClure-Norrington Chevrolet C#j——__ 
The directors named for 1939-40 are 

Frank Ball of Frank Ball, Inc§-———— 
(Chrysler); R. C. Greenlease, Green 
lease Motor Co. (Cadillac-LaSall@y—— 
distributor); N. S. O'Neill, Green 
lease-O’Neill Co. (Oldsmobile dis 
tributor); R. H. Record, presiden 
of Jackson Motors, Inc. (Dodge 
Plymouth); Harry F. Rice, Down 
town Buick Co.; Carl L. Shaw, Sha 
Motor Co.; William J. Sullivan, Sul} 
livan-Chevrolet Co. 
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Body Strike Drops Week’s Output to 70,995 Units 


‘Total for M 
Ie Placed Near Passenger Car Registrations 


Three Months, Plus 40 States for April, 1939-38 


312,000 Vehicles April 








AN’s Production Estimate 


(U. S. and Canada) 
Weeks Ended May 27, May 13 













































Jan.1 Jan.1 to April 1939 1938 Unit 

Week Same Week May — to to “ete Date Pos. 1939 Pos. 1938 Pes. Gain 

Ending Week Ended to May 28 May 27 Chevrolet ........ 54,500 1 197,898 1 149,517 1 48,381 

May 27 1938* May 20* Date  1938* 1939* | _ DETROIT.—In the wake of the | Fopq |. ') 38443 2 149455 2 130,943 2 18,512 

GEN. MOTORS. 31,330 18,333 32,293 116,064 447,600 658,889 | Brigés Body strike, car and truck | piymouth ........ 33.941 3 122,767 3 79,491 3 43,276 
Chevrolett ... 19,000 11,000 19,850 68,850 316,005 394,010 | Production this week took a sharp | Buick |... 11... 18.952 4 67,031 4 50,490 4 16,541 
eae ies 4,780 3,858 4,927 19,050 60,051 101,167 , drop to 70,995 | nodge |..... 11... 18,283 5 65,144 5 34,587 5 30,557 

SF ad 4,000 1,600 4,011 14,316 28,763  74,764| _Autemetive News’ units. Pontiac .......... 14.260 6 49,520 6 32,206 6 17,314 

2,800 1,400 2,755 10,818 32,691 71,563 | Preduction Estimate While the| Oldsmobile ...... 12.632 7 45,681 7 29,939 7 15,742 

750 475 750 3,000 10,090 17,385 one opera- | Chrysler ......... 6,209 a pnd ; 16,017 9 7,453 

Thais shins 21,525 15,375 21,910 87,310 310,380 422,142 ions repre-| Mercury ......... 5,315 ‘ines ie 
ahaha 19,175 15,000 19,260 176,985 299,600 366.417 sented a big de- | Nash ............ 5,538 10 18,075 10 11,231 13 6,844 
las 2,000 ..... 2,010 8060 ...... 43,060 cline from the| Studebaker ...... 6,550 8 17,458 11 11,239 12 6,219 

350 375 640 2,265 10,780 12,665 84,841 units! De Soto .......... 5,005 12 17,261 12 12,239 11 5,022 

5,550 10,600 18,480 60,730 220,900 378.896 turned out last | Hudson .......... 4,504 13 15,506 13 13,506 10 2,000 
2,850 6,000 9,580 31.580 103.930 190220 week, this| Packard ......... 3,964 14 13,461 14 16,185 8 2,724* 

2.000 2,500 6,200 20,600 68195 125.365 week’s output |Cad.-LaSalle ..... 3,326 15 11,644 15 8,216 14 3,428 

ne 375 «21,200 «1,400 4.675 «27.750 35.121 nevertheless | Lincoln .......... 1,628 16 6,663 16 6,086 15 580 
aa 325 ‘900 »©=«-:1,300 Ss 3,875 21.025 + +=-28.-190 continued in the | Willys-Overland.. 1,022 17 3,770 17 4,689 16 919* 

ne 2790 «1.060 2 696 10. : : van of last|Graham ......... 408 18 1,437 18 1,758 17 321* 

, , , 653 16,702 41,332 year’s produc-| Hupp ........... 210 19 364 19 363 18 1 

Ris okies 1,200 648 1,227 4,684 13,613 33,495 tion, a total of| Miscellaneous .... 151 642 536 106 

aed 1,500 if 800 4,900 1 27,630 52,256 cars and 
ell a 1,500 1,200 1,000 4,500 24,385 21,605 trucks being as- TOTAL........234,841 845,855 609,238 236,617 






sembled in the | *z oss. 







$ 563 1,429 7,702 «8,466 1988 period. | ———— 
wee $ + 140 420 1,179 2,497 The current 293 last week and 18,333 units a dicated, some producers stepping 
ae $ 40 82 282 1,932 1,497 week’s output year ago. up operations last week. Sharp 





brings May’s| Aside from Graham, which is| reductions in a few districts, how- 
total to 312,853 | still shut down because of a UAW | ever, lowered the national aver- 
units. factional dispute, independent pro-| age 1% points to 45 percent of 

Although|ducers held firm this week on|capacity, a new low for the year. 
Chrysler di-| production schedules. Hudson and} Unchanged were operations in the 
visions were| Packard boosted rates consider-| Youngstown area, the rate all 
immediately af- | ably, going on a five-day week. week remaining at 42 percent of 


ee $ ¢ t 70 256 770 
sebawene 5,600 4,900 5,650 21,811 107,185 120,991 












—_— 


TOTAL}.......- 70,995 52,256 84,841 312,853 1,151,843 1,718,210 
Revised. +Includes trucks. ftClosed. {Not available. 
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April Car Sales Put at 273,000; fected by shut-| The miscellaneous group ac-| capacity. 
down of the} counted for 5,600 cars and trucks.| Shipments to automobile manu- 
Trucks Seen Near 47,000 pd ig ae — Cee facturers for new models are not 
- a 
DETROIT.—Sales of new passenger cars in the United States dur- Coe aan Buying Delays oo or a: several ro ae a fac- 
‘Jig April totaled approximately 273,000, it was estimated this week perienced a . joa pins A vig wp ohemien ta 
ty R. L. Polk & Co. on the basis of registration returns for the month shortage of bodies early in the = t e el D ec ] 1N @| flat-rolled products recently 


from 40 states. 

4) The 40 states reporting reveal an increase of 8.7 percent over reg- 

¥istrations in the same states in March 1939 and a gain of 43.8 percent 
a  ¥ over those recorded in April 1938. 


Polk estimates new truck regis- 
Plant Activity trations for the country last month 
I i aad hei closed for week | at 47,500. = estimate is — 
‘ on returns from 40 states, whic 
an. -. Senay; © nd me cage are 3.7 percent better than those 
(ad.-LaSalle. ...steady; 750, three | registered in the same states in 
Chevrolet steady; 19,000, four days | March, this year, #nd 35.4 percent 
Franses he hampered by strike| over the registrations in those 
inueed hampered by strike | States in April of 1938. 


Pieces na hampered by strike seer ; 
Sa steady; 19,175, five days Fatalities Off 10% 

: WASHINGTON. — Motor vehicle fa- 
pie diavate wee closed by strike talities in 133 major. cities during, the 
ise; , five days | first weeks 0 0 : 
rise; 1,500 wag oe Be ye oy ~ 
ree closed for week | crease of 10 percent, according to the 


Sy drop; 350, three days| U. S.. bureau of the census. Deaths 


caused by motor vehicles in the 133 
. Steady; 1,200, three days| cities quring the week ending May 13, 


Olds. as a steady; 2, 800, three days | totaled 129, or four more than in cor- 
ee rise; 1,500, four days | responding week of last year. 
> mage hampered by strike ie i a an A - om sited 
e truck section o omoti 
oo. - ~~ ay; at our —_ News is the only publication edited 
er.steady; 2,790, 5% dayS| entirely for the truck, trailer and 
Mics yty Yicrcsianeun closed for week truck equipment dealer. 


New Passenger Car Registrations, 40 States for April, 1939-1938 


Figures supplied by R. L. Polk & Co., New Jersey Motor List Co., and for New York metropolitan area by Sherlock & Arnold 





week, with the likelihood that} youngGgstT weil booked. Tinplate production held 
Ford and Mercury will be forced | heavy buying oS aie cae ae steady at 70 percent last week, 
to curtail operations soon unless | steel, induced by recent price|>Ut railroad steel markets were 
the labor dispute is settled shortly. | slashing, is expected to retard the | S!Ow with few inquiries. 


As a result of the body short- | decline in ingot production. 


age, Chrysler divisions produced| The national rate even may in- by Pete Wenn coy faa 


only 5,550 cars and trucks this | CT€4S¢ moderately, operators in-| motive advertising. 


week, the four divisions of the 
corporation getting an average of 
one day’s work. In the previous 
week there were 18,480 units 
turned out, while in 1938 period 
a total of 10,600 vehicles were as- 




















Better Business Management 
ir Means Better Net Profit 


Ford operations resulted in Personalized Home Study C 
production of 21,525 cars and y oouareae 
trucks this week, the trade paper saaprcinnieeananene — — - 
ast week and 15,375 units a year 
ago. The loss in this week’s total RETAIL AUTOMOBILE DEALERS 
was due to shortage of bodies at conducted entirely by mail. 
Lincoln-Zephyr. F. ELWOOD HUNT & ASSOCIATES 
Production held firm in General 540 No. Michigan Ave., Chicago, Il. 


Motors plants this week, the total Automotive Specialists in Business M: unting 
being 31,330 units as against 32,- beeseenemeeniennemaaminmmeaneniamens ee —_ 
























































































































































































































































































































































































CHRYSLER GENERAL MOTORS NON-AFFILIATED 
h 
ol =| 4 Pe s z [sl « 
a 2 2 8 
a STATES : : aa s | e@| 8 a4 2 | 3 5 
n 3 e | & a F /alé o< s| 2] as 
e e p/ ge | 3 2/2/43 5 | 5 ¢/ 2] 28 5 
—_ § ~ 
rs ee) = | oe | @ Sis is se] é | 2 | 2° Z HS 
Total 27 States 39] 2214, 1808, 7097) 14031) 25150] 7419, 388) 25592) G87) 4607/5217] 43910 TE 645 132, 1907, 87, 2310) 1476 96938 otal 
fer Aseeil ae) eit doa! 3678| 9887| 16 5318 306| 1907 | 3076] 342i 31676) 12999 551 14044] 131] 1527| _31| 1230 1758) 116s) 402) 18 = ie } 
Arizona 39 19) 2 59 77| = 167 46 1 5 6| 38; 19; 295) 108] 6 16, 130 26 is) 13) 3 Sass ‘er Apri 
38) 9 32 o_o 43|_3}_ 137]! _ie!_2zal_a3|_ | 91 1} 14, 10) 37 Bi 4721°38 aes 
ornia 739] 578) 450) 1284) 1724) 4036] 1059) 111; 3200) 203; 867, 1007; 6447) 2131{ 171) 371, 2673 39 08; 656 ; 
ir ‘38] 372,344 “él 1515 2992] 1061) _109/_2804_111)_712_731_5528|_1962)_183 | S145] aa | so] 443] 301 Se3/ iasl asl cases 39 ort 
ida a 250 43) | 6, 104) 66, 76, 83,30) ; 
*39] 90 Zi] 30617 
Wassach = 3) 2408) 3994) 1094, 52) Ea 0 a 884, 5681) 1823) 67] Lm __20)_s2|_is|_aa|_ia|_istofse aoe 
chusetts 739 296) 237, 105 | | | | 197! 2087 19) 230) ? ‘ 
iz t 296|  235| "S4a| 1521| 2501 897| 51! 1915] 98) 626/601, _‘4188] 1582| a2 | 1664{ 20/1761 101248, 313) das! oa ii "ja02 ae Massachusetts 
higan +39] 2701 202) 1322) 1563| 3357] 1310| 58| 3097| 109) 632, 876 60821 3179) 126, 543 3848) 25,3751 | 
38) 1241 103) 307) + 741| +1275) 633) 38) 1676) _—93'_—« 299! 369! _~—-31081_2008/ —_ 109! | 2117] 21; _193/ ie) ior) vil asi Gal al ToTT 38 a 
"391 70) ~—«38|~'150| 340|~«»598| +187) + 4) «842; 8} 109, 120 1270) 792) 20) 894 (44) 62; 30) +68, ~S7)~SC«SWY)StSa 
; 38] «39! «= 27] += 88| 276) ~— 430) 150)_—s|_— 751 371 __—93'_—*'21069} 636) ~—s«16' 652 1} 43) 50; 29) 34 - 2323138 
New Jerse 39] 293) 210) 714) 1330) 2547) 820) 74) 1983) 111! 614! 894; 4496) 1153; 58’ ~—«2190) 1401 13) l | ; 
avsey —_Ba[_2aal_f15)_535/_tr2t!_2oao]_f2si_ov/_1ev0|_9%)_496,_s48_aoeal_ form gu) tia] fi tas 5] tae) Saal | feockss New Jerney 
lew York —<g0) 8077841] 2658] 4823] 9220] 3098 239 5732| 430/ 2053, 2230, 137821 3516) 228| 714] 4458] 46) —a69| aa) 603 — 663 0s 1ov| 1) 3S ee 
‘38 773 527/ 1664) 3689| 6653] 2788| 217| 4244) 325! 1236’ 1381! 10191] 3403) 198! | 36011 _21' 402/16} S98! 807] aay, i 281 22600138 = or 
+35] 4401 4251 1375] 2542) 4782) 1096) 88) 3421, 118 724) 935, 6382) 2416) 67) 295 27781 36) 
381 290' 216! 549| 1516) 2571{ 866) 60| 2355 87' 479’ _—«618' 4465)‘ 1988' —_—50! ] 2038 41246, ai tae] aaa} saa 63) iu 10004 138 
739) 86) 60) 187; 260) ~«593) 178, 11) 554) | 134) 14071035332) ~—«aa) SiS) ? 
ci ‘38 58) 49! 103] 219! 429f 112) 8 467 988! 101785) 65'S 19 i ee aa 5; arashoe 
sylvania *39] 759) 505] 1518) 3205] 5587) 1716) 99/ 4235 214) 1200! 1313 8777] 2624. 112. 350) 3086] 42) 4071 | 
38] 537/ 391/ 988 2457/ 4373) 1511/  73' 3366 _140|_ 840844) A7741_2349' 1091 2458 283353! BY 468) a, 1a} 1s852 39 Pennsylvania 
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Wisconsin 391175) 151) 567| 1051| 1944) 635! 32) 2095! 469° 37421 1547; «49! ~=«1'90)=«a:'786)—«*dC 
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- 38, 123) 95] 278| —919|_1415{ 448) 29/1705) 22) 345' 307285611306! _31! | 1337) 7/~«142)~=Ss4}s306«16)« 113) ay i esiarae Wisconsin 
Wyoming "39 12/ 9) «649 = 76} = 146 40) ! az 2 27 17 2591 +123 8! a rs | | | cy Tl 
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‘Includes 48 States for March plus 40 states “ter April. 
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for Dealers! 





Nash’s ‘Three-Step’ Plan Slashes Used Car Stocks 


30-Day Supply Maintained 
Despite New Car Sales Rise 


‘ DETROIT.—Much of the sharp 
improvement in the used car posi- 
tion of Nash dealers this year is 
attributed by M. M. Roberts, mer- 
chandising manager of the Nash 
Motors, to the effectiveness of 
Nash’s “three-step” used car mer- 
chandising plan. 

“Nash dealers throughout the 
first quarter this year have con- 
sistently maintained used car 
stocks at about a 30 to 38-day 
supply level,” Roberts said, “while 
during the first quarter of 1938 a 
50 to 60-day supply level prevail- 
ed. This improvement was shown | lows: 
despite the great increase in 1 As the first step in the plan, 
trade-ins resulting from the 69 each salesman adopts a regular 
percent increase Nash has experi- | program of mailing five postcards 
enced in new cars sales thus far | each day. Postcards supplied are 
this year. like actual photographs of used 

“We feel that the generally ex- | cars in stock. Mailing is directed 
cellent condition of Nash dealers’ | to owners of the same make of 
used car stocks has been due |car two to three years older than 
largely to better management on | those shown on the cards. The 
the part of dealers and a vigorous | salesman’s message, handwritten 
application of tested used car sell- | on the back, describes the car il- 
ing methods,” he said. lustrated, mentions its features, 

“The Nash ‘three-step’ plan en- | price and terms. 
ters the picture after such funda- 2 The second step of the plan 


involves the setting up by 
New Colo. Law a Saenen Ole par ar ia 
Speeds Payment 
Of Traffic Fines 


each salesman. Prospects who 

were sent postcards are followed 

up after a two-day interval. Also 

added from registration lists are 

other phone prospects who own 

DENVER.—A cafeteria court | cars two to three years older than 

system for traffic violators in | the same particular make on hand 

every part of Colorado was estab- | The salesman does not try to sell 

lished this week when Gov. Ralph | the car by telephone, but merely 

L. Carr signed Senate Bill 639. | qualifies the prospect and secures 
The new law, passed by the re- | an appointment to show a partic- 

cent legislature, standardizes fines | ular car. 

and permits erring motorists to 3 

make payments direct to the state 

motor vehicle department at the 

discretion of the arresting offi- 

cer. Should a motorist, who is ac- 


Third step in the plan is ad- 
vertising. Aggressive, consist- 
cused of a traffic violation de- 
mand a court trial, he will be 


ent, hard-hitting classified ads are 
a vital part of the used car pro- 
gram. The ads are designed to be 

cited into the Justice of the Peace 

Court as is now done. Where 

fines are paid direct to the state 


specific, rather than merely lead- 
motor vehicle department, they 


ing. Facts about the car are told, 
must be sent by registered mail 


and the qualities that sold the 

car when it was new are empha- 
sized to sell it as a used car. 

within five days of the offense. 

Should an arresting officer decide 

the offense is of such nature that 


“The plan is simply a_ tested 

routine of daily procedure,” Rob- 
the motorist should appear in 
justice court, he may cite him 


erts declared, “made up of funda- 
mental selling elements that re- 
peatedly have been proved to be 
unfailingly effective in getting re- 
into court, even though the of- 
fender is willing to pay his fine 
through the cafetera system. 
The new system, similar to that 


sults.” 

Australia Studies Plan 
in use in Denver, is designed to 
keep justice courts from being 


For Charcoal-Run Cars 

MELBOURNE, AUSTRALIA— 

(UTPS).—A plan with a first-class 

double purpose has been submitted 
cluttered with minor traffic cases, 
to eliminate possible abuses and 
to reduce court costs in connec- 
tion with minor traffic offenses. 


to the Minister for Defense. By stor- 
ing charcoal supplies from the areas 
The standardized fines range from 
$8 for speeding to $1 for such 


recently outraged by bush fires, Pro- 
offenses as operating an automo- 


fessor A. H. Burstall, of the chair 
bile without a rear vision mirror. 


mentals as commonsense allow- 
ances on trade-ins, efficient ap- 
pearance reconditioning, and at- 
tractive merchandise displays are 
taken care of,” Roberts said. 

“The plan is a highly simplified 
system that represents the best ex- 
perience of topnotch used car 
operators everywhere. The prin- 
cipal strength of the system lies 
in the fact that it provides dealers 
and salesmen with a _ definite, 
clean-cut operating procedure for 
selling used cars the year around.” 

Roberts outlined the plan as fol- 


of engineering at Melbourne Univer- 
sity, claims Australia could be made 
independent in the event of petrol 
and oil being cut off in war. 





“RAIN-MAKER” Checks Dodge cars. This device exposes the entire car to 
an artificial downpour. The drenching searches every seam of the body struc- 
ture for chances to penetrate to the interior of the car. While the man-made 
rain tests the doors, the windows, the cowl, the side ventilators, the hood and 
the luggage compartment—an observer with a light goes over every part of the 
car, inside and out, making sure that it is watertight. 











SETH KLEIN, Norge division, Borg-Warner Corp., and official starter for the 
500-Mile Memorial Day classic, predicting to radio listeners that qualifying 
speeds would exceed 130 m.p.h. Immediately afterward Jimmy Snyder and 
Louie Myers stepped out and verified these predictions. by exceeding 130 m.p.h. 
Norge furnished race officials with 32 refrigerators like that in the background 
which keep food and drink cool in each pit, in the Judges’ Stand and in the 
hospital. Drivers are also using the refrigerators to cool their crash helmets, 


it is said. 


segees. 























ry 


KEN ELLINGTON, air reporter-at-large for CBS, gets speed prediction for 


listening fans from T. E. 


“Pop” Meyer, general manager of the Indianapolis 


Speedway. At the left, Joe Copps, Speedway publicity chief. 





Soap Box Derby Program 


For 1939 Gets Under Way 


DETROIT.—Chevrolet dealers in 
more than 100 cities have started 
distribution of Soap Box Derby rule 
books for 1939, in preparation for 
the sixth annual running of the 
junior speed classic sponsored by 
Chevrolet and leading newspapers. 
J. P. Gormley, of Chevrolet, director 
of that company’s participation, an- 
nounced this week that this year’s 
program would be the greatest 
staged to date. 


Practically all sponsor papers 
have their programs well under way, 
Gormley said. Between now and 
early July, some 50,000 boys, aged 
from nine to 15, will be devoting 
most of their time to construction 
of the gravity racers with which 
they hope to beat local competition 
and clinch a place in the finals, the 
date of which has been set as 
Aug. 13 this year. 

As in the past four years, the cli- 
max will take place at Akron, where 
there is a specially-constructed Soap 
Box Derby course adjacent to the 
airport. Akron committees, co-op- 
erating with Chevrolet officials and 
the Akron Beacon-Journal, are ar- 
ranging for a huge civic festival, 
covering Aug. 12 and 13. 


The extent of dealer participation 
in the local Derby activities is 
strictly up to each dealer, Gormley 
pointed out. But each year has seen 
a more general recognition of the 
benefits to be gained through such 
a program, and consequent livelier 
interest on the part of dealers and 
their salesmen. 


Dealerships are the official regis- 
tration points for entrants in each 
local race. The entry blank, requir- 
ing parental signature, is obtainable 
there, as is the rule book and all 
other data required. Nearly all deal- 


ers take an active interest in the 
boys who enroll through their deal- 
erships, keeping track of their prog- 
ress as they build their little cars, 
and providing transportation for 
boys and racers, to and from the hill, 
when the time for the local race 
arrives. 


Prizes for the finalists this year 
start off with a four-year university 
scholarship. There are two new 
Chevrolet cars for the second and 
third place winners, and many other 
suitable trophies for special winners 
and for the local champions at 
large. 





AN’s Almanac, published once a year, 

‘s considered THE reference book 
wherever automotive information is 
lesired. 





Replacement Tire 


Sales Seen Near 
32,000,000 Units 


SPRINGFIELD, Mass.—E ar] y 
spring upturn in the tire replace- 
ment business brought a predic- 


tion this week from Col. Charles 


E. Speaks, president of the Fisk 
Rubber Corp., of 32,000,000 unit 
sales for the year in the replace- 
ment division of the industry. 


Col. Speaks found early buying 
to be an encouraging sign that 
previous peaks and valleys of the 
tire buying seasons are beginning 
to level out. If the trend contin- 
ues, he said, it will be a boon for F 
the industry and particularly for F 
the worker, providing steady em- 
ployment and income. 

He credited educational efforts 
on the part of the manufacturers 
for the new buying habits. Mo- 
torists, he said, now realize the 
best time for replacement is in 
the cold weather when new tires 
get practically no wear. 


Safety campaigns have also em- 
phasized the necessity for purchas- 
ing tires when old ones become 
smooth, regardless of season, he 
pointed out. Elimination of sea- 
sonal factors is noticeable in all 
phases of the automotive industry, 
Col. Speaks said. While there will 
always be best sales _ periods, 
steady year-round buying will 
continue to increase, he declared. 


Behn Is Elected 
To Hudson Board 


DETROIT.—By vote of the stock- 
holders of the Hudson Motor Car 
Co., at their annual meeting May 
20th, Guido G. 
Behn returns as a 
member of _ the 
board of directors 
to the organiza- 
tion he served for 
nearly 20 years as 
chief engineer. 
Behn is one of the 
pioneers of the in- 
dustry. 

Commenting on 
the election, A. E. 
Barit, president of 
Hudson, said, 
“Hudson is fortunate to have as an 
active member of its board an en- 
gineer of Mr. Behn’s ability and 
experience.” 


Entering the industry in 1902, 
Behn came to Detroit four years 
later with the E. R. Thomas-Detroit 
organization, later Chalmers-De- 
troit. 

In 1909, as executive engineer, he 
joined the original group that found- 
ed the Hudson Motor Car Co., among 
them R. B. Jackson, Howard E. Cof- 
fin, Roy D. Chapin and F. O. Bezner. 

In 1910, Behn became head of 
Hudson’s engineering department 
and served in that capacity until 
1929. In 1929, Behn retired from ac- 
tive duty. 





To Overcome Wild-Trading 


Special to Automotive News 

CHICAGO. — Whenever dealers 
make new car sales but have to “go 
home in a barrel” as the penalty for 
over-trading, it is generally due to 
allowing customers to take the play 
from them. 

This point is stressed, and a solu- 
tion offered by the National Used 
Car Market Report, Inc., Blue Book 
and Red Book publishers. 


“Hundreds of dealers lose their 
so-called ‘shirts’ to buyers who in- 
sist upon and obtain excessive trade- 
in allowances,” the NUCMR states. 


“Dealers overlook that the pros- 
pective buyer often-times is a better 
salesman, a better trader, than his 
own salesmen; that the buyer actu- 


ally is out-selling him on the valuc 
of his old car. 

“So many dealers are disposed to 
attribute their difficulty to the ‘chis- 
eling’ of fellow dealers. Actually, 
more often the difficulty is a direct 
result of the dealer’s handling of the 
prospective buyer. : 

“Ninety-nine times out of 100, the 
customers are guessing the worth of 
their cars. They have no method 
for determining the actual cash 
value. Hasty appraisals place the 
emphasis on the value of the cus- 
tomer’s car. Your buyer’s main In- 
terest is, and should be, in the value 
of the new car. Selling of the new 
car, not appraisal of the trade-in, 
should always be the dealer’s first 
consideration.” 
















hed Stocks 
ch in 
ny Areas 


1T.—Used car stocks are 
Pe men areas, according to 
| consensus of reports received 
week from dealers through- 
the country. In most cases 
car sales in the past few 
have been under the 
vious month. 
While some dealer reports are 
‘mistic over the immediate 
ook, especially in the south, 
were several indications that 
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_ Tr sections of the country at 
es Tent were experiencing no 
on weenormal inventories of used 


following are reports received 
s week from dealers: 


isiana 
sed car stocks are extremely 












ih and sales of both new and 
for (4 cars are at an unusually low 
for Gint for the time of year 
™- Trading is wild and unethical 
rts terms are, in most instances, 
vi ing and unsound. Labor disturb- 
ee “es for the past month and a 
the whanics’ strike have created a 
in disturbing situation. The 
res ook for the immediate future 
certainly not encouraging. 
m- 
aS- 
me April new car sales slightly 
he ier March. Business is secured 
“a~ ha very destructive competitive 
all sis with over-allowances and 
ry, §sounts running wild. 
Me April used car sales slightly 
‘ll oder March. Immediate prospects 
de sales unfavorable on account 
“ Hlow purchasing power of low 
ome groups. Stocks remain 
nove March level and too high in 
tio to new car sales. 
d fornia 
- Conditions up and down the 
ay ast are about the same as they 
G. Fe here in Southern California. 
.q |*dcar stocks are about normal. 
he #¥ car stocks are high for the 
rs #ason that most of the deals that 
a- now being made are for fac- 
or y deliveries at Detroit while 
as §¢ dealers have specified their 
er. fal and normal new car re- 
he ements and the factories seem 
n- #be shipping them through on 
edule. The result is that new 
bn # stocks are accumulating rap- 
E. fy. New car sales have slowed 
: » which has resulted in an im- 
A Wement in the used car situa- 
n- [2 The next two months should 
a. the best two months of the 
| ear, 
2, Whe 
-, vhicago 
it | For the first eleven days of May, 
e- —W car registrations in Cook 
unty were 3,255 compared to 
. 5 for the same period in April. 
a *d car sales slowed up some- 


t as indicated by CATA in- 
tory and sales report showing 
36 day supply of used cars on 
d May first compared to a 34 
supply on April first. Slight 
ease also noted in 36, 37 and 
‘Used car inventories. 


Used Car Index 


The average used car prices, 
laken from the weekly Used 





y §Car Selling Prices chart, shows 
» [the following: 
High Low 
c ‘Mar, Average ...... 551 494 
ler Average ...... 549 494 
0 (May Average ...... 542 487 
, |ltne Average ...... 527 478 
, |ly Average ...... 525 469 
, ius. Average ...... 528 449 
Spt. Average ...... 515 441 
: Oct. Average ...... 492 425 
; §\0v. Average ...... 481 412 
; ec. Average ...... 462 399 
, (an. Average ('39) .*585 *512 
» feb, Average (°39) . 578 519 


Yar, Average (’39) . 573 508 
. (April Average (’39). 567 504 
, pMay 6, 1939........ 585 521 
, (May 13, 1939....... 578 515 
| | ‘Offering of higher - priced 
:'938 models has lifted national 
erage, 
Pe 


| 
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Sun Telegraph; New Orleans Times Picayune; 
Philadelphia Bulletin; Cleveland Plain Dealer; 
Detroit News; Chicago Herald Examiner; Cin- 
cinnati Post; Denver Post; Los Angeles Times, 
Daily News; San Francisco Chronicle; Seattle 
Times. 


Actual top and bottom prices on 1936, 1937 


es g 
rcrsnans of caret" nccrseoan' ce | Used Car Selling Prices 


only used in this comparison. Newspapers ce- 
operating include: Boston Globe; New York 


Times, World-Telegram; Pittsburgh Press, (As Advertised, Week Ending May 13, 1939) 


















MAKE Boston N.Y. N.Orl’ns Phila. Pittsb’g Cleve. Detroit Chicago Cin’ti Denver L.Ang. S.Fran. Seattle Nat. Av. 


Buick “40” ’38]795- = |665-745|845-895|735-745|695-795|645-745|/650- |665-695) 


































Buick “50-60” 38] - |795-845| -  |795-845/845-850| - |675- ||795- | - | -  (|850-999) - |995- (792-912 
'37/645- |650-  |645-695|635-665|675- |795- |550-595||650- —|745-775|565- — |695-775/825- | - [642-720 

'361545-  |495-545/465-495/445-495/465-495| - |425- || - |445-475| - (635-650) - | ~- (482-530 

Chevrolet Master Deluxe 38] - |525-595|625-675|535-545/475-545|495-575|475-565) |565-585|545-585|545-595|595-665|  - ~—|595-695|543-602 
'879425- |475- — |435-495/425-475/415-460|449-475|375-425| |425-465|429-465|385-495|445-495| | 465-595|425-484 

| - |325-385/300-325|265-350|325-395|295-295| |325-345|265-345/345-375|/325-335| - _—4|395-425|315-358 

Chrysler Six ‘38h - | - |695-750/635-645/665-745|725- |645- _||625-665|695-_ | - ~—|750-835/845- | - (673-744 
'874565- .|529- |575- — |525-575/475-545|455-575/445-525) |525-575/520-  |495-625/545-595|695-775| - [521-593 

| - |445- |365-375|395-445|395-425|/325-375||395- _|387-395|397-495|365-475|595- 385-448 

Chrysler Eight ‘sa - | - (775-795) - | - | - (|675-  |\695- | - | - (795-895, - _|789-845/760-808 
'874575-599|565-789|675-725/565- | - |775- _|565-595||565-595|595-—|795-—|545-585/845- |695- [594-700 

|495-545|/495- | - -  |375-425||395-425|425- 

De Soto ‘38h - =| «== ~—«(675-725|/675- | - |595-695|/595-625||625-665|620- | - ~—|700-795|695- | - ~—|6 35-700 
'871535- | - ~—«(550-595|495-545|445-495|395-545/445-475|/495-575| - | = (525-565|595-— |565-625/495-557 

"36 - |425- |395-445/375-  |395-415|345- ||365- | - |450- - |545- |387-462 











Ford Standard °38/495-525| -  |450- |495-  |445-465|350-497|395-445| |475-495/425-445| - (545-585, - ——|545- (453-500 
'37[325-375| _- _ |298-395|345-365|295-350|295-375|275-325| |325-375|345-375| - 395-435, - —|_—-_—(322-375 

5-375] - —|298-395|345-365|295-350)/295-375/275-325| |325-375/345-375| = 895-485) = |= SRR SE 

sh - | =f -  |225-265/199-245|165-225|175-225| |225-245| \275-365| -  |295-395|/223-280 












Ford Deluxe °38)525-575/495-570|575-595|565- 




















; | | - | - oe- | - || - | - | - (665-985, - - (840-935 
—(395- _|395-495|465- _|345-375||445-525|475-  |495-  |425-535| - | - (412-484 







|225- _| |295-325) 











Hudson Six 


Hudson Eight 















Hudson Terraplane 







*37)529-569|- |  -  [885- _(345-385/395-495| 395-445) |425-445|425-475/495-545/485-575/595- | - (425-503 
—! - fs 289-295|325-345/225-250| |(225-295|195- | - (1875-415 
- |%25-795||795-845,_- | -  11075- | - |  - (872-940 
\745-785|680-720 
|498-550 





















Lincoln-Zephyr "38 ! Se 
————— 575-595/595-675/595-645) |625-675) |595-739|620-694 






| | (444-495/465-565/425-445|| - | - | -  |550-635/645- (475-595|468-585 























| 765-815|895- - [100-800 
- | = | _~ _|889-495|525-595|445-465| 445-475 - | -  (625-695|775- (650-513-583 
(495-525|420-482 





Nash-LaFayette sa, - | - -_ [535- - | - | - I - | - | - (615-775, - |  - 605-775 
ee 377 - | - | - | -  (425- _(445-475|425-445| (425-465|425-469|495- _|545-625|575- _|645- [455-530 
Lea 295-325) 195-250|345-375|295-325|| -  |395-  |455- [425-495 - | - [825-370 
| 
| 








375- | - (345-395)) - | - | - !465-525) - 


595-625) |625-645/635-745|725-785/745-835|/725- |645-765/651-720 






























Olds Se ~ °399545-565| - —:(575-645/545-565|/545-565 495-595|475-485) |[525-565/525-595|595-645/595-635| - _ |525-689/540-570 
rrr 9861425- =| 3 - =1375-406/365-395/345-385|345-465/345- |/345-  |395-425/425-495/485-5451525- |440-485/387-455 
Olds Eight °381695- |685- - (|695- | - (|695- | - {|/695-725) - | - (|975-845) - |695-795/700-750 
ee °37)545-595|565-585/625-695| - |535-579|/565-595/545- |/595- | - | - (635-685, - | - (574-620 









°36)385-395/445-495|395-475| - | - (|445- (|(395- |/395- | - (|495- (485-535) - | - (420-473 
695-785 595-685|608-686 








































*37)545- | -  |495-521|435-495/465-499|/395-569/445-495| [475-525|485-495|527-575|595-675/675- |450-525/465-550 
TE. ee -  |250-385!365-375/375-395|335-445|325-365||375- |347-399|355-385/415-4751475-  |395- (354-411 
Pontiac Eight | -  |1745- - _|765- (695-765. - | - (720-760 
928795 45-  1535- — 450-575/565- 525-545] - = 525-545//545-565/525- |595- |595-675| - | - (530-580 
—— ______ 9369465- | = ~—«295-345/385- | - | = (345-385/(395- | - | - (475-535)  -  (490- (380-444 
Packard 120 °38 -__ |795-845/1035- (945- [985- [836-894 
98996 25-645/585- — 1575-665/595- 1625-645) - «(575 -595|(625-6451645-695/695-745/725-875| -  |685-785|636-689 

36/495- | - '445-  |425-445/475-495/465-475|445-465||445- |370-4951450-4951495-645|  -  (545- (446-506 














Piymouth Deluxe 665-735.665- _|590-675/560-615 
*37)495-510| - —(1425-460/465-485/419-465|425-485/375-445| |425-465/415-495/475- _545-615|  - |495-545|451-497 
ee 36] - 1345 — |221-340/345-365'300-345|325-375|295-325) [325-345 335-3951325-3551445-515|  -  |360-395|330-376 

































Studebaker Dictator sey - | - - | - - |695- | - {/625-645| - | - [775-835 - |695- [698-758 

°37[495-575| = ~——«|525-575/475-495/495-565/495-550/465-475| 495-545/495-5251475-5651575-645|  - (595- [500-555 
936§425- | ~S«18 45-385] Ce -  |395-  |275-325|/345- | - |445-4651450-525| - | - (376-425 
Studebaker President - | - - (795-885 - (695- 728-825 
—————— °$9)525-625| -  |575-625/595- | - | -  |s%5- |! - | - | ~- 1625-695| -  |625-  |580-642 
———________ *36]495- | - (450-475, - | - | - (375-4251/465- | - | -  (475-535| - |  - (440-462 
Willys | 345-385) - ~—«([325-365/345- | - S|] SC«8G7- - (445-485 - | - (365-400 
37 - | - «(295 -325/285-295|/250-295|265-325 225-245] |295- _1197-2251355- (295-335) -  |290-295/266-300 

1] 


Sl Oe ee lL a - | - !| «= {125-165 - | - [178-220 


National Average, All Makes, May 13—$515-$578 
National Average, All Makes, May 6—$521-$585 


Used Car Selling Prices, as advertised in the classified section of metropolitan newspapers nationally, are compiled ex- 

clusively by Automotive News as a copyrighted feature. This is the first time anywhere that bona fide top and bottom 

prices have been compiled from published figures to establish the trend of the market and the resulting national index 
Where no prices are quoted, no car of make and model was offered during the period covered. 
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Industry Cooperation Keynote of Horner Dinne 
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250 at Fete Hear Pleas 


For ‘Conference Table’ Plan 


(Continued from Page 1) 


constructive efforts in behalf of 
improved dealer-manufacturer re- 
lationships, and predicted a large 
measure of success for his admin- 
istration as NADA chief. 

Speakers included Alfred 
Reeves, vice-president and general 
manager of the Automobile Manu- 
facturers Assn.; Senator Arthur 
Capper, of Kansas; Representative 
Everett M. Dirksen, Illinois; Mel- 
vin C. Hazen, president, Board of 
District of Columbia Commission- 
ers, and Col. Charles H. March, 
commissioner, Federal Trade Com- 
mission. 

Opportunity Is Cited 

Paying a splendid tribute to 
Horner, Reeves declared that “as 
NADA president he has a fine op- 
portunity to aid his fellow dealers 
in the general adoption of high 
standard business methods.” 

Discussing the future of the in- 
dustry, he asserted that “the 
manufacturers look at it as a 
challenge for continued progress 


_. giving the motor vehicle consum- 


er more for his money while pro- 
ducing high wages for labor and 
a good return for both manufac- 
turer and dealer.” 

“Both maker and seller in this 
competitive industry,” he declared, 
“have principal objectives in com- 
mon; namely, a good product, a 
good value for the dollar, public 
confidence and respect, fair re- 
turn on capital to stockholders of 
both dealers and manufacturers.” 

He said that sales reports for 
the past several weeks support the 
expectation that this will be a 
three and a half million car year, 
or one-third better than 1938. 

In response to the addresses, 
Horner declared that the “dealers 
will do everything possible to sit 
down in a friendly co-operative 
spirit with the manufacturers to 
work out our common problems.” 
He said, however, that it should 
be generally recognized that deal- 
er profits during the past 10 years 
have been increasingly narrow 
and that it is imperative that 
remedial action be taken to “cut 
in” the distributors of motor ve- 
hicles on the betterments which 
have resulted in the position of 
two other factors in the industry: 
namely, the manufacturers and 
labor. 

Progress Is Seen 

“We are hopeful,’ Horner as- 
serted, “that with the co-opera- 
tion of the factories we can make 
progress, soon, upon the solution 
of the problems which face the 
dealer body. It is our very earnest 
hope that the progress we seek 
can be achieved in that round- 
table conference way. We do not 
wish to look elsewhere; and I feel 
certain that, with the very fine 
spirit evidenced here tonight, it 
will not be necessary for us to do 


Toastmaster Slocum called the 
attention of the guests to a huge 
stack of letters and telegrams of 
congratulation and good will ad- 
dressed to Horner by the heads of 


motor car and truck factories and 
by a wide variety of leaders in 
the industry. All expressed de- 
light at his election as president 
of the NADA and pledged co- 
operation in the tasks which lie 
ahead. 

A brief remark by Federal 
Trade Commissioner March held 
the interest of many present. He 
said that he knew that all were 
deeply interested in the forthcom- 
ing report resulting from the 
Withrow resolution, and indicated 
that it probably would be re- 
leased shortly. 

“When that report comes out,” 
March said, “it will be more 
eloquent than anything I can say 
here tonight.” Interviewed later, 
he declined to enlarge on that 
statement. 

Capper Is Introduced 

Introduction of Senator Capper 
by Toastmaster Slocum drew en- 
thusiastic applause from the guests. 
Senator Capper, a prominent 
Washington figure for more than 
20 years, is one of the most popu- 
lar men in official life here. 

“I am hopeful,” Senator Capper 
said, “that the Congress will do 
something about the tax situation; 
something which needs to be done 
to encourage business and to help 
it regain its stride. I believe Con- 
gress is making a genuine effort 
to do that and that some action 
along this line will be taken.” 

He said that he felt that the 
$500,000,000 which went for high- 
way construction last year was 
“money well spent.” 

The senator paid high tribute 
to Horner who, he pointed out, 
“has been an outstanding Wash- 
ington citizen for many years, and 
one who, in season and out, has 
worked for the betterment of the 
trade and industry of which he is 
a part.” 

Commissioner Hazen, who re- 
turned from West Point, N. Y., to 
attend the testimonial dinner, 
likewise .praised Horner for “his 
consistently constructive approach” 
to vital problems of the day. 

That the automobile manu- 
facturers and dealers of the United 
States “have truly remade our 
nation,” and that in doing so they 
have “performed a service of the 
first importance and magnitude,” 
was the declaration of Repre- 
sentative Dirksen. He said he be- 
lieved that the new era which 
the automobile has brought is a 
better era, and that in the years 
to come “the motor vehicle will 
open up vistas and potentialities 
undreamed of today.” 

Horner Gets Gift 

Following the conclusion of the 
speaking program, ‘Toastmaster 
Slocum turned the gavel over to 
J. M. Sanders, president of WATA, 
who presented Horner with a fine 
candid camera. 

Among the many guests present, 
in addition to those already men- 
tioned, were Senator William H. 
King, of Utah; Pyke Johnson, 
vice-president, AMA; E. L. Von 


Over-allowances by Make 


Make of Car No. of 
Shopped Deals 

I See aris tong gob wis eiee 51 
OCT CT LOT ERO TLE 171 
Es 56nise ecreeeeeanes 87 
errr ee erry 89 
i. J). ct ebwvek wee ees eae 83 
RD Bitrate es sl ak eig wp ae 177 
ESL Meee ere rr eT eee 54 
re Ee cea cee ebied 34 
I, DOS oe he ah cr eaheta a win 27 
BOOPOUTY ogee cases scenes 168 
I 8 ee eae lag pig la memes 41 
MOVOTO occ ciccscaossceenss 50 
EEO ois oes s nese eee 73 
I Sis acing wo ae eal oa 51 
POPMROTID oc ccc ccccccccenes 261 
ON eas aia /a x adie !s taravat ale 74 
OE TEOE e 38 

i a as a ia 1,529 


*Does not include St. Louis. 





Over-allowances 

Factory Average 4 0 
Delivered Over- Fac. Del’d. 
Price allowance Price 

$ 955 3.98% 
720 60 8.33 
1,010 92 9.11 
970 91 9.38 
855 58 6.78 
738 31 4.20 
898 58 6.46 
806 38 4.71 
1,320 78 5.91 
953 47 4.93 
1,020 88 8.63 
920 66 TAt 
952 80 8.40 
1,095 67 6.12 
805 43 5.34 
871 78 8.96 
951 74 7.78 

$ 903 $58 6.42% 





Over-allowances by City 





Extent of Average 
No. of Variations Over- 
City Shopped Deals in Allowances allowance 
EMNEMAR, 10% 0.070, 0.6 Sues Baw. 69 wien renee 56 171 $28 
MIME icd ia iereh Wt-6 a ausie Wiviea versa es 149 250 51 
Brooklyn PNAS 86S ON 8264-5 T RSA 138 222 53 
PT £thche ee deen cn kd cannon 215 175 48 
Cs de inet eid eee de eucreawer 79 265 50 
Denver VUUAWUES.S AVOCA LES SRA 75 270 4t 
a ne a. ae in te nid a alo ecacsheons 151 200 97 
TE Va b46tbboe ox od a ceiew 146 235 84 
MUNERAIE 06'S nev ows 0408.06 b:04:0.om 75 195 54 
Ne WM i656 450 56.5:9'0:8.-9, 00608 0.0-erv ees 78 125 56 
Ue: AA eee eee 138 207 82 
Si eUMNOEEMEMILL, 5 6:6 0.4.5, 6-050 w8-¥4.0-8-0 6 68 154 225 38 
EE obi vir is adhe e ade wawcade 114 165 95 
OOO ew 44. TH SEN 0b ccitie'h cise k nee 75 250 52 
Se bib oN A SNES Es 16 4 an re 
*Does not include St. Louis. aaa - 
tDenotes under-allowance. 
Cash Discounts by Cities 
City Shoppea Deals Sactents bisovunt 
NE FOE 5 ON NO NOR DANS Stents 56 0 to $135 $34.11 
So Eee Ee ee ne 149 Oto 135 24.17 
Brooklyn PN VES REEAD SOE SVM wee wes 138 Oto 200 T7A7 
I a ee en ne 215 Oto 177 62.06 
EE Rese c6k eens Kanvadecseaee 79 Oto 250 53.18 
NE Soin a:Giais dn eed 5 caudal os 75 Oto 125 57.24 
OME EMU G eda ee ete idee bee le 151 Oto 179 74.05 
Los SEES os 8 oses0 ise Crew ee ais 146 Oto 250 49.63 
NE hCG averh er Wvwin adie ene eet 75 Oto 185 88.71 
PI 65565450. O Va AES Ree 78 Oto 140 45.90 
New York Le Vinnie eel Veer ewes 138 Oto 150 54.84 
Philadelphia EMGS SEV a Vie he ea 154 Oto 200 52.09 
Re EIMEENS 55-515, 0'5, 8.4104 ss allan ea 114 Oto 125 68.95 
RUMEN. Soh era gies wiirais kis alena eA ewes 75 Oto 100 1.33 
NON sine b pid ke Naa a OMNES 1,529 0 to $250 $54.13 


*Does not include St. Louis. 





‘New Venture Money Scared 
By Punitive Tax’--Hoffman 


PITTSBURGH.—Declaring that 
“punitive” taxes are forcing capi- 
tal into hiding, Paul G. Hoffman, 
president of Studebaker Corp. 
speaking at the 65th anniversary 
dinner of the Pittsburgh Chamber 
of Commerce, warned that there 
can be no forward surge of busi- 
ness “until the flow of new ven- 


Eiff, assistant to Walter P. Chrys- 
ler; Walter E. Blanchard, man- 
ager, NADA; S. Parks Alexander, 
president, North Carolina Automo- 
vile Dealers Assn.; Henry B. Long, 
president, Automobile Dealers 
Assn. of West Virginia; Arthur H. 


ture capital into industry is once 
more measured in terms of bil- 
lions instead of scant millions.” 
He urged the formation of a 
“competent and _ non - political’ 
commission of experts to map a 
long-term tax program “‘at least as 
sane and constructive” as those in 
Great Britain and Sweden. 
Earlier, in an interview, Hoff- 
man charged that the United 
States’ present tax structure is a 
result of “political maneuvering” 
to lose the least number of votes. 
“This has consisted primarily in 
so-called soaking the rich, and 
assessing concealed taxes. that 


Bishop, president, Automobile, poor peopie don’t know they pay.” 


Trade Assn. of Maryland, and. 
John E. Raine, its general man- 
ager; W. J. Wilkins, secretary, ' 
Norfolk - Portsmouth Automobile | 
Trade Assn.; Frank P. Tighe, edi- 
tor, Automobile Trade Journal; 
Chester H. Gray, director, National : 
Highway Users Conference; Law- 
rence E. Williams, president, : 
Washington Board of Trade; John | 
L. Vandegrift, vice - chairman, | 
A. A. A. Advisory Board; Major | 
Ernest W. Brown, superintendent, ; 
Metropolitan Police; W. A. Van | 
Duzer, director of vehicles and, 
traffic; Johannes Schiott, secre- 
tary, NADA; Arthur J. Sundlun, | 
Keystone Automobile Club; Capt. ' 
H. C. Whitehurst, director of 
highways, D. C.; J. T. Condon, re-! 
gional sales manager, Chrysler 
Corp.; H. J. C. Miller, assistant | 
general sales manager, Buick; 
Charles B. Robertson jr.. NADA 
director, Virginia; J. Balch Moor, 
D. C. insurance superintendent; 
R. M. Hicks, regional manager, 
Chevrolet; L. M. Cary, zone man- 
ager, Chevrolet; John A. Remon, 
Gold Cup Regatta Assn.; Edward 
D. Merrill, president, Capital 
Transit Co. 

During the dinner a selection 
was sung by Lee D. Butler, Stude- 
baker dealer, accompanied on the 
violin by William G. Hill of Ford; 
Fred Roberts and John Creel, 
local dealers, also presented a vo- 
cal selection. 

The WATA committee in charge 
of the Horner testimonial was 
composed of Benjamin Ourisman, 
chairman; Floyd D. Akers, Joseph 
Cherner, Oscar Coolican, Joseph 
Sanders, L. E. Jullien, L. H. 
Phelps, Joseph B. Trew and R. J. 
Murphy. 


He asserted the “soak the rich” 
plan has failed, because those with 
large incomes are buying tax- 
exempt securities. 

At the banquet Hoffman said: 

“The spirit of adventure must 
pervade industry and bold dollars 
must replace timid dollars before 
any real recovery is possible. Fear 
must give way to courage and 
confidence before there can be 
real work for every man who 
wants work. 

“Industry stands ready with in- 
ventions and discoveries that will 
absorb billions of new capital and 
give new jobs to millions of work- 
men just as soon as bold dollars 
are available. 

“There must be some incentive 
to speculate and to pioneer in in- 
dustry, as well as to invest in it.” 


































Discounts 


(Continued from Page 1) 


of the new car which the shoppe 
indicated he intended to buy wa 
$878. The average over-allowance b 
these dealers was $61 or 6.94 percen 
of the value of the new car. 

In the case of another manufac- 
turer, 346 calls were made and th 
average price of the new car offere 
was $830. The over-allowance in thi 
case averaged $40 or 4.82 percent 0 
the new car price. Still anothe 
group of dealers representing anoth 
er manufacturer were called upon a 
396 points, with the average value 
of the new car placed at $864, these 
dealers were willing to over-allo 
$65 per car or 7.52 per cent of the 
new car price. Among the dealers 
for independent manufacturers con- 
tacted it was found that the average 
over-allowance against a car valued 
at $1,086 was $66 or 6.08 percent o 
the new car price. 

In the case of cash discounts it 
was found that some dealers will 
offer as much as $72.76 against a 
new car valued at $878. Another 
group offered $17.47 from a new car 
valued at $830. Dealers for a third 
manufacturing group offered a dis- 
count of $54.43 per car on a car 
priced at $864. Dealers for independ- 
ent manufacturers, whose new car 
price averaged $1,086, offered dis- 
counts averaging $64.40. 

The survey was conducted (by a 
national research organization) in 
the following cities: Atlanta, Boston, 
Brooklyn, Chicago, Dallas, Texas: 
Denver, Detroit, Los Angeles, Mil- 
waukee, Newark, New York City, 
Philadelphia, St. Louis, and Seattle. 


manner, therefore, some totals are 
based on the results of the 13 re- 
maining cities.) 

“Results of this survey” says 
NADA, in commenting on the re- 
port, “reveal a most deplorable and 
chaotic condition, both in the matter 
of allowances offered and discounts 
available on clean deals in metro- 
politan areas. From the findings, it 
would seem that there is no longer 
any dependable price structure in 
the automobile business. It appears 
that the last vestige of price main- 
tenance is being prostituted in the 


attempt to recover the losses sus- 
tained through all other’ bad 
practices. 


“Price structure, if we are to have 
such, must start with the new car. 
We can assume that all dealers 
handling the same make of car 
within a city would, at least, have a 


uniform price on a given car identi-§i 


cally equipped. Our experience in- 
dicates that quite generally there is 
a surprising lack of uniformity of 
new car delivered prices on identi- 
cally the same automobiles.” 


Ford Continues Plans 


To Build Branch Plant 
ST. LOUIS.—Construction of the 
proposed Ford Motor Co. assembly 
plant in St. Louis County awaits 
better business conditions and a 
demand for the increased capacity, 
according to Milton N. Johnson, 
manager of the St. Louis branch of 
the company. 





William Ogg Fitzgerald's famous car- 
toons appear exclusively in Automo- 
tive News. 








Cash Discounts by Make 

Factory % of 
Make of Car No. of Delivered Range of Average Fac. Del’d. 
Shopped Deals Price Discounts Discount Price 
es dn eceuen 51 $ 955 0 to $150 $52.00 5.45% 
Chevrolet ......... 171 720 Oto 150 42.57 5.91 
5. 87 1,010 Oto 200 83.84 8.30 
ll ee 89 970 Oto 250 88.84 9.16 
MINES Sos: g 5/5 lista 83 855 Oto 200 72.96 8.53 
I sh dda cack @ 4 iid 6 x 177 738 Oto 125 16.53 2.24 
Hudson “6” ........ 54 898 Oto 150 61.01 6.79 
ee hee |) ee 34 806 Oto 125 47.60 5.91 
RS 27 1,320 Oto 250 69.11 5.23 
ee . ? ee 168 953 Oto 125 18.57 2.00 
ere 41 1,020 Oto 225 75.75 7.42 
CNN. ka wens 50 920 Oto 150 70.66 7.68 
Oldsmobile ........ 73 952 Oto 175 67.44 7.08 
cg 51 1,095 Oto 177 68.78 6.28 
Plymouth ......... 261 805 Oto 150 63.08 7.84 
oi a in ie 74 871 Oto 150 65.06 7.47 
Studebaker ........ 38 951 Oto 200 57.19 3.03 
OOS gcc écewa us 1,529 $ 903 0 to $250 $54.13 6.02% 


*Does not include St. Louis. 
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Truckin’ 


True Truck Man 
Walking Encyclopedia 
Loaves or Fish? 
Tom Moss, Truckman 




















ALTHOUGH A part of the auto- 
mobile business, truck salesmen 
have stayed through the years, a 
diferent breed of cats than the 
majority of men who make their 
living selling passenger cars. 
Even the bus and taxi cab sales- 
men who sell passenger transpor- 
tation carry the flare and definite 
‘Imarkings of the true truck man. 
oe cd 


MAYBE IT’S the type of men 


“T whom the truck salesman contacts 







which flavor his personality; per- 
haps it is the type of selling he 
must do to merchandise transpor- 
tation at so much per ton mile, 
but wherever you go you will note 
that the successful truck salesmen 
are usually big men, outstanding 
for their breadth of mind as well 
as big in stature. They are usually 
hard-hitting, two-fisted fighters 
who carry a smile as they fight for 
the business. They laugh at ob- 
stacles just as they laugh heartily 
at their prospect’s stale jokes. But 
all in all, each carries around be- 
tween his ears a fund of informa- 
tion that would do justice to an 
encyclopedia. 
* 7 
ASK ONE of them off hand 


and he can tell you. Many can 
even go so far, without research, 
as to tell you how many batches 
ina three-yard box or the size 
box it will take to carry 800 loaves 
of bread. Selling truck transporta- 
tion is mathematics coupled with 
the ability to give the customer 
satisfactory and economic service 
not only in the vehicle he buys 
but in the service station of the 


dealer. 
~ * x 


(See TRUCKIN’, Page 18, Col. 5) 


NEW YORK.—Space reserva- 
tions for the sixth annual National 
Motor Truck Show, to be held this 
fal on Navy Pier, Chicago, are 
being received at a fast rate, ac- 
/%rding to Col. J. F. Winchester, 
‘President of the National Motor 
Truck Show, Inc. ; 

There is no question, according 

5 to Col. Winchester, that this year 

Will also see previous attendance 

tecords for the show shattered 
iSince the locale of the exhibition 

a been transferred to Chicago 

and the date set to coincide with 
§the convention of the American 


# 





Total Registration 
Since Jan. 1, Up 
17% Over 1938 


34-1 Tonners Skyrocket 
Deliveries of Trucks 


sales for the first quarter this 
year show a total gain of 
around 17 percent over the 


same period last year (with 
March registrations for Tennessee 
not included), this is not the only 
heartening part of this year’s reg- 
istrations. 

The big news, hidden in the 
state-by-state figures as published 
in Automotive News each month, 
is that there has been a distinct 
increase in the sale of the larger 
tonnage sizes. This trend to larger 
sizes is noticeable even though 
sales of delivery wagons under the 
114-ton size still run approximate- 
ly 53 percent of the total for the 
quarter. 

Perhaps the oddest one-month 
truck sales ever recorded were 
registered in February of this year. 
In this month eight states showed 
a loss of sales, while the total 
registration showed a gain ap- 
proximately 19 percent over the 
same month last year. 

At the same time eight states 
were showing a loss in sales, an- 
other eight states registered gains 
running from 31 percent to a top 


how many pounds in a bushel of | of 69 percent. What caused these 
§apples or a farmer’s can of milk, 


very unusual spurts is not known 
as these figures are being ana- 
lyzed, but the big percentage gain 
was in the % to 1-ton size which 
showed a gain of 63 percent. 

States which showed the big 
gains in sales were Ohio 31 per- 
cent; Iowa 33; Arkansas 41; Flor- 
ida 41; Georgia 47; District of 
Columbia 58; Vermont 60, and 
Massachusetts 69. 

While every tonnage classifica- 
tion showed a gain in sales dur- 
ing February, the next highest 


MAYBE THAT is one reason gain to the 34-1-tonners was in 


(Continued on Page 20, Col. 1) 


Space Reservations Brisk 


For National Truck Show 


Harvey Fruehauf, president of 
the Fruehauf Trailer Co., has re- 
served a 100 percent larger space 
at the truck show this year than 
at last year’s show. 

F. F. Staniford, vice-president 
and sales manager of the Mack 
Internafional Motor Truck Co., 
states that he believes a definite 
opportunity is created for an out- 
standing educational, publicity 
and sales exhibition for the manu- 
facturers and the highway trans- 
portation industry as well, in hold- 
ing the show at the same time 
as the convention of the Ameri- 


Monthly Truck Section 


PUBLISHED AS A REGULAR FEATURE THE LAST SATURDAY OF EVERY 


Modified Wheeler Bill Passed by Senate 


Heavy-Duty Sales Increase in First Quarter 





In the Public Weal 


—an Editorial 





ITH the Wheeler-Truman omnibus bill up before con- 
gress, some recent remarks by J. J. Pelley, president of 
the Assn. of American Railroads, might well be given some 


Pelley, who is the broadcaster to the public of rail propa- 
ganda, in a recent address before America’s “Town Meeting 
of the Air” claimed that “unfair competition undermines rail 
revenue” and that the rails do not take in enough money to 
show a profit due mainly to a loss of revenue caused by un- 
equal competition with other forms of transportation.” 


“In the transportation business today,” Pelley declared, 
“we do not have such equal terms and equal treatment. In- 
stead of one public policy applying alike to all forms of trans- 
portation, we have two different and distinct policies. They 
(the rails) provide and maintain the roadways and terminals 
over which their trains run. * * * For other forms of trans- 
portation, on the other hand, public funds bear the very real 
cost of providing and maintaining the ways on which they 
do business—the highways, the waterways or the airways.” 


* * * 


Of course we, who are up to our ears in the trials and 
tribulations of the truck business, know the answers to these 
high-sounding pleas to public sympathy. We know that the 
rights of way were given the rails gratis with a bonus thrown 
in in many cases; that several of the present larger roads 
still go down in history as having milked the public on the 
stock markets like no other industry in the history of Amer- 
ica; that, dollar for dollar invested, trucks pay much more 
in taxes than the rails ever have; that trucks employ six men 
to every one employed by the rails. We could go on prac- 
tically indefinitely showing up the rails’ pleas for another 
chance to be the transportation monopoly of this country. 


That is beside the point. You truck dealers and truck mak- 
ers, no doubt, know the rights of the rail-truck controversy. 
But the public doesn’t. Many congressmen and _ senators 
don’t. 


And unless every one who derives a substantial portion 
of his earnings and livelihood from the selling, building and 
using of trucks does what he can to the extent of his abilitv 
to put the facts in the hands of the public, which has the 
last word, the truck industry will continue to suffer from the 
broadcasting of such propaganda. 


* * * 


It is time the public knew that the rails had the oppor- 
tunity to be the major truck operators of today. Instead they 
took the monopolistic attitude of endeavoring to drive the 
truck out of business in spite of the ever-increasing favor 
being shown truck transportation by the shippers. 


The public should know that the truckers on haul-for-hire 
basis maintain and keep up terminals of their own with an 
investment corre: ponding to that of the rails on a per-ton 
hauled basis. 


The public should be brought to realize that after 15 vears 
of the bitterest fighting and the expenditure of millions of 
dollars, that the rails have not yet prevented the trucks from 
taking that part of the freight tonnage to which they are 
rightly due, because the service rendered by trucks better 








—more $$$ 


for Dealers! 





MONTH 


Changes Effected 
Are in Line With 
Truek Sentiments 


House Committee to Hear 
ATA Pleas for More 


During February serious thought by truckers, manufacturers and x eacgen yw Equitable Law 
by depend upon trucks to transport their merchandise and by By William Ullma 
Se aoe the truck makers and salesmen who depend upon this mam- fii iin 
DETROIT—While truck| ™0th industry for their livelihood and earnings. WASHINGTON. — While 


the organized motor trucking 
industry is not entirely satis- 
fied with the Wheeler-Tru- 


man omnibus transportation 
bill passed late this week, it feels 
it has made measurable gains in 
its struggle against adverse 
national legislation. 

The measure, which passed by 
a vote of 70 to 6, is designed main- 
ly to ameliorate the financial 
plight of the railroads by recodify- 
ing the interstate commerce act. 

The bill now goes to the house 
and in the meantime the Ameri- 
can Trucking Assns. is withhold- 
ing comment on the senate action. 
It was informally stated to Auto- 
motive News, however, that many 
features objectionable to the truck- 
ing industry have been eliminated 
and officials of ATA intend to 
confer with the house interstate 
and foreign and commerce com- 
mittee in an effort to have the 
ultimate legislation conform still 
more nearly to truck operators’ 
ideas. 

One of the principal last-minute 
concessions to the trucking in- 
dustry by the Senate was in- 
clusion of the express companies 
of the nation under ICC regula- 
tions. They are now in a sort of 
a “no man’s land” in the respect. 
. ATA’s battle to have freight 
forwarders brought under ICC 
dominion was lost, but Senator 
Burton K. Wheeler promised a 
separate bill on this point will be 
introduced. 

In general the omnibus bill im- 
poses on the ICC the duty of 
regulating all common carriers, 
including -trucks, railroads, water 
carriers, pipe lines, express and 
sleeping car companies but ex- 
cepts air lines. It redrafts and 
codifies the interstate commerce 

(See OMNIBUS, Page 24, Col. 5) 


ATA’s Conclave 
Set for Chicago 
On Oct. 23 to 25 


WASHINGTON. — The Ameri- 
can Trucking Assns. will hold its 
sixth annual convention at the 
Stevens Hotel in Chicago, Oct. 23- 
25, inclusive. The decision was 
made this week by the ATA exec- 
utive committee. 

In setting these dates the com- 
mittee declined to approve a pro- 
posal to postpone the convention 
to a date in November to coincide 
with the time set for the National 
Motor Truck show im the Illinois 
metropolis. 

The committee approved a 


meets the desire of the shippers. 


And today, the public should know that with all this| 
hulla-balloo, trucks haul less than 10 percent of this coun- | 
try’s freight. 


“Safety Service” program to be 
marketed by the ATA. Res‘gna- 
tion of Charles J. Yokom of De- 
troit, ATA vice-president and 
chairman of the petroleum car- 
riers division, was accepted by 
| the committee. The committee sat 


can Petroleum Institute. 
“With many other organizations 

already signed up for space, the 

outlook this year is more en- 


etroleum Institute, also to be 
§Onducted in Chicago. 

Col. Winchester has just re- 
‘turned from Houston, Tex., where 
the delivered a paper before the 


couraging for a successful show 
\'tansportation section of the Oil| than at the same time last year. 
. recently completed 


teas Winchester. “The probabili- If the truck ’ : . s | oe ; 
| ibition ar ae "that the total available men can't do anything else, they can at least | jointly with the legislative com- 


‘Mere and where he had the op- : | tell their side of the story to every voter th in- | mittee and i 
i : : Peon : at Navy Pier will be filled | 2 ) : ry ey contact, in- pe an considered a number 
Portunity of interviewing many ee ead before the gates ac- | Stead of being ashamed of being in a business vital to the | bills affecting highway trans- 


[eee ome a tually open on the exhibition.” | welfare of the nation. ond = the present session of 








18 
Drive-Ins 


Shown in 


DETROIT.—The decided trend 
toward motor trucks for livestock 
hauling is again spotlighted in a 
recent annual government statis- 
tical summary. For a number of 
years the bureau of agricultural 
economics of the United States 
department of agriculture has 
been issuing in mimeograph form 
a yearly tabulation entitled “Drive- 
In Receipts of Livestock.” 


Among the many tables appear- 
ing regularly in this yearly com- 
pilation, one containing figures on 
“Receipts and Number and Per- 
cent of Drive-Ins” at 17 markets 
combined, 1916 to 1938 inclusive, 
is particularly significant. This 
table not only contains annual 
figures of total receipts, drive- 
ins, and percentages for the four 
separate groups of _ livestock— 
cattle, calves, hogs and sheep and 
lambs—but also a combined total 
of yearly receipts, total yearly 
drive-ins, and percentages. 


Based on figures in this table— 
percent yearly drive-ins (all 
groups of livestock) are of total 
yearly receipts—a graph was 
prepared by the International 
Harvester Co. The graph shows 
that for 1916 the percent figure 
was a mere 1.61 and for 1936, the 
peak year, it had risen to 54.85. 


In other words, total drive-ins 
by motor truck in 1916 were 984,- 
559 out of total receipts of 61,- 
100,023, while in 1936 total drive- 
ins by truck had increased to 27,- 
104,590 out of total receipts of 
49,418,327. In 1938 the total 
receipts were 46,973,385, while 
total drive-ins were 25,509,585, or 
54.31 percent, almost as much as 
the 1936 peak. 

The percentage of drive-ins by 
motor trucks for each year would 


AUTOMOTIVE NEWS, SATURDAY, MAY 27, 1939 


Compilation 


be much larger if Chicago, with 
its high total receipts but com- 
paratively low percent drive-ins, 
were not included. But even for 
Chicago recent figures are sig- 
nificant. In 1938 total motor truck 
drive-ins at Chicago were 34.72 
percent, as compared with only 
4.02 percent in 1929 and 13.61 
percent in 1932. The drive-ins at 
Indianapolis for 1938 were 96.50 
percent; Sioux Falls, 95.08 per- 
cent; Oklahoma City, 85.71 per- 
cent, etc. 


The motor truck has won a 
special name for itself in this big 
job of hauling livestock because 
it is such an efficient time-saving 
unit. With the motor truck the 
farmer can quickly get a load of 
stock on its way to market to cash 
in on favorable prices reported to 
him by radio or telephone. Less 
handling of the stock, more care- 
ful and quieter loading and un- 
loading, ability to make quick 
runs at night in hot weather, 
smoother transit made _ possible 
nowadays by better highways, 
adequate springs, pneumatic tires 
and efficiently arranged bodies are 
also considered by farmers as 
definite advantages of the auto- 
a” method of livestock trans- 
port. 


Again, by the use of motor 
trucks smaller shipments may be 
profitably made, and so mixture 
of strange animals is not neces- 
sary and farmers can spread out 
their shipments, sending stock 
only to market when fully fattened 
and thus able to bring higher fig- 
ures. 


But motor trucks are essential 
equipment in hauling many other 
kinds of farm produce. Some 25 
percent of all motor trucks—more 
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Trucks that SAVE 
as they SERVE - - 
on any job! 


Whatever the service, wherever the job, the 








Truck Section truck 


Comprise 54.3% of Livestock Receipts IC 
Steady Upward Trend 





MOTOR TRUCKS are big time-savers in hauling livestock, and drive-ins now comprise over 50 percent of total live- 


stock receipts in the U. 


horses being transported from Indian2 to Virginia. 


S. Here is an International truck with trailer and livestock body, loaded with Percheron 





than a million, in fact—are em- 
ployed in the agricultural in- 
dustry. As a group, farmers are 
the largest users of motor trucks 
in the country. In the transport of 
milk or cream, sacked or bulk 
grain, baled or loose hay, shelled 
or ear corn, cotton, fruit, vege- 
tables, butter and eggs, chickens, 
coal, lumber and general mate- 
rials, feed, or any other of the 
numerous products that need 
hauling to and from and on the 
average farm, modern-day motor 
trucks have become real money 
and time savers. In conjunction 
with other important labor-sav- 
ing farm equipment, motor trucks 
have played a prominent role in 
placing the American farmer in 
the forefront as an efficient, low- 
cost producer. 





A feature story, spotlighting the suc- 
cessful operations of an outstanding 
truck dealer, appears in every issue of 

the truck section of Automotive News. 


STUDEBAKER 





of Studebaker are serving 


AND SAVING MONEY for their owners. 
These great trucks are very reliable, very 
economical, very well built. Scores of the 
nation’s foremost fleet operators will tell 


ao 


Studebaker Trucks range up to 20,000 pounds 
gross rating—32,000 pounds gross train rat- 


* 


They are built in both Cab-Forward and 
Standard Series Models. 


* 


They are sold and competently serviced 
throughout America and foreign countries. 


* 


Consult your Studebaker dealer! 


THE STUDEBAKER CORPORATION 
TRUCK DIVISION 


SOUTH BEND, INDIANA 


FOREMOST IN TRANSPORT SINCE 1852 


Pa. Motor Truck Conclave 
Program is Tentatively Set 


Special to Automotive News 

HARRISBURG, Pa. (UTPS).— 
Tentative program for the sixth 
annual convention of the Penn- 
sylvania Motor Truck Assn., to be 
held June 8-10 at The Inn, Buck 
Fall Hills, Pa., was announced this 
week by Edward S. Gogolin, gen- 
eral manager of the association. 

Meetings will be held for priv- 
ate and for-hire carriers. Topics 
for discussion during the sessions 
will be diesel engines, construc- 
tion, utility of bodies, traffic man- 
agement and accounting. Another 
important subject that will come 
up for discussion will be the prob- 
lem of minimum rates as raised 
by the Pennsylvania public utility 
commission. 

Among the speakers will be W. 
Y. Blanning, director of the 
bureau of motor carriers, ICC; 
Ted V. Rodgers, president of the 
American Trucking Assns.; Maj. 
Mahony, war planning section, 
quartermasters, who will describe 
the part that trucks play in 
mobilization; Francis D. Culkin, 
congressman from New York; 
Harry E. Trout, chairman of the 
vehicle committee of the Penn- 
sylvania house; Col. C. M. Wil- 
helm, acting commissioner of the 
Pennsylvania motor police; Secre- 
tary of Pennsylvania Revenue De- 


N. J. Bus Firms 
Given Warning 
On Rate Cutting 


TRENTON, N. J.—New Jersey 
bus companies have been warned 
by the state board of public 
utility commissioners to refrain 
from asking permission to reduce 
rates to a point incompatible with 
“safe and adequate service.” 

A trend toward “cut-throat 
competition” was noted by the 
board, in a decision May 20 allow- 
ing the Garden State Lines, Inc., 
to reduce bus rates in Delawanna, 
Passaic and Clifton. The board 
viewed as warranted the price cut 
for this firm, but observed that “a 
situation is growing up in this 
practice which might popularly be 
termed ‘cut-throat’ competition.” 

“One company seeks a reduc- 
tion in rates,” the board stated, 
“then another operating utility in 
the same field applies for a re- 
duction below that which was 
previously allowed so that the re- 
sult, if permitted to continue, may 
well lead to a chaotic state, where 
neither company nor public will 
benefit either from a revenue or 
service point of view.” 


Ralph D. De Camp 


LIVINGSTON. N. J.—Ralph De De 
Camp, 57, president of the De Camp 
Bus Lines, died May 20 in St. Mary’s 
Hospital, Orange, where he underwent 
an operation a week earlier. He was 
a former vice-president of the New| 
York City Bus Conference and a| 
former member of the state assem- | 


bly. 


partment Hamilton and Richard 
J. Beamish, member of the Penn- 
sylvania public utility commission. 

Frederick J. Scott, of Scranton, 
is general chairman of the con- 
vention committee. Members of 
the executive committee are: S. E. 
Lettieri, Frank F. Jones, Robert 
J. Post, Ted V. Rodgers jr., 
Thomas F. Palmer, J. Wallace 
Fager, Fred Geiger, Howard D. 
Gibbs, S. F. Niness, W. W. Ward, 
George Deitrich, Tillman Hawk, 
Arthur Courtright and Jerry 
Stofflet. 





(Continued from Page 17) 


why big Tom Moss seems to be 
going successfully, weathering his 
transplanting from head of the 
Chrysler service to head of Dodge 
truck sales. Of course Tom knows 
service and is used to dealing in 
figures and with men. That pretty 
near makes him a truck man any- 
way—he’s so high up he can 
leave the encyclopedia end of the 
engineering of truck sales to the 
experts in his staff. 
Eo * x 


AMONG ONE of the things that 
Tom has done right off the bat, 
since taking on the truck sales, is 
to inject a new enthusiasm in the 
Dodge truck field sales organiza- 
tion. Starting Jan. 31, Moss 
inaugurated a series of dealer 
driveaways confined exclusively to 
trucks. In these driveaways he 
brings the truck dealers and sales- 
men from a zone into the plant, 
shows them the new truck works, 
feeds them, tells them they are 
sitting on top of the world this 
year and sends them home in the 
trucks they have ordered. 


* * * 


IN ALL, Moss has brought 2,430 
dealers and their salesmen in from 
10 important truck selling points 
and these men have taken home 
with them 2,511 trucks, a more 
thorough knowledge of the Dodge 
truck line and, above all, the faith 
that they can make real _money 
selling trucks for Dodge this year. 
To date the driveaways have gone 
to Chicago, Oklahoma, Cincinnati, 
Philadelphia, Detroit, Greensboro, 
Atlanta, Pittsburgh, St. Louis and 
New York City. The New York 
dealer group chartered a boat to 
take their trucks as far as Buffalo 
where they went overland. 





Opens New Terminal 


PHILADELPHIA.—A new truck 
terminal has been opened at Deleware 
and Oregon Aves., here, by the en 
delphia Fresh Fruit & Vegeta ‘ 
Terminals, Inc. A dinner marked the 
opening on May 15. 
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ICC Postpones Freight Rate Hearing Until Sept. 1 


| Data on Carrier Preference 


na nail 


DETROIT.—At meeting of traf- 
‘4c managers, members of the 
qutomobile Manufacturers Assn. 
‘ere today, it was announced that 
‘the general investigation of auto- 
‘mobile freight rates of railroads, 
water lines and highway carriers 
has been postponed by the Inter- 
tate Commerce Commission to 
‘sept. 19 in Fort Shelby Hotel, 
| Detroit. The hearing had been 
| previously scheduled by the com- 
| mission for June 13. 

The automobile traffic managers 
have been busily engaged in re- 
| ponding to a searching question- 
naire by the interstate commerce 
commission with respect to all 
shipments made during 1938. At 
the hearings, each factory traffic 
manager will submit the answers 
to these questionnaires and testify 


eastern points from automobile 
manufacturing territory, have now 
been permitted by the commission 
to take effect May 18 for the pe- 
riod of open lake navigation. 

The meeting recorded by reso- 
lution the keen regret of the auto- 
mobile traffic managers at the 
passing of George M. Sherman, 
late traffic manager, Studebaker 
Corp., who was recently honored 
by that corporation in recognition 
of his 50 years of service. 

Present at the meeting were C. 
Clark Smith (Buick); E. J. Tiede- 
man (Cadillac); C. R. Scharff and 
E. F. Stewart (Chevrolet); N. J. 
Brennan (Chrysler); C. A. Sulli- 
van (Fisher Body); Leo Shaw, 
Denton Jolly and Robt. Carson 
(General Motors); F. A. Allen 
(Hudson); E. E. Schwartz (Nash); 


| regarding the rates applied by the | E. B. Rogers (Pontiac); Lloyd J. 


WAGNER AIR BRAKE SYSTEMS 


Can Now Be Furnished With Vacuum Driven 
Compressors or Belt Driven Rotary Compressors 


| different carriers on carload ship- 

ments of passenger automobiles 

and the reasons for preferring rail, 

water or highway carriers in han- 
i dling their shipments. 
i At the same time, the commis- 
‘ sion is receiving answers to ques- 
j tionnaires submitted to rail, high- 
| way and water carriers who will 
| testify on the quantity of ship- 
| ments handled by each, and the 

competitive circumstances under 

which they solicit business. 

The meeting heard a discussion 

) by E. M. Hymans, district super- 
visor, motor carrier bureau, inter- 
state commerce commission, on the 
legal aspects and liability of mo- 
tor carriers that have not com- 
plied with the regulations and re- 
quirements of the motor carrier 
act, with respect to certificates of 
public convenience and necessity, 
and permits to operate. 

It was announced that the rail 
tariffs suspended by the commis- 
sion, covering reduced rates to 


N. J. Truckers 
Pay Tribute 
To Winchester 


NEWARK, N. J.—John F. Win- 
chester, who recently retired as 
president of the New Jersey Mo- 
tor Truck Assn. after serving in 
that capacity five years, was given 
a testimonial dinner by the as- 
sociation May 11 at the Robert 
Treat hotel here. 

In addition to his activities with 
the New Jersey association, Win- 
chester is well known to the 
transportation and automotive in- 
dustries as president and general 
Manager of the National Motor 
| Truck Show, Inc., and vice-presi- 
dent of Standard Oil Co. of New 
Jersey, 

Speakers told of accomplish- 
ments of the New Jersey associa- 
tion under his leadership and he 
was presented a gift in behalf of 
the association’s members’ by 
Robert Jackson, treasurer. 

More than 300 members of the 
association attended a_ special 
meeting after the dinner. Conrad 
Reid, of the section of safety 
bureau of motor carriers of the 
ICC, told of the daily driver’s log 
_Tequired on for-hire motor ve- 

hicles in interstate operation. 

R. K. Hagerty, ICC director of 
the New York district, said the 
ICC’s ruling that all carriers must 
Carry certificates has rid the high- 
Ways of irresponsible carriers and 
has made for safer handling of 
Vehicles. He declared regular in- 
Sspections and “iron-clad” rulings 

lave reduced the number of 
fly-by-night” operators that “in- 
fested the highways before the 
ICC’s campaign to clean up the 
industry.” 


Named GMC Dealer 


HOUSTON, Tex.— General Truck 
qles and Service has formally opened 
ts new home at 1107 Dowling St. here, 
nd has been appointed GMC truck 
€alers. Raymond C. Unger is presi- 
ent and general manager. J. H. Was- 
Son is vice-president and treasurer. 
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All-Wheel-Drive 
Vehicles Winning 
Extensive Usage 


INDIANAPOLIS. — Transporta- 
tion of men, equipment and ma- 
terials has always been a serious 
problem in the oil production 
industry. 

It is into this picture that Mar- 
mon - Herrington All-Wheel-Drive 
trucks, truck-tractors, commercial 
and passenger cars have found one 
of their most extensive fields of 
usefulness, the company reports. 

The Marmon - Herrington Co. 
converts all standard Ford trucks, 
passenger and commercial cars to 
all-wheel-drive in the same plants 
where the heavy-duty Marmon- 
Herrington trucks are built. 





AB JENKINS, who is known as the “World’s Safest Driver,” takes the wheel 
of a new 34-ton Federal panel truck at the invitation of R. W. Ruddon, presi- 
dent of Federal (standing). Jenkins is the owner of a big Federal cab-over- 
engine truck which he uses to transport his Mormon Meteor II racer, the car in 
which he is going after new speed records on the Bonneville Salt Flats in June. 


Green (Olds); C. J. Shaar (Pack- , (Automobile Manufacturers Assn.) 





ard); J. J. Crimmins (Stude-|}and J. S. Marvin (Automobile aan a of = poen whe = 
baker); J. Earl Lind (Yellow| Manufacturers Assn.), chairman of | chris Sinsabaugh’s authoritative 


Truck & Coach); also K. A. Moore|the conference. “Sparks” column. 





To properly serve 
air-brake systems 


all types of trucks, tractors, trailers and buses, 


Wagner engineers 
compressors: 


1. The vacuum-driven compressor, adaptable to 
all small and medium sized, low priced vehicles. 


2. The rotary belt-driven compressor, adapt- 


ily installed job, and the cost is in proportion to 
the cost of the vehicle. It is an absolute air-tight 
system, expressly built and designed for the 
automotive industry, and incorporates many out- 
standing features that have been developed 
through many years of study and experiment by 
Wagner's thoroughly trained brake engineers. 
Thousands of fleet operators and truck owners 
now using Wagner air-brakes testify to their many 


the automotive industry with 
that will meet the needs of 


have developed two types of 


able to all types of vehicles—large or small. 


The Wagner Air-Brake System, with either of 
the above compressors, is a very simple and eas- 


economies and advantages. Here is an item you 
can profitably install on the vehicles you sell or 
manufacture and we invite your inquiry. 











Go 


cylinders and valves, 


lower.maintenance cost. Send for your copy today — 
no obligation. The coupon is for your convenience. 


The above photo illustrates both 
types of Wagner compressors — 
the belt-driven rotary compressor 
and the vacuum-driven compressor. 
Both types are mounted on the 
one unit for comparative purposes. 
The choice of which one to use 
depends on various factors, fully 
discussed in the Wagner Air Brake 
bulletin KU-12, copy of which will 
be sent upon request. 


Cr nr nnn se ss a a eee 


AUTOMOTIVE EQUIPMENT DIVISION AN K30-4 
WagnerElectric @rporation 
6400 Plymouth Avenue, Saint Louis,U.S.A. 
Gentlemen: Please send, without obligation, your 


16-page bulletin, KU-12, on Wagner 
Air Brakes, 


The problem of 
equipping your 
vehicles with air- 
brakes is discussed 
and fully answered 
« In this new bulletin. 
e lt treats the air 
brake requirements 
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Heavy-Duty Sales Show Increase in First Quarter 


Total Registrations in ’39 
Rise 17 Percent Over 1938 


(Continued from Page 17) 


the two-ton and over class which 
registered a gain of approximately 
23 percent, which is the high gain 
for this tonnage size for any 
month to date. 

In January, commercial cars 
showed a sales gain of approxi- 
mately 12 percent. 34-1 tons gained 
about 19 percent and the other 
sizes met the industry gain of ap- 
proximately 15 percent. 

In February, delivery wagons 
increased their showing by 1 per- 
cent; 34-1 tonners went hog wild 
as noted; 11 tonners gained about 
20 percent and heavy duty sizes 
showed approximately 23 percent 
_ increase, which was 4 percent 
greater than the industry as a 
whole. 

One and one-half tonners took 


Trucks to Win 
Out, Head of 


Union Asserts 


CHEYENNE, Wyo.—Trucks are 
here to stay as a national form of 
transportation in spite of adverse 
legislation that has been or may 
be passed, according to Dave 
Beck, of Seattle, who as leader of 
11,000 truck drivers and other 
members of the International 
Teamsters union, addressed dele- 
gates from six states at a regional 
convention of the organization 
here. 

“The truck manufacturing in- 
dustry has grown to be one of the 
largest, and it is to the advan- 
tage of the manufacturers as well 
as the drivers and operators to 
see that trucks stay on the high- 
ways,” Beck declared, predicting 
that the manufacturers will come 
to the aid of labor soon to “see 
that trucks keep their rightful 
place in the nation’s transporta-. 
tion scheme.” 

He also stated that “competition 
is the balance wheel of our coun- 
try, and if the patronage of the 
public the nation over determines 
that trucks are the best means of 
shipping products, then legisla- 
= and the railroads can’t stop 

em.” 
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DIE COSTS 


CUT 25% BY “STRENES” METAL 





Recently a prominent tractor 
manufacturer saved 25 per cent of 
the cost on a set of large press dies 
for making tractor hood tops. This 
saving came from using a unique 
new material. This set of two 
dies, first-draw and second-draw, 
weighing a total of about 17,000 
pounds, contained 5,000 pounds of 
“Strenes” metal. “Strenes” metal, 
a Nickel-chromium-molybdenum 
cast iron made by the Advance 
Foundry Co., Dayton, Ohio, offers 
several important advantages for 
use in dies, punches and similar 
parts. Advance says the cost of 
material is lower than that of high 
grade steel die stock. Strenes 
metal can be cast to shape, thus 
eliminating much machine work. 
In making the tractor hood dies 
mentioned here, there was a sav- 
ing of 200 hours of machining time 
alone. Another major saving is that 
this Nickel alloyed metal gives ex- 
tremely long service, the expected 
life of this set of 
dies being sever- 
al yea.s. 


THE 
INTERNATIONAL 
NICKEL COMPANY 
INC. New York, N.Y 
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the lead in the March gains for 
all states except Tennessee. Ten- 
nessee returns have been unusu- 
ally late this spring due to a 
change in registration methods. 
With the exception of the %-1 
tonners, which ran even, the rest 
of the tonnage size gains over last 
year were slightly under the in- 
dustry average of 17 percent in- 
crease. 

One of the encouraging things 
about this year’s truck sales to 
date is that in each month so far 
the volume of commercial car 
sales has not been more than 500 
sales of the light jobs above that 
of the one and one-half tonners 
in any month. This shows either a 
realization on the part of the truck 
operator that he can’t do a 1%-ton 
hauling job with a pickup, or that 
the dealers’ truck salesmen have 
really started in to sell trucks in- 
stead of waiting for the operator 
to buy. 


New Commercial 


























Trailer Is Building 


Detached from Car 

SAN ANTONIO, Tex.—Fed- 
eral Judge R. J. McMillan has 
ruled that a trailer is a building 
when it is detached from an 
auto. 

The opinion was handed 
down in a suit by executors of 
aman who died in 1936 from 
burns suffered when an oil 
stove exploded in his trailer, 
and allows payment of double 
indemnity in holding that death 
was suffered from burns in a 
building. The executors get 
$15,000. 





Rex Body Co. Reopens 


Old Rex-Watson Plant 


CANASTOTA, N. Y.—The Rex 
Body Corp., a newly organized 
company, has taken over the busi- 
ness and assets of the Rex-Watson 
Corp. and reopened the former 
Rex-Watson plant for the manu- 
facture of bus bodies. 


The plant had been closed since 
last February. Robert Imhofe con- 
tinues as general manager. 


Car Regis 


trations, 38 States for April, 1939-1938 § 
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Neb. Truck Regulatory Bill 
Awaiting Legislative A 


Special to Automotive News 
LINCOLN, Neb.—Cozily en- 
sconced on select file, the next to 
the last step before passage, LB 2, 
the bitterly-fought and much re- 
vised truck regulatory bill, awaits 
final action by the Nebraska 
legislature. As finally amended, 
the bill makes the following pro- 
visions: 
1] For increase of application and 
unit fees from $5 to $7.50. 
2 For separation of tractors and 
semi-trailers, each to be con- 
sidered individual units for fees. 
For exemption from regulation 
of farm products, including 
dairy goods and livestock. 
For exemption of local truckers 
operating exclusively within a 
radius of five miles, as in the 1937 
law. (The present legislature had 
previously agreed on a 20-mile 
limit). 
5 For exemption of supplies, mer- 
chandise or commodities trans- 
ported by motor vehicle for use 


on any farm, ranch or dairy to 

and from the neighboring trading 

point or points. 

6 For exemption of hearses and 
ambulances. 


For exemption of star route 
carriers, so long as they oper- 

ate on their mail routes only. 

S For limitation of insurance re- 

quirements to trucks for hire, 


and these must have certificates 
to operate. 


Several efforts to strike all 
amendments, leaving the measure 
in its original form—to repeal the 
1937 law—have been defeated. An 
effort has also been made by Sen- 
ator Van Diest, to have all rail- 
way commission regulation over 
common carriers suspended for 
two years. Undaunted by previous 
defeats, he declares that he means 
to “try it again.” 
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A feature story, spotlightin ne 
cessful operations of on Outstanding 
truck dealer, appears in every issue of 
the truck section of Automotive News. 
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Haulers in 


ation in the 48 states, ac- 
jing to 1938 figures, the prob- 
in of policing the old equipment 
as much at stake in this 
Lndards meeting as the develop- 
, of regulations and specifica- 
ns for the construction of new 
jpment. 
When an operator’s route load 
eased Without this regulation, 
. could legally cut his bus in two 
\the middle and blacksmith an 
safe splice to increase the car- 
capacity of the bus. This 
ice is now stopped by the 
w standards. 
Already several states have 
opted the new regulations which 
» given herewith in a slightly 
reviated form. It is expected 
wt before 1940 school bus 
gechasing year practically every 
wte will have adopted the speci- 
ations in whole or in their 


jority. 

The real benefit to the truck in- 
wtry of the new specifications 
; that it enables each maker to 
wrow his line down to not more 
han six vehicles to fit all state 
quirements. It also means that 
many little extras, which were pet 
sbbies of the state administrators, 
ill be eliminated in the construc- 
wn costs of the vehicles. 


Specifications Listed 


The specifications were set by 
group of 53 state representa- 
ves, at least one from each state, 
nd 33 engineers and representa- 
ves of the leading makers of 
assis and bodies and suppliers 
school bus equipment in the in- 
ustry. The specification standards 
hich follow are complete as to 
ubjects covered but have been 
wndensed in several instances 
here the full information given 
vas Only of real value to the ac- 
wal builders. 

1. Axle—The axle specifications 
nall be as follows: 


Front axle shall have a gross 
tight rating at the ground ac- 
wding to the chassis manufac- 
wer’s rating, equal to or exceed- 
ig that portion of the total load 
hich is supported by the front 
e. Rear axle shall be of full- 
tating type and have a gross 
ght rating at the ground ac- 
wding to the chassis manu- 
acturer’s rating, equal to or ex- 
keding that portion of the total 
tad which is supported by the 


tar axle. 

Storage battery shall be of 
licient capacity to care for 
ating, lighting, signal devices, 
tater and other electrical equip- 
ment. No bus shall be equipped 
ith a battery of less than 120 
mpere-hours measured at a 20- 
"0 rate. Battery shall be 
mounted outside body shell. 


Four wheel brakes, adequate at 
times to contro] the bus when 
y loaded, shall be provided. 


Data on Brakes 


Foot or service brake shall be 
Fbable of stopping the complete 
ait (i.e., wet chassis weight plus 
Mdy weight plus driver’s weight, 
ithout pupils) from the initial 
take application within 22 feet 
‘hen driven at a speed of 20 miles 
ft hour over a dry level road 
(ving approximately .6 co-effi- 
rent of friction and whose sur- 
fce is free from loose materials. 
,4and or emergency brake shall 
of the hand lever type and 
pall be manually operated. It 
“all be provided in addition to | 
Re service brake, or shall be an | 
ttirely separate mechanical oper- 

& mechanism to be connected 
‘least to the rear service brake 
toes, It shall be capable of stop- 

& the complete unit (i.e., wet 
assis weight plus body weight 
‘us driver’s weight, without 
Pupils) from the initial brake ap- 
dlication within 50 feet when 
‘iven at a speed of 20 miles per 
“our over a dry level road having 
‘proximately .6 co-efficient of 
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be of sufficient strength to permit 


A ll 4, 8 v the pushing of a vehicle of equal 
Ss tates gross loaded weight or of being 

pushed by a vehicle, without 

permanent distortion to bumper, 


nif or im Reg ulations Affect to the chassis frame. They must 


(Continued from Page 1) chassis frame or body. The rear 


friction and whose surface is free | bumper shall be so designed as to 
from loose materials. make the “hitching of rides” or 
In the event that a school bus | obtaining of a toe hold impossible. 
shall be equipped with air or Exhaust pipe shall extend be- 
vacuum actuated power or assistor | yond the external rear of the 
type brakes or a hydraulic booster: | body of the bus at the point of 
Any such installation must be|projection, but not beyond the 
made by an authorized repre- | bumper. Exhaust pipe shall be 
sentative of chassis or brake | entirely outside body. 
manufacturer and must be in con- One-Piece Construction 
formance with the recommenda-| The frame specifications shall be 
tion of that manufacturer. Hy- | as follows: Each frame side mem- 
draulic line pressure may not ex-|ber should be of one piece con- 
ceed recommendation of chassis | struction. If the frame side mem- 
manufacturer. Every vacuum |bers are extended such extension 
booster or air system must be|shall be designed and furnished 
equipped with a reserve tank of | by the chassis manufacturer with 
not less than 1,000 cubic inches ca- | his guarantee and the installation 
pacity. shall be made by either the chassis 
Bumpers shall be installed on|or the body manufacturer and 
the front and on the rear of the | guaranteed by the company mak- 
bus and shall be directly attached ' ing the installation. Extensions of 
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ew School Bus Standards to Obsolete Many Unit 


frame lengths are permissible only | shall be outside the bus body. The 
when such alterations are behind | filler shall not project beyond 
the rear hanger of the rear spring. | body panels. There shall be flex- 
No additional holes not provided | ible gasoline and oil-proof con- 
in the original chassis frame shall | nections at both ends of the gaso- 
be permitted in the top flanges of | line feed line. 
the frame side rails. There shall The generator shall have not 
be no welding to the frame side |less than 25 amperes maximum 
rails except by the chassis manu- | output, shall be voltage and cur- 
facturer. rent controlled and shall be 
Must Hold 18 Gallons capable of delivering 25 amperes 
Gasoline Tank: Gasoline tank | from a speed of 25 miles per hour 
shall be of not less than 18 gallons | or more. : 
capacity and shall be mounted| Governor, driven from the pro- 
directly on the chassis frame on |peller shaft may be supplied on 
the outside and to the right side. | school buses. 
However, if there is insufficient Protected by Shield 
space available on the right side Guards: Emergency brake drum 
of short wheelbase chassis, the | if located on the drive shaft shall 
tank may be placed on the left|be protected by an adequate 
side. The tank shall not extend in | metal shield mounted above such 
height above the side member of | brake drum. The drive shaft shall 
the chassis, or in width beyond|be equipped with a protective 
the outer edge of the body, or in | guard to prevent whipping through 
depth below the regular running | floor or dropping to ground, if 
board location. The tank shall be | broken. All closures between the 
constructed of not less than 18] bus body and the engine compart- 
gage terne plate or equivalent.| ment shall be fitted with gas- 
Filler, vent, and drain openings (Continued on Page 24, Col. 1) 
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EVERY SEASON’S A SELLING SEASON 
WHEN YOURE SELLING CHEVROLET TRUCKS 


Chevrolet’s enlarged line of trucks—47 mod- 
els ranging from light delivery units to heavy 
duty cab-over-engine models—sell the year 
round, without sharp peaks and deep valleys. 
Every season is a busy season for the Chevro- 
let dealer’s truck department. 

Selling Chevrolet trucks is a great business 
all by itself. Witness the registrations for the 
first quarter of 1939—41,555 Chevrolet trucks. 
Why, only five of “The Top Ten” makes of 


passenger cars sold as many cars as Chevrolet 
sold trucks alone. 

It’s not only a great business, but also a 
profitable businiess— doubly profitable in that 
truck sales are stabilized through the year, 
and profits continue high through the seasonal 
periods when passenger car sales are lowest. 
With Chevrolet dealers, stabilized truck volume 


assures stabilized profits. 


CHEVROLET MOTOR DIVISION, General Motors Sales Corporation, DETROIT, MICHIGAN 
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Plymouth Offers 
Express Box for 


Coupe Delivery 


DETROIT.—Special two-in-one | 
equipment, that transforms any | 
Plymouth coupe into a double-| 
duty vehicle for occasional de- | 
livery work, is announced by the 
Plymouth factory. 

The new conversion apparatus 
consists of an_ easily-removable 
pick-up box that extends the rear 
compartment, for the convenience 
of owners who have occasional 
light but bulky loads to carry. The 
pick-up box is sturdily constructed 
of heavy gauge steel, finished in 
black enamel and equipped with 
its own tail light and license plate 
bracket. 

The special equipment may now 
be obtained at any time through 
authorized Plymouth dealers. 

The new pick-up box provides 
unusual load space, extending the 
rear compartment floor length to 





Fully realizing the responsibility of leadership, the same in- 
tensive research and development which tired the pioneers 
of more than a half a century ago still characterizes the 
efforts of the Bendix-Westinghouse Company * Thus con- 
tinued improvement upon the basic principle that has 


seen genuine Westinghouse Air Brakes accepted by the 
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THIS PHOTO shows the new White Horse air-cooled engine, rear axle, 
wheels and transmission complete to hub caps being fitted into the body of 
the truck. Concentration of weight on rear wheels is said to enhance traction 
of the vehicle under difficult driving conditions. 


75% inches. Width is 3714 inches 
at the tailgate. 
For longer loads, the tailgate 


may be lowered on sturdy chains 
for additional support of longer 
pieces. 
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White Starts Pro 





CLEVELAND. — Production has 
been started at the White Motor 
Co. plant here on a new type of 
light delivery vehicle in which 
several radical departures from 
accepted truck engineering pro- 
cedure have been incorporated, 
according to Robert F. Black, 
president of the company. 

The new job has been christened 
the White Horse inasmuch as it is 
designed to replace Old Dobbin 
himself in at least 15 wholesale 
and retail service trades. 

White has built into the White 
Horse a number of essential 
economy producing factors — low 
cost operation, simplified handling, 
flexibility in traffic, short wheel- 
base, speed and high acceleration 
with a low fuel consumption. 

Two models of the White 
Horse, incorporating these factors 
translated into mechanical design, 


"NOTHING SUCCEEDS LIKE SUCCESS” 
THERES 70 YEARS OF IT 
AMS MR) a LT 


WESTINGHOUSE AIR BRAKES 





world’s foremost transportation systems is your assurance 
of a perfect power-to-stop in any service * Specify and be 
sure you get genuine Westinghouse Air Brakes, the pro- 
duct of the two greatest names in braking whose vast 
resources are combined in the production of the safest 


and most economical control the world has ever known. 


BENDIX-WESTINGHOUSE AUTOMOTIVE AIR BRAKE CO., PITTSBURGH, PA. 





Truck Section fel 


lg =.» .|Several Innovations Noted 


In New ‘White Horse’ Line 


are now coming off the assembly 


line—99 and 116-inch wheelbases | 


with an average weight of about 


4,000 pounds. The longer mode! is | 


equipped with an all-metal, roll- 


up rear door, optional at extra ’ 


cost on the shorter truck. 


The 4-cylinder, air-cooled en- | 
gine has 150 cubic inch displace- | 


ment and 45 horsepower at govy- 


erned speed. It is mounted in- | 
tegrally with the rear axle, clutch | 


and transmission. The entire as- 
sembly may be removed in less 
than 20 minutes for major over- 
haul as well as being accessible 
for minor adjustments through an 
inside trapdoor and outside hinged 
body panels, it is claimed. This en- 
ables the large fleet owner, having 
one or more spare units, to main- 
tain all his trucks in service dur- 
ing overhaul periods. 

Inasmuch as the engine is air- 
cooled, economy in operation is 
further developed by elimination 
of the water-cooling assembly, and 
the expense of antifreeze com- 
pound and garage heating. Engine 


temperature and cooling is main- } 


tained by a 55-blade _sirocco 
blower, 12 inches in diameter, 
forcing 2,400 cubic feet of air per 
minute over the cylinders. The 
engine produces speeds up to 45 
m.p.h., consumes one gallon of 
gasoline in 6% hours idling time 
and substantial economical fuel 
consumption in start and _ stop 
operations, it is claimed. Rubber 
ball and coiled spring mounting 
cushion the load against torsional 
strain and road shock. 
Controls Simplified 

Brakes are four-wheel hy- 
draulic with 107 square inches of 
braking surface. Separate emer- 
gency or parking brakes operate 
mechanically on the rear wheels. 
Controls are simplified and safe; 
a one-lever, hand-operated me- 
chanical transmission shift con- 
trol combined with automatic 
clutch control are mounted at the 
side of the steering wheel. Brake 
pedal and a sideways-moving ac- 
celerator are at floor level, thus 
enabling the operator to keep both 
feet on the floor at all times ex- 
cept when braking. 

Another innovation is the all- 
metal, all-welded body, integral 
with the frame; fully insulated 
roof, sides and floor. There are no 
body or hold-down bolts to wear 
out because of weaving; squeaks 
are eliminated, thus reducing body 
maintenance to a minimum, it is 
said. Welded seams and insulation 
prevent fumes from entering the 
merchandise compartment and aid 
materially in maintaining an even 
compartment temperature. 

Seat Can Be Supplied 

The White Horse is a stand-up 
drive, although a seat can be 
supplied for certain types of de- 
livery work. A short 11% inch 
step from the ground to a per- 


fectly flat floor reduces excess | 


muscular strain. The low-level 
step and roomy driving compart- 
ment enables the operator to get 
in and out on the curb side 
quickly. 

Extra large windshield and cab 
windows of safety glass, 
locking, bus-type doors add to the 
safety factor. Visibility is raised 
to the maximum; the driver can 
see all the way to the ground on 
both sides. 


Bill Exempts Carriers 


Operating in One State 
WASHINGTON.—A Dill, under 
which all motor carriers operating 
solely within one state would be 
virtually exempt from the provi- 
sions of the Motor Carrier Act, has 
been introduced in the house by 
Rep. Carl E. Mapes, of Michigan. 
The measure provides that such 
carriers would be subject to juris- 
diction of the interstate commerce 
commission only with respect to 
rates applicable on traffic moving 
in interstate commerce under joint 
through rates or under propor- 





| tional rates. 
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|gecial to Automotive News 
2mbly | SEATTLE.—Report of results of 
lbases |e 1939 legislative sessions in 
about /fashington has just been made by 
del is |q, J. Shaw, manager of the Mo- 
roll- |r Coach Assn. of Washington, as 
extra | their effect on the motor coach 






ills Opp 


‘pusiness. ; 
1 en-| “The industry has no complaint 
lace- I make regarding the 1939 ses- 
gov- |;on,” states Shaw. “No measure 
1 in- jyas passed that will specifically 
‘lutch fyffect the business of common 
‘arrier passenger transportation 





















Ce as- 

| less {yy motor vehicle.” 

over- | A number of bills were opposed 
ssible the bus association; among 


them the following: 
Senate Bill 92—To authorize the 
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research, under the auspices of the 
Meehanite Research Institute in 
enjunction with the General 
Foundry & Mfg. Co., Flint, has 
resulted in the development of a 
new use of Meehanite cast iron in 
the manufacture of heavy duty 
tuck trailer brake drums. 

The drums, now used by Frue- 
hauf Trailer Corp., Detroit, range 
indiameter from 18 inches to 19% 
inches and weigh from 80 to 115 

ds 


Special ribs or fins were de- 
sgned for the outside of the 
drums to give better dissipation of 
heat, and new manufacturing 
equipment was developed to mold 


hy- |the ribs. The ribs are rolled in 

S of jthis equipment in green sand, 

1er- jeiminating the necessity of using 

rate cores. 

= Meehanite iron has been found 
e; 


especially adaptable for use on 
heavy duty brake drums because 
of its metallurgical constitution, 
which causes the metal to finish 
with a mirror surface and which 
does not gall under severe use. 


GMC Truck Sales 
Show 58% Gain 
In May Period 


ral 
ted | PONTIAC.—Truck sales to con- 
ear | Umers in the United States by 
io General Motors Truck and Coach 
dy for the first 20 days of May were 
js |°8 Percent better than the corre- 
‘on |Ponding period of 1938, accord- 
the | 28 to J. P. Little, vice-president 
nid directing GMC truck sales. 
en |,,Froduction for these first two 
|l0-day periods of May was 94 
|Percent ahead of the first 20 days 
- | of last May, says Little. 


be | Autocar Notes Gain 


In Operating Results 
| ARDMORE, Pa. — An improve- 
)Ment of over $400,000 in operating 
tesults is disclosed by a report on 
the first four months of this year, 
‘compared with 1938, just released 
Robert P. Page jr., president of 
the Autocar Co. 
. change is due not only to 
if- ;Mcreased volume of trucks sold, 
he |but to a greater proportion of 
ed (Sales of heavy-duty trucks and a 
an | better spread between costs and 
on | Selling prices all along the line, he 
said. The Autocar factory will en- 
ter the month of June with a 
large volume of unfilled orders. 


le Reich to Use Synthetic 
“| . Rubber on 1939 Cars 


4 _ WASHINGTON. — All passenger 
j;- |*utomobiles produced in Germany 
aS | this year will be equipped with syn- 
y thetic rubber tires if present plans 

,|4re carried out, according to a re- 


h | ort to the U.S. department of com- 
; Merce, 

*- | It is estimated locally, the report 
"€ | Said, that of Germany’s current con- 
10 | sumption of upwards of 100,000 met- 
& (tie tons of rubber annually, between 
it One-fourth and one-third will be 
‘- | Supplied by domestic synthetic pro- 
duction in 1939. 
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extension and operation of any 
municipally owned bus line for a 
distance of eight miles beyond the 
corporate limits of such city. 

Senate Bill 182—To regulate 
auto mechanics, providing for ex- 
amination, licensing and regulat- 
ing the trade of repairing motor 
vehicles. 

Senate Bill 212—To regulate 
hours worked and mileage run by 
drivers of motor vehicles trans- 
porting passengers. 

House Bill 219—To provide that 
every passenger motor vehicle 
having a carrying capacity of 14 
or more persons be equipped with 


pe 


INTERNATI 


SAVES FUEL ON LIGHT-DUT} 


' 
Ricci atin 


a door in the rear thereof to be so 
installed as to be readily opened 
from the inside. 

House Bill 552—To support pay- 
ments on the Social Security set- 
up through a bond issue to be re- 
paid out of motor vehicle funds. 

All of these bills were defeated. 

A determined effort was made 
to incorporate a 2 percent retail 
sales tax on gasoline in the gen- 
eral revenue act, but this was 
successfully resisted. 


Buses Vice Trolleys 


EAST LIVERPOOL, O.—The upper 
Ohio Valley’s only remaining street 
car system was doomed recently when 
the Steubenville, East Liverpool and 
Beaver Valley Traction Co. instructed 
its counsel to petition the state utili- 
ties commission for permission to sub- 
stitute buses for trolley cars on its 
— East Liverpool-Wellsville di-- 
vision. 


NAN 
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This view shows the popular 
International Model D-2, 


one of the 


models available 


with the “Economy Six” 
engine. 





Ask the nearby International dealer or Com- 
pany-owned branch to make an analysis of 
your operating conditions and recommend the 
best engine for your service. In addition to the 
light-delivery units, the complete International 
line includes heavy-duty trucks ranging up to 
powerful Six-Wheelers. And here is a fact that 
may be news fo you: International Harvester 
sells more heavy-duty trucks—2-ton and up— 
than any other three manufacturers combined. 





Alabama Survey 
To Decide Fate 
Of Truck Load 


MONTGOMERY, Ala. — Gov. 
Dixon of Alabama is having “a 
scientific study” made to de- 
termine the proper load limit for 
trucks operating on Alabama 
highways. 

The study is being conducted by 
the highway department, in an- 
ticipation of a move by truck 
operators to have the present 
20,000-pound load limit raised 
when the legislature reconvenes 
July 18. 

“This administration is not in- 
terested in the economic fight be- 
tween the trucks and railroads,” 


ay 


23 


Adverse Bus Legislation Warded Off in Washington 


osed by Assn. 
Meet Defeat in Assembly 





he said, “but it looks to me like it 
can be scientifically ascertained 
how much can be carried on the 
roads without damaging them.” 

Truck operators organizations 
have distributed pamphlets show- 
ing that Alabama’s truck load 
limits generally is lower than the 
limit in other states. Bills have 
been drawn designed to raise the 
load limit to 30,000 pounds. 

Gov. Dixon said the highway 
department’s study would de- 
termine whether varied load limits 
should be fixed for different types. 


Distributes for Mack 

GRAND RAPIDS, Mich—F. E. War- 
ren, factory representative of the Mack 
Truck Co., announces that the Grand 
Rapids Mack Sales & Service Co., 2249 
Division Ave., S., has been appointed 
western Michigan distributors for the 
Mack truck line. 


INTERNATIONAL HARVESTER builds three 
of its smaller trucks with 6-cylinder en- 
gines in two sizes as optional equipment. 
This enables you to choose an Interna- 
tional Truck in the ¥2-ton to 12-ton field 
for maximum performance and economy 
in your kind of work. 

If you haul capacity loads most of the 
time, the standard full-power engine is 
recommended. It will give you brilliant 
performance under all operating condi- 
tions, and full transportation value from 


every penny’s worth of fuel. On the other 


hand, if your loads are light and your 
work calls for frequent idling stops, the 


“Economy Six” engine—HD-174—as- 


sures sufficient power and speed, together 
with exceptional fuel economy. 


INTERNATIONAL HARVESTER COMPANY 


(INCORPORATED) 


180 North Michigan Avenue 





Chicago, Illinois 


INTERNATIONAL TRUCKS 











New School Bus 


Uniform Regulations A if fect 


Haulers in 


All 48 States 


(Continued from Page 21) 


tight gaskets and pedal openings 
shall be closed by bellows type 
gas-tight boots. 

Overall Length: The maximum 
overall length of the bus shall not 
exceed 33 feet. 

Passenger Load: The _— gross 
weight of the vehicle when fully 
loaded (i.e., wet load plus driver’s 
weight plus weight of maximum 
pupil load) shall not exceed the 
maximum carrying capacity of the 


vehicle as established by the 
manufacturer’s rating. 
Power or Grade Ability: Bus 


must be so geared and powered 
as to be capable of surmounting a 
3 percent grade at 20 miles per 
hour with full load on continuous 
pull. 

A speedometer shall be located 
at a convenient place on the in- 
strument board of each bus and 
be in good working order. 

Steering gear shall be approved 
by the manufacturer and designed 
to assure safe and accurate per- 
formance when the vehicle is 
carrying the maximum gross load 
at 35 miles per hour. No changes 
shall be made in the steering ap-, 
paratus which are not approved by 
the chassis manufacturer. 

Tires as Required 

Tires: The following tire sizes, 
based upon the recommendation 
of the Tire and Rim Assn., shall 
be required. In order to allow for 
a reasonable tolerance, the total 
weight imposed on any tire shall 
not be greater than 10 percent 
more than the following ratings. 


Load Gross 
Capacity Load Limits 

Tire Sizes Per Tire For Six Tires 
6.00—20 ...... 1,400 y 
6.50—20 ...... 1,700 10,200 
7.00—20 .....: 1,950 11,700 
7.50—20 ...... 2,200 13,200 
8.25—20 ...... 2,650 15,900 
9.00—20 ...... 3,250 19,500 


Dual rear tires shall be provided 
if the wheelbase is 154 in: es or 
more, or if the chassis ias a 
manufacturer’s rating of 1% tons 
or more. Spare tire, if required, 
shall be mounted to the rear end 
of the chassis frame on a suitable 
support, or by suitable attachment 
to the inside of the body to the 
left of the driver with the tire 
resting in a depression in the floor. 


Weight Distribution: As uniform 
tires are required, perfect weight 


distribution is one-third gross 
vehicle weight on front axle and 
two-thirds gross vehicle weight on 
rear axle measured at the ground. 
Therefore, no school bus shall 
have more than 70 percent gross 
vehicle weight on the rear axle 
measured at the ground. 
School Bus Bodies 

Aisles: The minimum clearance 
of all aisles, including the aisle 
leading to the emergency door 
shall be 12 inches. 

Body Sizes: The following 
standards shall govern the sizes of 
school bus bodies: 

Twenty-four pupil, 170”-185” 
long; 30 pupil, 180”-210” long; 
36 pupil, 215”-230” long; 42 pupil, 
245”-265” long; 48 pupil, 255”- 
285” long; 54 pupil, 290”-315” 
long. These sizes are based upon 
27-inch spacings between rows of 
forward facing seats, an outside 
width of 96 inches, a center aisle 
width of 12 inches, and an aver- 
age rump width of 13 inches. 
These lengths are measured from 
the front of the chassis dash to 
the inside rear of the body at the 
floor line. 

Ceiling shall be free of all pro- 
jections likely to cause injury to 
pupils. 

Construction: Construction shall 
be all-steel construction or con- 
struction of other metal with at 
least a strength equivalent to all- 
steel. 

Doors: The following specifica- 
tions shall apply to doors: 

Data on Doors 

Service door shall be manually 
operated and of the hand lever 
type. Shall be located on right 
side near the front of the bus. At 
least two-thirds of its opening 
width shall be ahead of a point 
opposite the back of driver’s seat. 
Shall have a minimum horizontal 
clearance opening of 24 inches. 
Shall be of folding type. If one 
leaf opens in and the other out, 
the front leaf shall open outward. 
Lower panels as well as upper 
panels shall be of safety glass to 
permit driver to see childre who 
are waiting to enter bus, and the 
ground where children step off. 
Vertical closing edges of door shall 
be equipped with rubber or rub- 
berized materials to protect chil- 
dren’s fingers. There shall be no 
door at the left of the driver. A 


CLARKE TROLLERS 


MAKE MONEY 


for 


Automobile Dealers 


v 


Lightest Outboards in the 
World for Their Power 


v 


Twin (alternate firing) 3 h.p. 


Weighs 18 pounds 


Single, 1.3 h.p. Weighs 1012 Ibs. 


v 


PEOPLE FLOCK INTO YOUR 
SHOWROOM to see these most 
modern motors. They make you 


Twin Troller 


a profit and get you car prospects. 
(alternate firing) v 


Get our dealer proposition and sell this simple, safe, clean, 
reliable motor — Get those direct and indirect profits. 


CLARKE ENGINEERING CO. 


6903 East Lafayette 





Detroit, Michigan 
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BUDA-LANOVA automotive diesel engine model 4-DT-212, installed in a new 
Ford truck, replacing regular V-8 engine. Installations are available in com- 
plete package units, and offer the possibility of converting any Ford truck from 
1935 to date into full diesel operation. Diesel engine is four-cylinder, with 35¢- 


inch bore and 5%-inch stroke. 








stanchion shall be required at the 


rear of the entrance step well 


from roof to floor. Placement shall 
not restrict passageway to less 
than 24 inches. A safety bar shall 
be installed from the stanchion 
and wall at a height of approxi- 
mately 30 inches to prevent chil- 
dren in front seat from being 
thrown into step well in case of 
sudden stop. 
Designed for Safety 

Emergency door shall be located 
in center of rear of bus. Shall 
have a minimum horizontal clear- 
ance of 24 inches, a minimum 
vertical height of 48 inches and 
be marked “Emergency Door” on 
both the inside and outside. Shall 
be equipped with a fastening de- 
vice which may be quickly re- 
leased, but is designed to offer 
protection against accidental re- 
lease. There shall be no steps 
leading to the emergency door. 
Glass used in the emergency door 
shall be safety glass. 


range of from 24 to 27 inches, 
both inclusive. There shall be 
painted on the inside of the bus 
body directly over the windshield 
to the right of the driver the 
maximum seating capacity of the 
bus. The minimum distance be- 
tween the steering wheel and the 
back rest of the driver’s seat shall 
be 12 inches. 

Body shall be equipped with a 
suitable, controlled ventilating 
system of sufficient capacity to 
maintain the proper quantity of 
air under operating conditions 
without the opening of windows 
except in extremely warm weath- 
er. No intake ventilators in the 
front bus corner below the top of 
the engine hood line shall be used. 
No static exhaust roof ventilators 
may be installed to the rear of the 
center of the body. 

Ninety-six inches shall be the 
standard outside width of school 


Fire Extinguishers: E -h bus| pus bodies. However, where ex- 


shall be equipped with a fire ex- 
tinguisher. Each bus shall carry a 
first aid kit. Floor shall be of 
metal and so constructed that ex- 
haust gases can not enter the bus. 

For purposes of identification 
school bus bodies, including hood, 
cowl and roof, shall be painted a 
uniform color, National School 
Bus Chrome, with the exception 
of fenders and trim. Fenders and 
trim shall be black. Shall bear 
the words, SCHOOL BUS, in 
black letters at least four inches 
high on both the front and rear of 
the body. 

The minimum inside’ body 
height shall be 66 inches measured 
at the longitudinal center line. 

Concerning Lights 


Each bus shall be equipped with 
headlights, tail light, stop light or 
lights, step well light, clearance 
lights, interior lights and extra 
light bulbs and fuses; also such 
other marker lights, reflectors or 
directional signal lights as may be 
required by state law. 

Body shall be mounted so that 
not more than 70 percent of the 
gross vehicle weight shall be on 
the rear axle, measured at the 
ground. 

The front corner posts shall be 
so designed and placed as to af- 
ford minimum obstruction to the 
driver’s vision of the road. 

A non-glare interior rear-view 
mirror (at least 4” x 15”) shall be 
required. An exterior non-glare 
rear-view mirror shall be pro- 
vided and located to the left of 
the driver and shall not extend 
beyond the maximum width of 96 
inches, and shall not be less than 
six inches in diameter or 4” x 6” 
if rectangular. 

The body shall be protected by 
an applied or pressed-in rub-rail. 

Seats: Thirteen inches shall be 





the allowable average rump width | 


in determining the seating ca- 
pacity. No bus shall be equipped 
with jump seats or portable seats. 
Seat back centers on forward- 


isting conditions make necessary 
the use of narrower bodies, widths 
less than 96” are acceptable. 
Safety Glass Required 
All glass in windshield, win- 
dows and doors shall be of safety 
glass. All full side windows must 
open and lower vertically and 
must provide an_ unobstructed 
opening of at least 12 inches. A 
guard or thickness of safety glass 
must be provided which will pre- 
vent pupils from extending heads 
or arms out of windows. 


In each state the state agency 
which is authorized to formulate 
rules, regulations and/or stand- 
ards governing school bus con- 
struction shall determine whether 
skid chains, defrosters and heat- 
ers shall be required; also, to 
designate the section or sections 
of the state in which these re- 
quirements shall be enforced. 
Wherever such items shall be re- 
quired by said state agency, the 
following regulations shall be in 
force: Bus shall carry a set of 
chains. Bus shall be equipped with 
a defrosting device. The heater 
shall be of the hot water or other 
approved type. It shall be capable 
of heating the bus under normal 
winter temperatures. 








Truck Section 


Standards to Obsolete Many Units 





Omnibus 
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act to apply “in a more orderly 
and logical manner” to the newly 
regulated carriers. 


Of particular importance to the 
trucking industry is creation of a 
temporary national transportation 
board to sift railroad charges that 
highway transportation is “syb- 
sidized” through its free use of the 
highways. This charge is vigorous. 
ly denied by truck operators, who 
point out that they are more 
heavily taxed than any other 
highway users. 

One of the important changes in 
the bill, eagerly sought, was an 
amendment introduced by Senator 
John E. Miller, of Arkansas, which 
would require the ICC in setting 
rates to take into consideration the 
comparative cost of service. 
Trucking interests backed this 
amendment in the belief it would 
insure a fair competitive status 
with the railroads. 


May Reduce Rates 


Specifically, the amendment au- 
thorizes ‘railroads, water carriers 
and truck lines to reduce rates so 
long as a compensatory return is 
maintained.” 


Motor carriers also gained a | 


backhand advantage when there 
was eliminated a provision to re- 
quire railroads to pool less than 
carload freight traffic, but not reg- 
ulating freight forwarders. 

This was accompanied by a com- 
mitment for the later enactment 
of legislation regulating forward- 


ers, a move ardently backed by | 


highway carriers. 

During the debate, forwarders 
were characterized as “parasites 
on the transportation industry,” 
which agrees with motor carriers 
description of them. 


Senate Is Warned 
There was expectation that the 


“farm vote” of the country would | 


play a determining part in the fate 
of the bill or at least its pro- 
visions. There was echoed in the 
senate debate the warning of L. J. 
Taber, master of the National 
Grange, that “hog-tying competi- 
tors will not solve the railroad 
problem,” Taber said. 

“Highways are the most impor- 
tant and the basic and funda- 
mental mediums of transportation 
and should not be handicapped, 
restricted or retarded in an ef- 
fort to cure railroad ills.” 


As the debate this week was 
starting the American Trucking 
Assns. placed 
every senator a letter declaring 
that if the railroads were granted 
unrestricted authority to acquire 
truck lines “they would parallel 
every mile of railroads with a rail- 
road-owned motor carrier opera- 
tion and destroy the independent 
trucking industry.” 





Ratio of Cars High 


ST. LOUIS.—There are 72 passenger 
automobiles and 107 radios for each 
100 families on the average in St. 
Louis, according to the 1939 issue of 
the Consumers Market Data Hand- 
book released by the bureau of foreign 
and domestic commerce of the U. S. 
department of commerce. 


A feature story, spotlighting the suc- 
| cessful operations of an outstanding 
| truck dealer, appears in every issue of 
| the truck section of Auto-notive News. 








UNIQUE DRIVEAWAY staged by Jesus de Aguinaga, White Motor Co. and 


Packard dealer in Guadalajara, Mexico. 


Accompanied by five drivers, Aguinaga 


| took delivery of five Packards in Detroit and bolted them down on five new 
White trucks for the 3,000-mile journey to Guadalajara. Fred Netzer, White 
representative in Mexico, made a special trip to Cleveland to assist in drive- 


facing seats shall be within the | 


away. Above, Netzer is shown bidding 


goodbye to Aguinaga. 
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SU. S. Intervention Seen Unless Barriers are Ended 


N.J. Bus Firm Modernizes 
Fleet as Big Season Opens 


: — : 
Jackson Hits Discrimination 


Of States Against Trucks 


erly | 
wly i 


CHICAGO.—United States Solic- 
ior General Robert H. Jackson 
has condemned “discriminatory” 
fuck regulations and other inter- 
tate trade barriers as perversions 
of states’ rights and recommended 
entralization of power to regulate 
commerce in the United States. 

Jackson spoke here at the con- 
fence on trade barriers called 
by the Council of State Govern- 
ments. 

He declared that many states 
‘ave discriminated against motor 
iransportation through registratior 
ting lees, taxes, unreasonable regula- 
the ition of sizes and weights and port- 
ce, inf-entry laws, with the result that 
this ‘border wars” have flared up, 
juld 
itus 


the 
of a 
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10re 
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an 
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‘Readers Praise 
,. Special Highway 
Defense Edition 


Effective 


a “I congratulate you on the fine 
ere Highway Defense Edition of Auto- 
re- motive News. It certainly should 
ian ibe effective if given wide distri- 
og- ibution.”—Watt L. Moreland, pres- 
ident of Moreland Trucking Co., 
los Angeles. 
ant ; * * * 

‘d- Deserves Support 

7 | “I think this highway defense 
: jmovement of yours should receive 
tes ithe unqualified support of every 

: purchaser of a commercial license 
e iplate.".—John A. Ebel, executive 
~” ‘secretary, Florida Trucking Assn. 

* ob eS 


he Vell Done 


ld | “It is a good job well done.”— 
ite (C. C. Carlton, vice-president and 


ers | 
; SO 
| is 


m- 


o- secretary, Motor Wheel Corp., 
he Lansing, Mich. 
J. | * * * 


- Wonder ful 
ad _. “As one of your oldest subscrib- 
ers and readers, may I say what a 
r- jine job you are doing. I know, as 
g- || have been through it since the 
yn jbeginning. The Highway Users 
d, \Defense Edition is wonderful.”— 
B. A. Gramm, president, Gramm 
‘Motor Corp. 


aS i of os oH 
ig |Admirable 
of | “It is heartening to see this 
ie very constructive program being 
. carried through in such an admir- 
f€ ‘able manner.”—Fred R. Suddarth, 
c! \president, Kaw _ Transportation 


Co., Kansas City, Mo. 


it j 





“some of which have smoldered | 


for years.” 

Assailing the port-of-entry sys- 
tem, Jackson said some states have 
set up checking stations where 
traffic is halted in order to check 
up as to equipment, inspections 
and taxes. 

“Such a system,” he declared, 
“is more than faintly reminiscent 
of the intolerable halting and ex- 
amination which one encounters 
at every border of a state or 
municipality in Europe, and which 
has done so much to disintegrate 
European economy and bedevil 
European good will.” 

Jackson indicated that if the 
states do not work out methods of 
removing existing barriers to free 
interstate trade, the federal gov- 
ernment would step in to do it for 
them. 


“A federal administration aware 
of its responsibilities will never 
lightly throw federal authority 
and prestige into conflict with the 
deliberately adopted policy of any 
state,” he said. “But with all the 
respect due one public authority 
to another, the federal authority 
must and will uphold the Con- 
stitutional mandate that commerce 
among these United States be 
free. 

“We (the federal government) 
will continue to support private 
litigants and to take direct action 
in the courts where necessary, 
wherever and whenever a preda- 
tory parochialism or a local para- 
sitic interest tries to flourish by 
obstructing the general commerce 
among the states.” 


McCarty Heads Chicago 
Truck Makers’ Group 


CHICAGOW—M. F. McCarty, 
manager of the Chicago truck 
branch, International Harvester 
Co., has been 
elected chairman 
of the motor 
truck manu- 
facturers’ section 
of the Chicago 
Automobile 
Trade Assn. 

McCarty — suc- 
ceeds R. T. Hend- 
rickson, who 
served as chair- 
M. F. McCarty man from _ the 

time the section 
was organized almost a year ago. 

The truck group meets monthly 
to discuss problems of mutual in- 
terest to all of the participating 
truck manufacturer members. 
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Clutch Is Entirely Automatic 


On New Mack 40-Pass. Bus 


4 
h 
t| | LONG ISLAND CITY, N. Y.— 
;. |Completely automatic operation of 
n ja conventional single-plate dry 
$s. idutch, in connection with a 
syncro-mesh transmission, is em- 
- \ployed in the new Mack Model 
: CM 40-passenger bus just an- 
; nounced. The driver has no di- 
rect control of the clutch, which 
ls engaged and disengaged at ex- 
actly the proper time and in ac- 
cordance with the requirements of 
operation, it is reported. 
Gears are shifted in the con- 
ventional manner except that the 
driver has no control of and no 
responsibility for the clutch. The 
automatic clutch always engages 
the clutch at exactly the right 
}Pressure and at the right speed 
and thus eliminates two of the 
greatest bugbears in bus opera- 
tion, namely, clutch slipping which 
is responsible for short life and 
, high maintenance cost of some 
, Clutches and harsh engagement 
' | Which is responsible for much dis- 
' Comfort to passengers, it is said. 
Best of all, these results are 

achieved without departing from 

the time-tried and reliable ef- 





ficient and dependable clutch and 
gearshift. The weight and cost of 
the device are both trifling, while 
the reliability of its action has 
been demonstrated by more than 
a year of experiment and testing, 
the Mack company said. 
Comprising four elements of 
small size and compact construc- 
tion, the entire control system is 
mounted on the powerplant. On 
the side of the transmission, ad- 
jacent to the shifter rods is an 
L-shaped housing enclosing three 
shifter valves. On the end of the 
transmission, adjacent to the 
clutch is the clutch cylinder. Near 
it is a centrifugal governor, belt- 
driven from the engine quill shaft. 
controlling the governor valve and 
on the side of the bell-housing is 
the hydraulic throttle control 
which actuates the cut-out valve. 
In all there are five air valves, 
all of the double-ball type. The 
actuating medium is compressed 
air taken from the regular brake 
reservoir, so little air is said to 
be required for its operation that 
no increase in compressor output 
or reservoir capacity is required. 





Color Blindness 
Is Held No Bar 
To Car Driving 


ST. LOUIS.—Color blindness 
need not interfere with driving an 
automobile, Dr. Lowell S. Selling, 
director of the Detroit Recorder’s 
Court pyschopathic clinic, told the 
American Medical Assn. here this 
week. 

“We have reports of three indi- 
viduals who have been given 
awards for safe driving for the 
last two years on the streets of 
Detroit who definitely are red- 
green color blind,” he reported, 
saying, “our clinic is inclined to 
minimize the problem of color 
blindness. 

“Certainly a color blind person 
can use clews such as the position 
of the lights and the movement 
of other cars.” 







Special to Automotive News 

CAMDEN, N. J.— Mendenhall 
Bus Service of Glendora, near 
here, is altering and modernizing 
its fleet of 34 buses, according to 
Harry J. Mendenhall, proprietor. 
The heaviest season of years is an- 
ticipated because of the World’s 
Fair, as well as invitations from 
many local industries planning 
open house for civic and educa- 
tional groups. 

The Mendenhall concern has 
specialized in transportation of 
school children for the past 19 
years and each season, as the close 
of school approaches, many special 
trips are made to visit industries 
and historic spots. Teachers have 
found these trips provide valuable 
training while at the same time 
offering a day of recreation to the 
students. Church and Sunday 


school groups also make numerous 





trips by chartered bus at the start 
of the summer season. 

In providing for the transpor- 
tation of 1,600 school children 
twice daily, Mendenhall Bus Serv- 
ice has developed special knowl- 
edge of handling these young 
people, according to Mendenhall. 

“Drivers who like to be around 
children are selected to operate 
buses,” he explained. “These men 
enjoy making the children com- 
fortable and, of course, are always 
alert for their safety.” 

The Mendenhall firm, as an 
added service, meets with teach- 
ers to assist them in arranging 
trips to libraries, museums, in- 
dustrial plants, zoological gardens, 
lake resorts and historic spots. 

There are 34 buses in the Men- 
denhall fleet. All school buses are 
reserved for that type of work 
only. 
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@ Here’s a truck that’s 100°%* Timken equipped. Of course, it 
has the famous Timken 3-for-1 Axle, the Axle that takes any 


one of three types of final drive and offers a complete range of 


rear axle gear ratios. This truck has already seen 102,000 miles 


of economical, dependable service. And it’s ready for more hun- 


dreds of thousands of dividend paying miles. (Owner’s name on 


request.) In every line of hauling duty, Timken 3-for-1 Axles 


have proved their unmatched stamina and dependability . . . 





plus the added advantages of final drive interchangeability. 


Remember. . 


. it’s a better run with 3-for-1 . 


the top with Timken! 


. you’re over 


*Timken Front Axle, Timken 2-Speed Double Reduction Drive Axle, Timken Tubular Trailer Azle. 


TIMKEN AXLES 


THE TIMKEN-DETROIT AXLE COMPANY: DETROIT, MICHIGAN 


WISCONSIN AXLE 





DIVISION, 


OSHKOSH, 


WISCONSIN 
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Chapter XXI—Association Presidents 
It is interesting to study the battle lineup in the scrap 


between the Seldenites and the “independents.” The roll call 


of the Association of Licensed Automobile Manufacturers 
Assn. in 1906 read as follows: Apperson Bros. Automobile 
Co., Auto Import Co., Autocar Co., Sidney B. Bowman Auto- 


mobile Co., Buffalo Gasoline Motor Co., Buick Motor Co., 
Cadillac Motor Car Co., Central Automobile Co., Darracy 
Motor Car Co., De Diet- 
rich Automobile Co., De- 
cauville Import Co., Elec- 
tric Vehicle Co., Elmore 
Manufacturing Co., H. H. 
Franklin Manufacturing 
Co., Haynes Automobile 
Co., Hewitt Motor Co., 
Hol-Tan Co., Kirk Manu- 
facturing Co., Knox 
Automobile Co., Locomo- 
bile Co. of America, 
Lozier Motor Co., Mathe- 
son Motor Car Co., 
Northern Manufacturing 
Co., Olds Motor Works, 
Packard Motor Car Co., 
Peerless Motor Car Co., 





THE LATE Col. Charles Clifton, 





George N. Pierce Co. 
(later Pierce-Arrow), 
Pope Manufacturing Co., 


Pierce-Arrow’s leader, who served 
as president of the ALAM from 
1905 through (910; president of 


Pope Motor Car Co., 
Royal Motor Car Co., Al- 
den Sampson, Smith & 
Mabeley, Inc., F. B. 
Stearns Co., J. Stevens Arms and Tool Co., Studebaker 
Automobile Co., E. R. Thomas Motor Co., Walter Manu- 
facturing Co., Waltham Manufacturing Co. (Orient), and 
Winton Motor Carriage Co. 

The opposition, those concerns fighting the Selden patent 
as the AMCMA, included in its 1906 membership the follow- 
ing: Acme Motor Car Co., Aero Co., Ardsley Motor Car 
Co., Austin Automobile Co. (of Grand Rapids, Mich., not 
the English Austin), Bartholomew Co. (Glide), Buckeye 
Manufacturing Co. (Lambert), Dayton Motor Car 
Co. (Stoddard-Dayton), Ford Motor Co., Jackson Auto- 
mobile Co., Knox Motor Truck Co. (Atlas), Knox Motor 
Car Co., Maxwell-Briscoe Motor Co., Mitchell Motor Car 
Co., Moline Automobile Co., Moon Motor Car Co., 
National Motor Vehicle Co., Nordyke & Marmon, Pre- 
mier Motor Manufactur- 
ing Co., St. Louis Motor 
Car Co. and Wayne Auto- 
mobile Co. 

It will be noticed that 


ABT from 1911 through 1913; 
president of NACC from 1913 
through 1926. 


ALVAN MACAULEY, presi- 
dent of Packard, was president 
of NACC from 1928 to 1934, 
when the organization was re- 
named AMA. He has been 
AMA president since 1934. 
The picture at the left shows 
Macauley at the time he first 
went with Packard nearly 30 
years ago. Below is Ex-Gov. 
Fuller of Massachusetts, Pack- 
ard’s oldest distributor, pre- 
senting a chest of silver to Mr. 
Macauley on the celebration of 
the latter’s 25th year with 
Packard. 
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THE VATE Roy D. Chapin, 
president of the NACC 1927. 
1928. The picture above shows 
him at the wheel of the curved- 
dash Qldsmobile, which he 
drove from Detroit to the New 
York show in 1901 in 
days, considered a remarkable 
performance at the time, tak- 
ing into consideration the 
roads. Mr. Chapin then was 
an Olds tester, later the com- 
pany’s sales manager. 

At the right is Mr. Chapin 
as president of Hudson anid 
later on Secretary of the De- 
partment of Commerce under 
Herbert Hoover. 
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outside of his affiliation 
with the “independents” 
in the American Mo- 
tor Car Manufacturers 
Assn., Henry Ford always has steered clear of identifica- 
tion with any of the other associations. True, he fought 
and licked the Seldon patent but otherwise he has held 
aloof. He’s been a lone wolf but on the other hand he 
always has lent a helping hand when needed by his fel- 
low manufacturers. One of the best explanations of his 
attitude towards the rest of the automobile manufactur- 
ers is best expressed in what was told me by one of the 
leaders of the industry. 

He said: “From the very first, Henry Ford has been an 
‘independent.’ It is true that his application in the old 
Association of Licensed Automobile Manufacturers Assn. 
was denied on the ground that his business had not at 
that time become sufficiently well established to warrant 
its recognition as a licensed manufacturer. It is not true 
that his attitude has been antagonistic toward the various 
associations that have been organized at different times. 
On the contrary, he and his company were members of 
the AMCMA (the ‘independents’ opposed to the Selden 
patents) and also of the association sponsoring the Chi- 
cago shows, the National Association of Automobile 
Manufacturers. 

“Between Ford and the other manufacturers, there has 
been a real spirit of friendship, tempered always by his 
personal reserve and his characteristic individuality. On 
the day after the appeal court’s decision which termi- 
nated the monopoly hold of the Selden patent, Ford was a 
guest of the ALAM at its annual show banquet. There 
upon the dias, before an audience of 1,500 wildly cheering 
automobile manufacturers and their guests, he—a non- 
smoker all his life—actually smoked a ‘pipe of peace’ 
with Col. Charles Clifton, president of the association. 

“This occasion was a most dramatic one. The decision 
had been long withheld, and there was no forecast of 
what it would be or when it would be handed down. The 
show of the ‘independents’, members of the AMCMA, to 
which the Ford company belonged, was closing in the 
Grand Central Palace, on Jan. 7—a Saturday when the 
show of the ALAM was opening. On the following Mon- 
day the appeal court’s decision was issued, like a bolt out 
of the blue. On the next day was the banquet at which 
Henry Ford was an invited guest of the ALAM and he 
appeared in the role of a victor. 

“Later Ford was invited to become a member of the 
Automobile Board of Trade, it is said, but declined. 

“Some time later, Ford succeeded to a membership in 
the National Automobile Chamber of Commerce through 
his purchase of the Lincoln Motor Car Co., which already 
vy as already a member, and continued the membership 
until the N. R. A. code was adopted by all members of 
the industry except Ford and Lincoln. 

“When Ford brought out the Model A in January, 1930 
he was invited to the show banquet where he and Edsel 
Ford as honored guests were loudly acclaimed by the 
other manufacturers.” 

Editor’s Note: This is the twenty-first instalment of Chris 


Sinsabaugh’s memoirs. Subsequent instalments will appear 
in succeeding issues of Automotive News. 








Program Is Set 
For Pennsylvania 
Assn. Convention 


| 


PHIILADELPHIA. — Tentative | 


program for the Pennsylvania Auto. 
motive Assn.’s convention, June 5-6 
at Buck Hill Falls, Pa., is as follows: 

June 5—8 a. m.—Registration of 
delegates, speakers and guests, 

10: a. m.—Address of welcome, 
and appointment of committees, by 
President Jones. 

10:30 a. m.—Report by President 
Jones, and announcement of time 
sales financing program. 

10:45 a. m.—Report by E. J. 
Powell, Chairman, PAA time sales 
financing committee. 

11:15 a. m.—L. C. Krisher, Willard 
Chevrolet Co., Philadelphia, NADA 
director for Pennsylvania. 

11:30 a. m._-Tom Duggan, Thomp- 
son Products, Inc., Cleveland, service 
talk. 

2:30 p. m.—-C. S. Klugh, manager, 
PAA, 
state 
laws. 

2:45 p. m.—Geo. F. Sheraw, She- 
raw Motor Co., Altoona, Pa., “Why 


dealer regulatory-licensing 


Licensing Law.” 


Motor Co., Scranton, Pa., “Why I 
Oppose a State Dealer Regulatory- 
Licensing Law.” 


tor Co., McKeesport. 

4:15 
“Motor,” “Let’s Clean Our Own 
House.” 








4:45 p. m.—Reports of Nominating 
| Committee and Resolutions Com- 
mittee. 
7:30 p. m.—Banquet. 
June 6—10:00 a. m.—Stanley H. 
Horner, President NADA. 
10:30 a. m.—H. L. Wynegar, presi- 
| dent, Commercial Credit Co., New 
York, “Bank Competition.” 
11:15 a. m.—Edward Payton, mar- 
ket analyst, Cleveland. 
, 2:30 p. m.—Annual PAA golf tour- 
nament. 


‘Bantam Appoints 
2 Regional Heads 


BUTLER, PA.— Appointment of 
two regional managers is announced 
by Roy S. Evans, president of the 
American Bantam Car Co. 

Oral B. Wright, who has been in 
the automobile industry for the past 
20 years, will cover New York and 


nected with Hupmobile, Pontiac and 
other General Motors units. 

James J. Geary, formerly with the 
Goodrich Rubber Co., will cover 
Michigan, Indiana and Illinois for 
Bantam. 


Quints Take First Ride 


In Car to See Royalty 
CALLENDER, Ont,—The Di- 


explanation of debate on 


I Favor a State Dealer Regulatory- | 


3:15 p. m.—Larry Bloom, Bloom | 


3:45 p. m.—J. V. Booth, Booth Mo- | 


p. m.—James Dalton, Editor, | 


New England. Wright has been con- | 


| 


|onne quintuplets have taken their | 
first automobile ride and for the | 


first time in their five years of 
life—the Quints’ fifth birthday is 
May 28—the world’s most famous 
babies left the confines of Dafoe 
Hospital to view the 
world. 


The occasion was a trip to To- | 


ronto this week where they were 
presented, in private command 
aud ence, to King George and 
Queen Elizabeth. The motor trip 
from the Callender nursery was 


outside | 


made in cars furnished by R. S. | 


McLaughlin, president of Gen- 
eral Motors of Canada, who sent 
two new Buick sedans, of the 
same model now being used by 
the King and Queen. They rode 
‘n the same cars in Toronto where 
they were transported from the 
railroad terminal to the legisla- 


tive building for the Royal audi- | 


ence. 


Rust Master Co. Plant 


To Be Expected Soon 


BOSTON.—Bus'‘ness and_ assets 
of Rust Master Co., of Boston, 
have been acqvired by Rust 





and sales promotion campaign of 
Rust Master products throughout 
the country, together with an ex- 
pansion of present manufacturing 
facilities. 

B. C. Burnen will continue to 
be associated with the business. 
Further announcements will be 





made shortly of other personnel 
of the new management. 


Master Chemical Corp., which is | 
| planning an extensive advertising 








an 
rine 
take: 
Pont 








om | 


ry- i 
| many reputations have been made, 


tor, 
wn 


ing 
ym- 


esi- 
lew 


ar- 


of 
ced 
the 


| in 
ast 
and 





Sparks 


AUTOMOTIVE NEWS, SATURDAY, MAY 27, 1939 











Chris 


B 
7 Sinsabaugh 





(Continued from Page 1) 
1917-1918 when it was skipped/coe Turner, famous aviator and 


pecause of the war. 
. 8 6 


SPEED HISTORY has_ been 


made over the Hoosier bricks and 
undeniably Indianapolis has proved 


that it is the crucible in which are | 


tested engineering ideas that have 
been invaluable in stock car con- 
struction later on. And it still is 
the testing grounds of the auto- 
mobile engineers. The breed has 
been improved race by race. For 
example, in the first race in 1911 
the eligibility rules read “open to 
cars with a piston displacement of 
600 cubic inches and under.” The 
cars racing now are 366 cubic 
inches and under and yet nowa- 
days it takes a speed of 115 miles 
an hour to get in the money. Ray 
Harroun, in the Marmon six- 
cylinder Wasp, won that first race 
at 74.59 miles per hour! 
* * % 


IT’S BEEN all of 10 years since 
I last attended a 500-mile race so 
it stirs the old memories to again 
be on the battlefield where so 


where men like Harroun, Dawson, 


| Goux the Frenchman, Rene 


Thomas, another foreigner; De 
Palma, Resta, Wilcox, Gaston 
Chevrolet, Milton, Boyer, De 


Paolo, Lockhart, Souders, Meyer, 
Keech, Arnold, Cummings, Petillo, 


' Shaw and Roberts have been 


crowned winners. 

Eddie Rickenbacker, now presi- 
dent of the speedway and also 
chairman of the AAA.- Contest 
Board, has had his fling at this 
Golden Fleece. One of the best of 
the racing crop in his day, yet 
always at Indianapolis he had to 


| take a licking. Records show he 


on- | 


and 


the 
ver 
for 


lty 
Di- 
eir 

of 
Y is 
ous 


ide | meetings which will extend from 





made three starts. The first time 


was in 1914 when he drove a 


| Duesenberg and finished 10th, the 


Is 


only time he ever was in the 
money. Again in 1915 and 1916, 
driving Maxwells, he did not fin- 
ish in either race. Then came the 
war and Rick went across to be- 
come Ameritza’s ace of aces. Re- 
turning he quit racing, built the 
Rickenbacker car and of late years 
he has been head of Eastern Air 
Lines. 
- * 7 

I'M GLAD I came, for outside 
of the race itself, there are social 
activities in connection with the 
running of the classic, first of 


| which was the Champion dinner 


Thursday night. Borg - Warner, 
donor of the $10,000 trophy, which 
carries with it an annual cash 
award of $1,200, will as usual 


the | have its dinner for the race driv- 


ers, which will be held Sunday 
night. The SAE will throw a 
banquet Monday night in honor 
of the foreigner engineers who 
are over here for a series of 


| coast to coast. I’m needing a so- 


cial secretary to look after me. 
Only males need apply. 
* * «# 
BRASSARD AWARDS for the 
coming race include one for Ros- 





| 


winner of the Thompson cup, who 
has been named honorary referee. 
Gene Tunney is honorary starter, 
with good old Seth Klein doing 
the actual work of waving the 
flags. The cfficial pacemaker will 
be a Buick driven by Charley 
Chayne, Buick’s chief engineer. 
Inasmuch as Turner was the 
guest of honor at the 100-Mile- 
an-Hour Club’s annual dinner 
Thursday night, when he was 
presented with the club’s annual 
award for meritorious perform- 
ance in automotive speed work, an 
honor already given Ralph De 
Palma and Gar Wood, Roscoe is 
very much in the public eye here. 
* a * 


THIS 100-Mile-an-Hour-Club is 
a most exclusive organization, 
open only to race drivers who 
have averaged 100 miles an hour 
or better in a 500-mile race. No 
easy task that, for only 24 have 
qualified so far, of whom six are 
dead. Dave Evans, famous driver 
of the past decade, originated the 
idea and sold it to Mort De Witt, 
of the Champion Spark Plug Co. 
This was the fifth dinner. 


Said President Wilbur Shaw as 
he handed Roscoe the plaque 
memorializing his record: “Simi- 
larity of the Thompson trophy in 
aviation to our own Indianapolis 
race in automobile racing as a 
test of endurance, skill and de- 
termination, makes Turner’s se- 
lection especially appropriate. 
Furthermore, by his conduct and 
daring, Turner has won the re- 
spect of sportsmen everywhere.” 

* Eg * 


HERE I AM in Indianapolis re- 
newing my youth by again be- 
coming a race fan, and grieving 
over missing the coming-out party 
in Detroit of Pontiac’s new gen- 
eral sales manager, Don Bathrick. 
I feel though i€ should be written 
into the records the glad-hand ex- 
tended him on Friday by the pub- 
lishers’ representatives who hang 
out their shingles in the motor 
capital. The reps there have their 
own association, no Officers, 
monthly meetings and a one-for- 
all and all-for-one spirit in their 
operations. There are 51 reps thus 
tied together in a_ spirit of 
brotherly love, representing 6,249 
daily newspapers in the United 
States, the combined circulation 
of which is more than 50,000,000. 

Even before the news of the 
Bathrick appointment appeared in 
the papers, arrangements had 
been made for the luncheon and 
it was held in our Recess Club. | 
Bathrick wore his new — gsin 
toga for the occasion aid Harry 
Klingler was there, too, as Don 
received from the reps a marine 
clock, selected because of Don’s 
— record—a hard-boiled shave- 
tail. 





» * » 


BUT ABS:NCE from the Recess | 
party does not stop me writing 
about a man who has climbed to 
the top the hard way—“walking 
a beat,” in police parlance. Bath- 
rick has put in 18 years in the 
automobile industry and the of- 
fice he now sits in at the Pontiac 
plant had as its tenant before, Tex 
Simpson, who is retiring to be- | 
come a Pontiac dealer at Houston | 
—Doc Gilpin. And it was Doc Gil- | 
pin, when he was Ford branch 
manager in Chicago, who gave | 
young Bathrick his start in our | 
business, a job as a road man for 
Ford. Bathrick put in seven years 
with Ford, winding up in Cleve- 
land as chief road man and whole- | 
sale manager. 

Then came the switch to Gen- 





|eral Motors—city sales r nager 
in Cleveland for Chevr.et in 
1927, from which job he was 
called to the home office in De- 


troit to handle the used car prob- 
lem for the division. From there 
he went to Portland, Me., as zone 


| manager for a short time. 


DON BATHRICK, former ma- | 


rine and veteran of the industry, 
takes over the sales helm as 
Pontiac gsm. 


Bathrick kept climbin’ up the 
ladder. General Motors sent him 
to Germany on a special assign- 
ment at Opel, and following his 
return Pontiac grabbed him for! 


western sales manager. BOP 
(Buick-Oldsmobile-Pontiac Sales) 
came into existence at this time 
and Don became regional man- 
ager for the group in Chicago. 
With the dissolution of BOP 
Bathrick, after a brief pause oc- 
casioned by a radio job, returned 
to Pontiac as assistant general 
sales manager. 

And that, “my public,” is the 
case history of a young man who 
has made good in the automobile 
business the hard way. 

* & a: 

TEX SIMPSON, who retires 
from the job of general sales 
manager of Pontiac to take over 
a Pontiac dealership in Houston, 
undoubtedly was influenced in se- 
lecting Houston because, in the 
first place, Tex as you might 
imagine because of his nickname, 
is a Texan, and second, he was 
zone manager there for several 
years for Chevrolet before he 
came north to join Pontiac. Con- 
sequently he knows his Texas 
backward and forward, an em- 
peroro in his own right in that 
section of the Lone Star state. He 
goes to Houston well equipped— 
his home office education, plus 
years of contact with dealers, so 


he knows their problems and can 
profit by this knowledge. He 
doesn’t have to study his ABC’s— 
he is taking a _ post-graduate 
course. 

* od * 

STEALING some of our own 
Pete Wemhoff’s Fourth Dimension 
atmosphere, this particular col- 
umnist records the happenings of 
the Detroit Adcraft Club’s fourth 
annual spring frolic at the Play- 
ers’ Club. It is the one time of 
the year when Adcrafters, who 
think they are playwrights and 
those who think they are actors, 
get their fling. This time there 
were 10 of these playlets written 
by Adcrafters with Adcrafters 
acting them. Even the scene shift- 
ers and the band were Adcrafters. 
And even Automotive News was 
represented in one of the playlets 
—our own Verne Tucker, who 
took the part of Mr. Blakeslee, 
the sales promotion man in “Man 
of Destiny,’ written by Albert 
DeG. Conkey. Bill Mason, of the 
New York Times, was a one-man 
playlet by himself, the Swedish 
Newshound, commentating in 


Swedish-American brogue as only 
Bill Mason can do it. 
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ON THE WAY to the spring 
frolic, the conductor and our own 
Bill Callahan stopped at the 
Statler for the “reception” given 
by Fred L. Maguire, advertising 
manager of the American Legion 
Monthly and his own Tom O. 
Woolf who also were Adcraft- 
party bound, having come from 
New York with this idea in mind. 
In order to kill time at the twi- 
light hour, they hosted the party 
which included many of the Who’s 
Who of the Detroit advertising 
world, advertising managers, 
agency men and the like. Among 
their guests were Joe Hartigan, 
Campbell-Ewald; Bob Copeland, 
Kudner; Ted Grace and Austin 
Bement whose agency was named 
after them, and Bill MacDonald, 
sales manager oi Hupmobile. 


Plastics Are Explained 


NEW YORK.—Automotive and other 
industrial uses of plastics are sum- 
marized in a booklet entitled “New 
Paths to Profits,’’ which has just been 
issued here by Bakelite Corp. as “a 
business man’s guide to modern plas- 
tic materials.” e of the new 
booklet is to answer questions regard- 
ing plastics in a concise manner, for 
on business executive with limited 

me. 








It’s not much bigger than 


a pack of cigarettes ... 
but ws about the 


Of course, there are more importan t, harder- 
working, chassis units — engines, axles, 
transmissions and the like. But judged on 
the basis of its contributions to owner con- 
venience, can you think of anything bigger 
than time-proved Bendix Drive? 

Forgotten, literally, for months at a time, 
Bendix Drive cranks the engine times 
without end. For that kind of service, with 
so much at stake, isn’t it well worth while 
to provide the best there is? 


field renewal. 


On any Cat 


A better principle of engine starting than 
Bendix Drive is yet to be discovered. A 
better design is yet to be evolved. A more 
competent, reliable source of supply has 
3 et to appear. On reputation, perform- 
ance and price, Bendix Drive deserves 
your business — original equipment and 
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1939 DODGE TRUCKS—Complete line to meet prac- 













HERE'S A REAL-LIFE 
“MILLION DOLLAR” SALESMAN 








TAKE A LOOK at the record of this 
Lone Star ex-piano salesman who has 
4 just sold his 1,000th Dodge Car! 


W. L. WEAVER, star salesman for Alexander Motor Co., 
Dodge-Plymouth dealer of Dallas, Texas 





SK W. L. Weaver, of Dallas, Texas, if the 
1939 Dodge line is salable—and profitable! 


Here is his brilliant success story: Since he 
jumped from selling pianos not long ago 
and turned his talent to selling cars, Mr. 
Weaver has brought over $1,000,000 in busi- 
ness to the Alexander Motor Co., Dodge- 
Plymouth dealers in Dallas! 


Mr. Weaver, who has sold many Dodge 
trucks and Plymouth cars as well as Dodge 
cars, says: “Dodge dealers’ products have 
been accepted by the buying public— hence 
my record.” 


While his success story is outstanding, it 
is only one of many brilliant sales records 
that Dodge-Plymouth salesmen in all parts 
of the country are making. And these records 
sis are being made on all three units of this 

— - great Triple-Profit line—Dodge cars, Plym- 
1939 PLYMOUTH — Plym- outh cars and Dodge trucks! 





1939 DODGE LUXURY LINER. 
— Bigger, finer, and with more 
new advancements than have 
ever been built into any new 
Dodge model—including handy 
new gearshift at the steering 
wheel...new headlamps for 
safer night driving...new con- 
cealed luggage compartment, 
27% \arger...and many more! 
Yet this bigger, finer Dodge is 
priced even lower than last 
year’s Dodge! 


outh sets a new pace for 

1939! Biggest (5 inches longer No wonder Dodge-Plymouth dealers and 
than one; 6 inches longer than ° . ‘ n 

ak diliel dad wanetends of salesmen hail this Triple - Profit line as the 
leading low-priced cars— finest product set-up any automobile man 
Plymouth is also the best could ask for! 

buy! 





tically every hauling need! Seven different engines for 
the different truck capacities from )2- to 3-ton—for 
maximum economy and brilliant performance. Amola 
Stee! axle shafts and springs mean resistance to shock 
—and save costly repairs! Dozens of important 
extra-value features, yet new Dodge trucks are priced 
with the lowest! 
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